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ONE DANGER OF FRATERNALS. 

THE expose of the FRATERNAL ORDER OF 
LoyaL AMERICANS of Springfield, Ill., and the 
recent charges against the BANKERS UNION 
of Omaha, as well as other developments in 
some of the fraternals, that one great 
danger confronting the insurance departments 
of these societies is the freedom given the 
management to misappropriate the funds and 
by a shrewd system of juggling to hide the 
real condition from the members. ‘The offi- 
cials of fraternals having the insurance end 
in charge 
imsurance 


show 


are given much authority and the 
departments of the States have not 
the same opportunity to overhaul the societies 
as is given in other classes of institutions. In 
almost all States the fraternals are protected 
by law, thus giving them great freedom. ‘The 
frequent evidences of corruption in the in- 
surance funds of these societies would seem 
to demand more jurisdiction on part of the 
state commissioners of insurance. 





ONE CAUSE OF STAGNATION. 

insurance 
must have 
noticed the wonderful change that often comes 
over their general policies when an old man 
is replaced at the head by a young one, or 
even a new one. It is customary to attribute 
this change to the greater energy of the new 
executive. This is assigning only a partial 


Any person who has_ watched 
companies and insurance agencies 


cause. The old executive may be a man of 
great energy—in fact, often is—a_ tireless 
worker, who knows the business throughout 


and desires its strong growth and advance- 
ment, and yet another man replaces him, with 
less knowledge, no more energy, no higher 
ambition, and new life seems to be imparted. 

Why is it? 

It is often due to the fact that the old head 
of the concern did not know how to delegate 
work to others. He may have founded the 
company or the agency and at the start have 
been what the street boys call the “whole 
push.” He became so accustomed to doing 
everything that the habit became fixed and 
he could not change. Though he apparently 
delegated work to others, it was work with- 
out responsibility. He must still review 
everything and know all that was going on. 
He could not assign responsibility and then 
make the man to whom it was delegated an- 
swerable for results. Thus his time was 
mostly taken up with details that clerks 
should have handled, and the big brain that 
should have planned lines of policy and ad- 
vancement wasted its energy on work be- 
neath it. 

A new man takes hold, divides the respon- 
sibility, secures heads of departments who are 
executive officers and not mere clerks, the 
slow-moving machine responds to the touch- 
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of the new POS with a start, 
people look on and wonder. 

This habit of attempting to do everything is 
a dangerous one for general agents of life 
companies. No man can do everything. The 
greatest things are accomplished by choosing 
the line for which one is best adapted and 
delegating other work to others and holding 
them responsible for its accomplishment. In 
small agencies this division of labor cannot 
be brought about, but as fast as possible work 
ought to be turned over to the cashier or some 
other subordinate, if for no other reason than 
to enable the general agent to see that he has 
not lost the power to turn it over. 


and the 


MISTAKE OF SMALL COMPANIES. 


conduct of the 
insurance 


THERE is one thing in the 
newer and younger life companies 
which their best friends regret to see. 
are few, if any, 


There 
of them that have not spread 
over entirely too much territory. Most of 
them have gone into a number of States 
when they would better have confined their 
efforts to State. They have 
planted general agencies hundreds of 
from the home office, each with a territor; 
ten times as large as one man 


their home 


miles 


can develop 


properly. There is little cohesion in their 
organization. To be sure, they are accom 
plishing great results, but the same energy 


and hard work would have done more in a 
compact territory, where every general agent 
would be within a few hours’ ride of the 
home office. 


RATES OFF AT LEXINGTON, KY. 

By direction of the executive committee ot 
the Kentucky and Tennessee State Board and 
the approval of the governing committee of 
the Union rates have been declared off at 
Lexington, Ky. 


WADDEL TAKES A FIELD. 

W. W. Waddell, who for some months has 
been in the western office of the Delaware and 
Reliance, has been appointed special agent foi 
the companies in Illinois, lowa and Wisconsin 

Loss Was Comparatively Small. 

The loss on one of the properties of the 
United State Steel Corporation at Shelby, 
Ohio, some time since, which was first re 
ported to be $1,000,000, amounted to $15,000. 





MISCELLANEOUS NOTES. 


E. R. Letterman and J. H. Chambebrlain 
will combine their agencies in Chicago under 
the name of Letterman & Chamberlain. 

The National of Ireland has reinsured its 
Canadian business in the Western of Toronto 
and will discontinue business in Canada, 

John Naghten & Co. of Chicago have se 
cured the local agency of the Allegheny Fire 
and will do an outside reinsurance business in 
the company. 

Harry Lightcap, an agent of Knox, Ind., 
who was indicted some time ago for placing 
insurance in an unauthorized company and 
dismissed, has been rearrested. He insured a 
bakery and restaurant in North Judson in the 
Union Fire of Chicago. 





O’Connor—In the death of John S. O’Con- 
nor, the city and local board of Lima, Ohio, 
met with a_ serious loss. Mr. ° O’Con- 
nor, who was 44 years old at the time of his 
death, had: been actively engaged in the insur- 
_e business for many years, his father, the 
late John O'Connor, having established in 1871 
the agency which has since become one of the 
most prominent in northwestern Ohio. At the 
death of his father in 1898, he became the 
head of the agency, which was conducted un- 
der the name of O’Connor’s Sons in the fire 
business and O’Connor Brothers as general 
agents of the Northwestern Mutual Life. The 
deceased was a splendid citizen, a high-class 
business man and a Christian gentleman, 
whose loss is felt as much by the city as by 
the insurance interests. 





POOR PROVISION FOR EXPOSURE HAZARD. 


Company Official Criticises Rates in Con- 
gested Districts of Large 
Cities. 

An officer of a prominent fire insurance com- 
pany makes the 
on failure of 
hazard: 

“The Baltimore conflagration confirmed in 
a most forcible way what has long been pat- 
ent to prudent underwriters, that hazard of 
exposure 1s a most formidable element to 
contend with in connection with risks located 
in the congested areas of large centers of 
population, and that ‘fireproof’ structures and 
those protected with automatic sprinklers are 
not exempt from exposure danger. 

“If one fire can destroy fairly well sepa- 
rated city blocks, as it did in Baltimore, the 
rate for every congested district risk should, 
apparently, include a loading for general ex- 
posures, the immediate environments to be 
penalized for by specific item; but some rates 
pravailing in large western cities, seemingly 
fail to include in their composition any al- 
lowance whatever for the hazard of environ- 
ment, indicating that the recent lessons have 
not been brought home to many rating au- 
thorities. ; 

“A few isolated examples: 

“Chicago—Schlesinger & Mayer, 
story, 150x175 department store; 
35 cents; rents, 23 cents. 

“Cincinnati—Public library in congested city 
block and surrounded on all sides by ordinary 
constructed buildings, many of them of spe- 
cial hazard occupancy; building rate, $1.20 
for five years, which is but 24-cents for each 
year, and without coinsurance, 

“Milwaukee—Herman building, surrounded 

by ordinary construction buildings; rate, 62% 
cents for three years (about 21 cents for each 
year) ; coinsurance about 60 percent. 
_ “St. Louis—Pecters Shoe Company, shoe 
factory, 15 cents. Columbia building, adioins 
ordinary construction buildings on two sides; 
rate, 60 cents for five years (only 12 cents 
for each year), : 

“In most of the ‘excepted’ cities, where rate 
making is by independent rating authority, 
many examples quite as glaring as those men 
tioned may be found, of supreme confidence 
(expressed in rate) in the immunity from ex 
posure damages by the average city structures 
to their adjoining ‘fireproof’ neighbors. 

“In failing to make provision in the sched- 
ules designed for rating large city risks, for 
this very important element, the underwriters 
evidently have not kept pace with the growth 
of the populous cities.” 


following pertinent comment 
rates to provide for exposure 


twelve- 
building rate, 





MAKES LOW BID ON LIBRARY LINB. 


The insurance on the Chicago Public Li 
brary building was placed this week, it being 
allotted to about twenty different firms in 
Chicago. The board rate for three years with 
50 percent coinsurance is 42 cents. 
Brock-Jones, the outside broker, made a bid 
of 40 cents, applying for $100,000, saying it 
would be placed in the Northwestern National. 
He was given $10,000 of the line. 


Charles 





CHICAGO BOARD MEETING. 
The Chicago Underwriters Association met 
yesterday, 
ecutive 


discussing the action of the ex- 
committee in authorizing a rate of 1 
percent on the Plano Manufacturing Company 
he mutuals have $500,000 on this risk, and 
Critchell, Miller, Whiteney & Barbour place the 
rest, $1,200,000. The committee instead of mak 
ing reductions for sprinklers, secured the result 
in another way. It was claimed that the com 
mittee had exceeded its authority. The action 
of the committee was sustained. E. A. Parker, 
Thomas G. Otis and George E. Kline were 
elected on the executive committee. 


RIGGS FIRE REINSURES. 

The Riggs Fire Company of 
Washington, D. C., has been taken over by 
the German-American of New York. It had 
assets of $185,000 and did a business of about 
$27,000 in premiums. Henry C. Birge, secre- 
tary of the Riggs, will act as Washington 
agent of the German-American, 
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THE 6 ‘AIN AND LOSS EXHIBIT 


MINNESOTA DEPARTMENT’ S REPORT. 


Commissioner Dearth Sends Out Preliminary 
Sheets Giving Condensed Results of 
Answers to His Gain and Loss 
Questions. 


Commissioner Dearth of Minnesota has just 
issued the early part of his annual report, in 
which he summarizes the business done in the 
State, and gives his comment thereon. The 
part of the repert in which life underwriters 
are most interested is the gain and loss ex 
hibit, for which they now have to look to 
Minnesota and Wisconsin. Mr. Dearth’s sum 
mary of the gain and loss exhibit is given in 
full, as follows: 

Gain and Loss Exhibit. 

“As usual, the companies have been required 
to furnish this department with a gain and 
loss exhibit, which discloses in comprehensive 
form their actual experience during the year 
in both the underwriting and investment de 
partments of their business affairs. Said ex 
hibit, as usual, will be published in detail in 
the forthcoming annual report, together with 
a comprehensive tabulation of the various 
debits and credits, which can but prove a 
source of instruction and much interest to 
the general public, particularly those who are, 
in a more or less degree, students of life 
insurance. 

“Owing to the very large demand for copies 
of our annual report, containing a compila 
tion of the data covering said gain and loss 
exhibits, as furnished by the various compa 
nies, a condensed tabulation of same is pub 
lished in connection with these preliminary 
sheets, as it can be furnished in this form 
at a very much less expense than through th 
medium of the regular annual report. 

Just Kept Within the Loading. 

“As will be noted by the tabulated figures 
in the following pages, the total loading for 
expenses, of all companies transacting business 
upon the so-called old line or legal reserve 
plan in Minnesota, was $115,347,855, the actual 
expenses paid amounting to $113,834,819, thus 
indicating that 99 percent of the funds avail 
able for expense purposes was actually used, 
this percentage being identical with that of 
the previous year. 

Excess Interest Earned Was Nearly $9,000,000. 

“Total interest receipts on account of invest 
ments were $94,020,866, less investment ex- 
penses of $8,908,603, shows the net interest 
earnings to have been $85,112,263, this being 
an excess of the amount required under the 
statutes to be earned for the maintenance of 
policy reserves of $15,564,616—the actual in- 
terest earnings required by statute being $60, 
547,047. 

Profit and Loss Items Show Quite a Loss. 

“Under the head of ‘Profit and Loss Items’ 
there appears to have been a gain of $1,301,- 
667, as against a loss of $2, 228,999, this show- 
ing a net loss thereupon during the year of 
$927.332, as against a gain during the year 
previous on same account of $3,224,378. 

Pull Effect of Slump in Market Values Shown. 

“Under the head of ‘Market Values of In- 
vestment Securities’ there appears to have been 
an increase of but $350,488, as against a de- 
crease of $26,354,604, or a total net loss in mar 
ket values during the year of $26,004,206, ‘This 
large total decrease is accounted for, as ail 
will, of course, fully understand, through the 
depreciation of bonds and stocks, as compared 
with the values of the previous year. 

“The net investment earnings, including in 
terest, profit and loss and change in market 
values, less investment expenses, of all the 
companies combined, were $58,180,724, or $20. 
235,583 less than the previous year, which is 
duly explained through the large depreciation 
in market values, as above noted. 

Mortality Showing Not as Good as in 1902. wis 

“The net tabular expected mortality is shown 
to have been $110,651,923, as against the actual 
=e of $01,120,242, or 82 percent of 

ctual to expected. This shows a net profit 
a 18 percent on account of mortality expe- 
rience, being 2 percent less than the gain of 
the year previous on same account, 

‘Surrender values represented by the full 
reserves on surrendered and lapsed policies 
were $48,385,406, while the actual values paid 
pee ger pcomaet were $34,862,453, or 72 per- 

the reserve liability, thus indicating a 
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net ents’ from this source of 28 percent—iden- 
tical with that of the previous year. 
Annuity Payments Overran Expectation. 

‘The total tabular expected net payments 
on account of annuities certain were $3,677, 
838, the actual payments being $3,881,960, or 
1.06 of actual to expected. ‘Total dividends 
paid or credited to policyholders by the various 
companies during year were $29,824,901. 

“It will be noted from the foregoing the! 
with the sole exception of the item representing 
annuities, which shows a net loss to the com- 
panies of 6 percent, and in the item repre- 
sented by market values, the year 1903 has been 
highly prosperous with the companies in both 
their underwriting and investment depart 
ments,” 


MERCHANTS’ BIG MUTUAL STARTED. 


North Dakota Company Expects'to Enter Many 
States and Establish Affiliated 
Mutuals. 





The Merchants National Mutual Fire In- 
surance Company, recently incorporated in 
North Dakota, has announced some of its 
plans, which are very comprehensive. ‘The 
incorporators are prominent citizens of North 
Dakota, and the general manager is E. A. 
Tyler, formerly secretary of the State Mu- 
tual. The company will have headquarters 
at Fargo, with branch offices at St. Paul and 
Chicago. Mr. ‘lyler has for some months 
heen visiting various States, attending conven- 
tions of retail merchants and laying the propo- 
sition before them. It is said that his plaus 
have been very favorably received. The com- 
pany expects within the present year to enter 
Minnesota, Wisconsin, Illinois, Michigan, 
Ohio, Indiana and Montana. Plans are also 
partially perfected looking to its entrance into 
Virginia, ‘lexas, Missouri, Kansas, Nebraska, 
Colorado, and some other far western States. 
It proposes to promote mercantile mutual in- 
surance exclusively; to organize local compa- 
nies in each State not now organized by the 
Retail Merchants’ Association; to write on 
the cash reserve system, which it regards as 
the most successful, and to take a small per- 
cent of the premium receipts of each com- 
pany annually, to be placed in a fund to be 
held in trust by the National company as 1 
surplus fund on which any company belong- 
ing to the combination can draw in event of 
a series of disastrous fires which would im- 
pair its own resources. With this plan it 
claims taht the local or state mutual company 
can be made conflagration proof, while at the 
same time maintaiing its basis of rates from 
40 to 50 percent below the board rates. 

The officers are as follows: President, W. 
C. Macfadden; vice-president, H. A. Langlie; 
manager, E. A. Tyler; secretary, F. H. Wilder; 
treasurer, Lars Christensen. 


CELEBRATES ITS GOLDEN JUBILEE. 

The German of Indiana is preparing for an 
elaborate celebration of its fiftieth anniver- 
sary in Indianapolis Friday evening. Many 
agents and friends will be present to join 
with it in felicitation ever its half-century fine 
record. 

Among the guests will be the officers of a 
number of western companies, Charles B. Gil- 
bert and W. J. Littlejohn of Chicago, city and 
state officials, officers of field and rating or- 
ganizations and insurance journalists. Of the 
six surviving organizers of the company, John 
W. Brown, Christian F. Wichmeyer, John 
Thalman, Valentine Butsch, Adam Helm and 
John F. Tapking, three will be present, al- 
though they are all in their eighties. As a 
guest of honor will be the company’s oldest 
agent, Frank Pfeifer of Columbus, Ind., forty- 
five years with the company, and still active, 
although eighty-eight years old. About 150 
of the company’s principal agents will be 
present, for whom rooms were engaged at the 
principal hotels a week ago. In all 250 covers 
will be laid. 





PRESIDENT HINKLEY DEAD. 


James W. Hinkley, president of the United 
States‘ Casualty, died of apoplexy this week 
at the age of 54. He was a West Point grad- 
uate, had been a journalist in earlier years 
and afterwards became an able financier and 
insurance man. 





AS SEEN FROM CHICAGO. 








MEETING OF THE UNION. 

The semi-annual meeting of the Western 
Union will be held at Atlantic City, N. J., 
beginning April 20. Western members do not 
anticipate any great issues coming up, unless 
eastern members introduce a proposition look 
ing toward an increase of rates in the down- 
town districts of the large cities. There may 
be a contest cover a move of this kind, al 
though the western contingent feels that the 
home offices have the right to dictate in a 
subject of this kind. 

It is not likely that anything can be accom 
plished in the way of reducing expenses in 
the large cities, on account of the failure to 
secure a sufficient number of companies, both 
union and non-union, which will co-operate 
on any proposition looking to a decrease in 
commissions. Almost all the members believe 
that the expenses in the large cities are too 
high, but personal interest seems to guide 
some companies in forming an opinion. 

Manager Edmunds of the Commercial Union 
at Denver, in a letter to non-union members, 
protests against the high commissions now 
paid. He shows the folly of paying 15 per 
cent commission on classes of business that 
have never been profitable. These clases are 
carried as an accommodation for agents, and 
their commissions should be reduced. He cites 
several cases where he thinks commissions 
should be cut. 

Whether this will come up at the forthcom 
ing meeting in any form would be difficult 
to forecast. It would not meet with much 
favor at present, owing to the opposition that 
would be encountered among the agency forces 

The question of resuming jurisdiction in 
Nebraska will be taken up. and the situation 
in Iowa will receive attention. 

A committee will also report on some uni- 
form rule to govern the apportionment of 
non-concurrent policies. ‘The Union has never 
taken up the question of loss adjustments and 
has not a single rule on the subject. Some 
members believe, however, that a uniform 
rule as to non-concurrent policies is very de- 
sirable, as every case of the kind means a 
dispute. 

Some regulations on tornado insurance will 
come up for discussion. It is advocated hy 
some that a limit be set for claims, as, for 
example, no loss less than $25 will be ac 
knowledged. Another requirement will he to 
demand that tornado insurance to the value 
of 50 percent of the property be carried. 

++ ++ 
PLACE INSURANCE ON ORE DOCKS. 

The United States Steel Corporation has 
placed $2,500,000 insurance on its docks at Du- 
luth and Two Harbors, Minn., through the 
Manley-McLennan agency of Duluth. The 
corporation thinks that ore docks are a hazard- 
ous kind of property and therefore desired to 
have indemnity on them. This does not in 
dicate that the corporation intends to diverge 
from its plan of carrying its own insurance, ex 
cept on property where it does not desire to 
take so much risk. 

++ +4 
PROBLEM OVER PHONOGRAPH RECORDS. 

A vexatious problem has arisen at Chicago 
in the adjustment of the loss on the Talking 
Machine Company on Madison street. ‘This 
concern sells records for phonographs, secur- 
ing them from the National, Phonograph Com 
pany, which is the Edison concern, and also 
from the Victor Talking Machine Company. 
The Victor records sell at $1 apiece while the 
Edison records sell at 50 cents apiece. Accom 
panying each record is a contract obligating the 
selling agents not to dispose of the property 
to anyone else at less than the schedule price. 
While the selling agents purchase these rec 
ords outright, yet in a way they are regarded 
as licensed agents who agree to hold the prop- 
erty in trust in that the records will not be 
sold at less than this price. The contract pro 
vides that if this is done it will be forfeited 
and the selling agents will be forced to make 
up the difference. The loss on many of these 
records is not very great but the selling agents 
demand a total loss on account of the contract 
with the home offices. They fear that if they 
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dispose of these revords at less than the sched- 
ule price their contracts will be forfeited. 

The insurance companies are rather sur- 
prised at meeting this sort of a complication 
and are not disposed to agree to anything like 
a total loss, inasmuch as they can sell these 
records on a moment’s notice at a fair price. 
They will probably make an issue over this 
and if it is decided that the contract will hold, 
insurance companies will be disposed not to in- 
sure this kind of property. 

++ ++ 
REINSURANCE OF THE THURINGIA. 

The reinsurance of the Thuringia in the 
Firemans Fund was unexpected in a sense. 
Its home office desires to pay more attention 
to its life business and other branches. ‘The 
company also had heavy losses in Baltimore 
and the officials grew apprehensive of Ameri- 
can business. It operated in all western States 
except Ohio, doing about $400,000 in pre- 
miums in this section. 

The Thuringia two years ago had over 
$500,000 in premiums in the West. A policy 
of trimming down was begun, resulting in the 
company writing about $400,000 in premiums 
last. year. Lines were cut down in every di- 
rection, agencies were taken up and the en- 
tire St. Louis business, amounting to $50,000, 
was reinsured in the German American. The 
company retired entirely from Iowa and had 
no agency in St. Louis after it reinsured. The 
home office held Manager Voss down to 
$1,000,000 in premiums last year. He wrote, 
however, $100,000 more than that amount and 
turned down in good business $750,000. It is 
understood that Manager Voss was not in- 
clined to follow out this policy of rejecting 
good business that was offered him and it was 
made an issue with the company. 

C. G. Yates of Chicago was the general field 
supervisor for the West and South. Fred H. 
jones handled the Cook county business at 
Chicago. Michigan was handled by F. H. 
Blackman & Co., as general agents, while 
George W. Pangborn & Co. were general 
agents for Indiana. 

t+ +t 
WILDCAT OPERATOR ARRESTED. 


EK. H. Greene of Chicago was arrested last 
week and bound over under $600 bonds on the 
charge of obtaining money under false pre 
tenses. While he was giving bonds he was 
rearrested on two more charges. He has been 
doing business as FE. H. Greene & Co., with 
offices in the Rialto building. He managed 
an aggregation of “Lloyds” of the wildcat 
order, comprising the Commercial Union Fire 
Underwriters of Chicago, the Equitable Fire 
& Marine Underwriters of Chicago, the Mu- 
tual Underwriters of Chicago and the Pru- 
dential Fire & Marine Underwriters of Chi- 
cago. The complaint against him was that he 
had accepted premiums and then failed to 
pay losses. In language applicable to his 
kind of business, “some suckers went up 
against a skin game and then babied because 
they got done.” 

++ ++ 
HOLMES DELIVERS THE GOODS. 

Frank F. Holmes’ & Co. of Chicago, who 
have been causing such a turmoil by making 
a bid on the county insurance at a less rate 
than all the other agents, have succeeded in 
placing policies in lieu of the binders, which 
went into effect April 1. Holmes & Co. made 
a bid at the card rate of March 24, but the 
new rates were promulgated the following day 
and were an increase over the former rate. 
One company, the Union of London, issued its 
policy at the old rate, inasmuch as Holmes & 
Co. made formal demand on all the companies 
that issued binders as of March 24. He threat- 
ens suit against the companies who forced him 
to place the insurance at the rate of April 1, 
claiming that these companies entered into a 
contract with him to furnish insurance at the 
rate of March 24 and have broken this con 
tract. Holmes & Co. will be forced to rebate 
about $5,000 to protect their bid, and this is the 
sum he is demanding from the companies that 
were on the first binder. The whole question 
has become involved in several complications 
and the companies that issued binders’ to 
Holmes & Co. have feared litigation. Undoubt- 
edly charges will be filed against Holmes & 
_ for rebating and the Union of London for 

rte cutting. At attempt will be made to force 
the companies that have delivered the policies 
to cancel them. This undoubtedly will lead to 





further trouble, as Mr. Holmes will take the 
stand that he is not liable for return commis 
sions. In fact, the county commissioners are 
i! a quandary as to their rights in case that 
policies are canceled. ‘The Holmes bid which 
the county accepted figured the policies at the 
old rate. The policies that were delivered, with 
the exception of that of the Union, are at the 
new rate. If these policies were canceled, the 
county fears that it may be called upon to pay 
a larger unearned premium than was contem 
plated under the Holmes bid. Every phase of 
the county insurance has become so compli 
cated and there is so much personal bitterness 
aroused that about every agent on La Salle 
street is unable to figure the outcome. 
++ ++ 
OPPOSE THE CONTINENTAL'S PLAN. 

The suburban agents of Chicago, in the cur 
rent issue of their official paper, say as to the 
Continental’s attitude toward preferred rates: 

“The expressed desire of the manager of 
the Continental to lower the rates on preferred 
business in Cook county is no doubt the result 
of a wish to punish certain companies, whose 
managers have been giving excess commis- 
sions to secure preferred business. The Con 
tinental is a big company, doing business all 
over the country, and its preferred business in 
Cook county is, comparatively speaking, a small 
matter to it, and the cutting of preferred rates 
in Cook county, while a serious matter to some 
of its competitors, would be of no great mo- 
ment to it. But in the chastisement of the 
companies giving excess commissions a very 
serious blow would be struck at the busines 
of the class three agents, and a business which 
is now upon a satisfactory footing, both as t» 
the public and the insurance companies, would 
receive a serious setback. 

“Every class three agent in Cook county 
should write L. O. Kohtz, manager of the 
7Etna, who is chairman of the committee ap 
pointed by the Chicago Underwriters Associa- 
tion to consider possible reductions in pre 
ferred rates, reciting the fact that the public 
is = asking for reductions in preferred rates 
in Cook county, and protesting against any 
material disturbance of those rates.” 

++ ++ 
SUBURBAN AGENTS’ CONTENTIONS. 

The Cook County Association of Agents, the 
organization of suburban men of Chicago, ha 
decided to employ a salaried manager to in 
crease its membership. In the last .issue of 
the official paper of this body appears the 
following: 

“It does not need one deeply versed in the 
insurance affairs of Cook county to see that 
the undercurrent of unrest which is now 
manifest in insurance affairs will lead either 
to disruption or the further strengthening of 
the Chicago Underwriters Association. What 
ever the ultimate end may be, whether it be 
a stronger association or a reorganization, the 
class three agents, with no friends at court, 
scattered over a large territory and without or 
ganization, would receive as little considera 
tion as they have in the past. I say, without 
friends, qualifiedly. We have friends in plenty, 
if we but show the strength and qualities 
which beget friendship. Our organization 
should be brought to a state of thorough effi 
ciency as rapidly as possible, so that our 
strength and position will bring us the atten- 
tion which is justly ours. 

“The time is coming, and at no distant date, 
when the division of agents in Cook county 
into class one, two and three will be a thing of 
the past. The injustice, of allowing one class 
of men, with no restrictions as to commissions, 
to solicit business in any part of the county 
while another, equally as worthy, is restricted 
to a limited area, has become so manifest. in 
more than one-quarter that the system under 
which it is possible is doomed. The Journal 
proposes to begin a campaign along this line, 
and, as a beginning, will ask all class three 
agents to write the managers of each company 
they represent, asking them to use their in 
fluence to remove these unfair restrictions.” 


STOCK YARDS MAP 


FOR SALE — Sanborn map of the Stock 
Yards District of Chicago. Address HARRY 
FOX, Manager, 159 La Salle Street, Chicago, 
Tel, Central 1963, 
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OHIO 3 AND WEST VIRGINIA. 


RERATING THE CINCINNATI BOTTOMS, 








Increases of from Fifteen to Forty Percent Are 
Being Made, But It Is Not Thought Ob- 
jection Will Be Raised. 


The Cincinnati Rating Bureau is now en 
gaged in reinspecting and reratinng the risks 
in the “bottoms,” with the idea of making the 
business there more acceptable to the com 
panies. All these risks have already been 
rated by schedule, but on account of recent 
fires, only one or two of which occurred in 
the bottoms, many companies have been de 
clining risks in that section of the city. In re 
rating the old schedules have been adapted to 
meet the conditions, and rates are being raised 
from 15 to 40 percent, with an occasional in 
crease of 50 percent. It is not believed that 
the new rates will be objected to, as the busi 
ness men are willing to pay any reasonable 
rate in order to get enough insurance. 

The increases are receiving intelligent at- 
tention from the local papers, and will likely 
have an effect in inducing the needed improve- 
ment in the fire department. If the present 
plans go through, there will be at least five 
new companies located in the downtown dis- 
trict and an addition of at least 100 men made 
to the department The political party in 
power is trying to keep appropriations down 
in order to make a good showing in the tax 
levy, but the present indications are that the 
pressure of the business men will be strong 
enough to have the new companies established. 
While the advances are not in the nature of 
i “pink slip’ or emergency raise, the business 
men are given to understand that there will 
be concessions made when the department is 
brought up to the requisite standard. 

The work of rerating is being done in the 
section bounded by Central avenue, Third 
street, Broadway and the river. 


COMPANIES LOSING GRAIN ELEVATORS. 
Quite a number of grain elevator owners 
of northwestern Ohio are dropping and can 
celing their fire insurance and providing a 
loss fund out of the premiums heretofore paid 
the companies. They claim the rates are pro 
hibitory and that out of eight or ten elevators 
they can better afford to lose one occasionally 
than pay the companies the present high rates. 

+t ++ 
ANOTHER GASOLINE LIGHT EXPLOSION. 


The clothing stock of Burgner Brothers, 
Paulding, O., was considerably damaged by 
fire recently as the result of a gasoline light 
ing plant exploding. The explosion occurred 
as Charles Burgner was adjusting the feeding 
device, and he had a very narrow escape from 
being badly burned. This makes the second 
explosion of this kind at Paulding in the last 
three months, the other being in the store of 
French & Co., in which Mr. French was 
nearly burned to death 

++ ++ 
TRYING TO COLLECT TAXES. 

The county Franklin 
county are considering ways and means for 
collecting the taxes due the county on bonds 
deposited by foreign insurance companies 
According to the decision of the courts, there 
is now due the county the sum of $129,000, 
and in addition to this amount there are due 
the taxes for 1901 and 1902, making $80,000 
additional. The prosecuting attorney of the 
county has been given authority to proceed 
against the delinquent companies. 


commissioners of 


++ ++ 
CONSOLIDATION AT CINCINNATI. 

An important consolidation of agencies at 
Cincinnati is to be effective May 1, when Adam 
Gray & Co. and Walter P. Dolle & Co, will 
become known as Gray, Dolle & Latta. The 
Gray agency has long been one of the largest 
in Cincinnati, its premiums several years ago 
running close to $100,000. The agency con- 
trols a large amount of railroad business. The 
Dolle agency is younger and not so large but 
has a very desirable line of sprinkled business. 
Mr. Dolle has for several years made a spe- 
cialty of this line and has developed a good 
amount of sprinkled business where none was 








10 


before, as well as getting a number of lines 
formerly handled by mutuals and Lloyds and 
by other agencies. Mr. Latta has been con 
nected with the Latta agency 
years. The new firm will have offices in 
the Ingalls building, the present domicile 
of the Gray agency, and will repreesnt the 
following companies: Home, New York, Un- 
derwriters, North British and Mercantile, Lon- 
don, Northern Assurance, New Hampshire, 
Etna, New York Fire, Firemans Fund, Prov 
idence-Washington and National of Cincin 
nati, 





ISSUES INSTRUCTIONS FOR AGENTS. 


West Virginia Fire Underwriters Association 
Publishes Handbook Prepared by Ohio In- 
spection Bureau and Field Men. 


The West Virginia Fire Underwriters As 
sociation has now in print a set of rules and 
regulations to be observed by its members, and 
giving an outline of how certain risks of dif- 
ferent natures (most particularly some special 
hazards) should be treated in regard to rates, 
coinsurance and other clauses, throughout th: 
State of West Virginia. ‘Those rules are em 
bodied in a so-called “hand book” and will be 
sent to all the companies subscribing to the 
association in the State. This will be a great 
benefit to agents, and will also insure good 
practices in underwriting, especially so if ob 
served by the insurance companies doing busi 
ness in the State 

The hand book is gotten up by the Ohio In- 
spection Bureau, under the supervision of a 
committee appointed by the West Virginia Fire 
Underwriters Association, and will be mailed 
in a week or so. 


WILL PROBABLY DROP THE SUBJECT. 


Non-Union Field Men in Ohio Will Probably 
Give Up Organization of a Syndicate to 
Handle Sprinkled Business. 


Owing to the organization of the Western 
Sprinkled Risk Association at Chicago, it is 
likely that the non-union field men of Ohio will 
drop their plan for organizing a syndicate to 
bid for sprinkled business in the State. The 
scheme contemplated an arrangement whereby 
companies in the agreement would take an 
entire line and thus help an agent who could 
control it. The non-union people saw the need 
of some syndicate to take sprinkled risks in 
the State, as they are numerous, and the busi- 
ness has been profitable. Some of the leaders 
in the Ohio movement find that their com- 
panies are not members of the new Chicago 
association. State Agent Monrose of the Con- 
tinental was prominent in agitating the matter, 
but the company will not become a member of 
the Western Association, 





OHIO APPOINTMENTS. 


American Central—Dete Downing, Van Wert 

American, Pa.-S. B. Le Sourd, Xenta: Oakley 
M. Ridge, Waynesville. ; 

Aitna—Wm,. Walter Vinnedge, Hamilton; Jay 
Kk. Lawrence, Chicago, ‘ 

British America—Hecklinger & Co., Warren. 

Continental—J. LL. Ludwig, North Amherst: 
Zellar & Co., Ottawa. 

Dutchess—Phyphers Bros. & Co., Cleveland. 

Fire Association—Ambrose M. Sanderson, Wil 
mington. 

German-American—A. HI, Suively, Carrolton: 
Noman LB, Thorpe, Sabina; Herschel N. Hender 
son, Lynchburg; Jay B. Lawrence, Chicago: Has 
kell J. Warren, Sylvania; Frank 8. Culp, Butler ; 
Geo. H. Hamilton, Attica; David (. Kiess, Edon. 

German, IlL—J, W. Breidenthal, Cambridge. 

German Alllance—Amos Huffman, Wilmington ; 
Amos 8S. Thomas, Lancaster; Isaiah Q. Jordan, 
Wilmington. 

_ German, Ind.—C, D, Adams, Geneva; Henry B. 
Udell, Jefferson; L. D. MeGinley, Hamilton: 
Gustavo A. Gertz, Wm. Schulhof and Geo. W. 
Schweer, Cincinnati; G. F. Hays, Napoleon: Carrie 
S. Weller, Bellevue; B. F. Cockayne, Tiffin: Law- 
rence F. Dakin, Lebanon; E. A. Barton, Bowling 
(ireen, 

Germania—-Willlam L. Clemans, Cedarville. 

Manchester—H. H. Dunlap, Beverly. 

Mechanics—Park LL. Stanford, Cleveland. 

Milwaukee Mechanics—-Henry W. Thorp, Sabina. 

ape Union—Walter J. Wright, South Lo 
rain 


Ney mi unpshire-Benjamin F. Cockayne, Tiffin. 





_.. Newar a, S. Elliott Company, Springfield: 
Phe Barberton Agency Company, Barberton. 
Norwik i Union. J. Warner. Sylvanta. 
3 Peunsy lvania-Charles Stout, College Corner: F. 
R. Colwell & Co.. Vrbana James G. Kelso, G n 
field: Mrs. Cara ltnll, BR surton ; Wm. .. 





vey, Xenia; Benjamin W. & ans, Plal ‘ity 
ul n City. : 
O'Donnel) & Billingsley, Coy ington : Kensington & 
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Scott, Milford Center; Crooks Bros., 
Frederick IK. Perkins, Marietta. 

rovidence-Washington—Brigham If. 
Malta. 

Pittsburg —Lewis Hartz, Cleveland; Mead, Jr., & 
Priest, Columbus; Ira L. Miller & Co., Dayton. 

(Qlueen—-Noggle & Barton, New Madison; Wm. 
Il. MeGervey, Xenia. 

Royal—John E. VPeaslee, Cincinnati: Geo. W. 
Beery & Co., Wyandot; Bentley & Evarts, Hudson. 

Sun—-Henry 8. Hinkley, Greenspring. 

Teutonia, La.—F. A. Kaercher, Youngstown ; 
W. A. Lytle, Canton. 

United States—C. T. Smith, Cambridge; A. M. 
Collett, Ironton; Harbaugh & Trowbridge, Piqua; 
Gaisford & Wiles, Mansfield; C. W. Bradford, 
Portsmouth; B. -F. Albright, Bryan; Burns & 
Ifause, Montpelier. 


++ ++ 


Beverly ; 
Martin, 


POTTERY LOSS AT EAST LIVERPOOL. 

The George C. Murphy Pottery plant at East 
Liverpool, Ohio, which burned last week, had 
tust been equipped with sprinklers but the un- 
derground work had not been completed and 
the sprinklers were not yet in service. The 
loss is estimated at $90,000, with $34,500 in- 
surance. Following is a list of companies: 
Connecticut ... -$2,500 National, Conn..$1,500 








Fire ASEM. «600 2 Prov-Wash. .... 1,500) 
J See” aceares 1,000 
Se sipeeeves Western, Pa. ... 1,000 
OO Sere N. ¥. Und. ...: BO 
soe Ff re United Firemens 1,000 
Phoenix, Conn... Continental .... 1,500 
Attna és vein ee Roch. German... 1,500 
BUGGED ceccive 1/500 Manchester .... 1,500 





CHIEF RECOMMENDS IMPROVEMENTS. 


Cleveland Official Would Have High-Pressure 
System Extended, New Engines Purchased 
and Other Improvements Made. 


Important recommendations ‘were made by 
Fire Chief Wallace of Cleveland in his report 
to the board of public safety. Mr. Wallace 
says that the fireboat lines should be extended 

Huron and Prospect streets and to Sheriff 
street and Euclid avenue in order to give a 
larger territory the high pressure system. 
Three engines should be purchased to take 
the place of the same number that are now out 
of date. The board is also advised to have 
the Center street pipe line moved so that the 
fireboats will not be interfered with by boats 
passing up and down the river. A stationary 
pump at the Kirtland street pumping station, 
with ten-inch mains extending east and west 
for the better protection of the manufacturing 
district; are also recommended. It is thought 
best to have the house of Hose Company No. 
3 enlarged and an engine company put in ser- 
vice, as well as to station a hose company at 
the corner of Superior and East Madison 
streets. 





WOLF AGENCY IS UNIONIZED. 

The agency of Stephen Wolf at Fremont has 
been unionized, he resigning the Agricultural, 
Firemens of New Jersey, Security of Connec- 
ticut, German of Pennsylvania, Cincinnati Un- 
derwriters, Cooper and Columbia. He takes 
the German Alliance, Royal, Pennsylvania and 
Scottish Union. 

ae ++ 
CLAIM CITY CANNOT ACT. 

The Patterson-Sargent Company has erected 
three tanks twenty-five feet in diameter near 
its paint works at the foot fo Case avenue, 
Cleveland, and it is claimed that one of them 
contains turpentine and the others. linseed oil. 
It is claimed that the buildings in that section 








INSURANCE AGENCY 
Wanted to buy a fire insurance agency. 
LOCK BOX 66 
NAPOLEON, OHIO 














Ohio Field Position 


Special Agent for prominent Company would make a 
change, if promising connections could be effected. 
No loss ex. perience, but familiar with Ohio, conditions 
and can produce yood results. Union connection at 

present, but no objection to either affiliation, 

\ddress, Special Agent, 
Care WINFIELD S. HUFF, 

See’y Columbus Underwriters Ass‘n. 
Outlook Bidg., Columbus, Ohio 





are all fireproof and that the etty cannot com 
pel the company to remove the tanks unless it 
is proved that they are a menace to surround- 
ing property. 


SECRETARY HUFF REPORTS FOR 1903. 


Work Done by Stamping Office at Columbus 
Premiums and Losses of the City 
for Several Years. 


Secretary Winfield S. Huff of the Columbus 
beard has given out the report of the business 
done by the stamping office for 1903, together 
with some interesting statistics on premiums 
and losses in Columbus for several years past. 
The report shows the following work done: 
Daily reports passed through the secretary’s 
office, 46,400; canceled policies, 8,500; indorse 
ments with a money consideration, 6,100; in 
dorsements without a money consideration, 3,- 
900; accounts current, 1,440; daily reports and 
indorsements returned to agents for correc- 
tion or additional rate, 3,850; corrections on 
which added to the premium account of the 
companies, $5,100. 

“All daily reports, policy forms, indorse- 
ments, permits, etc., are examined carefully 
by the secretary to see that they comply with 
the rules of the association, and stamped by 
him personally, this work not being left to the 
other employes of the office.” 

The business for five years is given as fol- 
lows: 


Year. Premiums. Losses. 
Eb wid x bdo ee wa $370,303 $147,758 
ge rr 404,127 103,144 
eer 472,45 07 363,715 
1903 54 319,657 
Four 934,275 





Vabieiiae of premiums each year over pre- 
miums of the next preceding year: 


Year. Premiums. Bpereaee. Percent. 
| BPeerererircrm ff 2») 10.43 
ng EC OE Ee 370,303 17.06 
nn OE re 404,127 9.13 

472,457 16.91 





Premiums for the year 1903, $545,552.63, 
were $229,223.83 more than in the year 1899, 
or 72.46 percent increase for the period of five 
years. 





DEATH OF S. B. STEVENS. 

S. B. Stevens, a Cincinnati local agent, dicd 
in that city on March 9, after 4 prolonged ii!- 
ness. He was a comparatively young man, but 
was building up a very successful agency. He 
was of an upright character and a sympathetic, 
kindly nature, and his insurance assoicates 
were saddened at the news of his death. 





OHIO AND WBST VIRGINIA NOTES. 


The new rate book at Galion, Ohio, shows 
considerable advances over the old rates. 

Constable Will Genslinger of Piqua has 
opened an insurance and collection office. 

C. E. Burnham has retired from the Burn 
ham & Pierce agency of London, Ohio. 

Jankau & Koppel, the Cleveland local agents, 
have removed to their new offices at suite 24, 
29 Euclid avenue. 

M. O. Bovee, who has been in the life in 
surance business in Elyria, O., for some time, 
has purchased the R. E, Griswold agency in 
that city. 

The Wadsworth Light and Water Company 
has let the contracts for the waterworks plant 
to be installed in that village. It is to be 
direct pressure system. 7 

James A. Davidson & Co, of Parkersburg, 
W. Va., have sold their fire insurance business 
to G. W. Werninger of Huntington. Davidson 
& Co. will retain their personal accident and 
liability business. 

H. R. Earhardt, inspector for the Cincin 
nati Rating Bureau, has resigned. Mr. Ear 
hardt was for several years connected with 
the Ohio Inspection Bureau, and is well 
known in Ohio and West Virginia. 

Jesse B. Jackson, of J. B. Jackson & Co., 
late of Lima, and formerly in the insurance 
business at Paulding, has again embarked in 
the business at the latter place, with C. EF. 
Miller. They represent the Firemens of New 


ark. 





W. H. Fuller of Hobart, Ind., well known 
as a former Ohio field man, takes Wisconsin 
and Minnesota for the A, Loeb & Sons’ Com- 
panies, 








a 


ere oe 











April 14, 1904. 





UNDERWRITING IN MICHIGAN 


W.B. BIERCE TAKES ANOTHER COMPANY Y 


North River Will Plant Agencies in Michigan— 
Has Assets of $1,175,000 and Sur- 
plus of $611,000. 








W. B. Bierce, the Detroit general agent, has 
heen appointed Michigan state agent for the 
North River Fire of New York, and will pro 
ceed to plant agencies throughout the State as 
rapidly as possible. The North River is the 
second oldest stock company remaining in the 
State of New York, having been organized in 
1X22. It has a capital of $350,000, and on Jan 
vary 1 had assets of $1,175,000 and a policy- 
holders’ surplus of $611,000. 

The appointment materially strengthens the 
general agency of Mr. Bierce, who also rep- 
recents the German of P ittsburg for Michigan 
and the Concordia for Michigan and Ohio. 





NEW RATES CAUSE SOFIE COMPLAINTS 


Benton Harbor Insurers and Agents Cannot 
Understand Why the New Rates Should 
Be as They Are. 


The new schedule has been applied at Ben 
ton Harbor and St. Joseph, and by reason of 
the “omnibus construction of buildings, unpro 
tected openings, exposures and faulty electrical 
equipment” material advances in rates have 
heen made some cases, while a few risks 
have been reduced. Chas. Conkey, grocer in 
the Conkey block, whose rate was increased 
from $1 to $1.77, has canceled his insurance. 
Some of the Benton Harbor agents are quoted 
in the News-Palladium of that city as fol 
lows: 

Samuel A. Bailey—‘The advances and re 
— as applied are inexplicable.” 

P. Chaddock—‘I think that the rates are 
BB Dose and that some of the advances 
made are not justified. The rate of Mrs. Ju- 
lia A. Graham’s down-town house is 70 cents, 
or just double that of the ordinary residence 
district. Though her residence is iocated 
down town the exposures are not of a hazard 
ous nature. There ase many cases like this.” 

E. C. Harner—“The city has now been put 
on a systematic basis. The owner of a build 
ing may secure a lower rate by complying 
with | the requirements of the Michigan bu 
aes 

._H. Meshew—‘“While as a general rule we 
wines reduce a rate except by reducing the 
physical risk, I cannot understand the irreg 
ularity in advancing and reducing tariff rates 
in this city.” 


TROUBLE BREWING AT LAKE LINDEN. 

The local agents of Lake Linden are com 
plaining of the operations of a new agent there 
who is said to be making a house to house 
canvass, offering to write business at cut rates. 
He is said to solicit business on the ground 
that his companies do not belong to the insur- 
ance “trust” and are willing to carry the risks 
at one-half the trust rates. The agents of the 
town and county are determined to protect 
their business and have taken the matter up 
with their companies. The agents claim to 
have reliable evidence showing that risks have 
heen written at $1.25 where the tariff called for 
$s. The agent complained of is William 
Nicholls, representing the Germania, North- 
western National and Williamsburgh City. 

++ ++ 
MICHIGAN FIRE PROTECTION NOTES. 

A frozen fire hydrant brought about a com- 
plete loss at the burning of the Knepper frame 
building in Hubbell recently. It was necessary 
to lay hose from the smelting works, and val- 
uable time was lost. 

Nashville is lacking very effectual fire pro 
tection at present, owing to a break in the 
main under the river. The village waterworks 
were entirely out of commission for a few days. 

Boyne City’s village council is asked by the 
Boyne City Lumber Company to locate a fire 
hydrant on Front street near its mill. 

The water board and the common council 
of Port Huron have taken no action so far 
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looking toward an overhauling of the water 
works system of the city. 

The board of fire commissioners 9f Grand 
Rapids will report to the commen council in 
favor of building a new engine house in the 
southwestern section of the city, for better pro 
tection of the Godfrey avenue factories. 

Work on the new waterworks plant at Law 
rence is now well under way. Fipes are now 
being laid in St. Joseph street. 

The Escanaba Waterworks Company will 
expend a large sum this season in improving 
the water system of that town. Mains will 
be laid to North Escanaba, and the intake pipe 
will be extended farther into the bay. 





MICHIGAN AGENTS OF THE THURINGIA. 


General Agent Blackman Had His Field Well 
Developed—Over a Hundred Agen- 
cies in State. 


Michigan was one of the best developed 
fields the Thuringia had in the West. Next 
to Illinois, it probably gave the company more 
business than any of the other States in the 
Mississippi valley. The company had about 
120 agents in Michigan and its premium re 
ceipts for last year were $58,347. The losses 
incurred were $30,878, making the loss ratio a 
very little over 50 percent. The State had 
been for some time under the jurisdiction of 
F. H. Blackman & Co. of Detroit, as general 
agents, and this large business was due to a 
good extent to their work, 

The Firemans Fund will be able to take 
care of the Thuringia agencies very nicely in 
the Home Fire & Marine, which has not a 
very extensive plant in Michigan. In several 
offices representing the Thuringia the Fire 
mans Fund is located and others it does not 
desire to enter. The Thuringia had a good 
proportion of its business in Detroit. 

The following is the list of Michigan agents: 

Ek. L. Baker, Adrian; William B. Gildart, Al 
bion; W. A. Blackburn & Co., Alpena; C. Mack 
Agency, Ann Arbor; T. 8. Updyke, Allegan; EB. N 
Chadwick, Alma; Ernest Hubbard, Battle Creek ; 
William KF. Sandell, Belding: A. L. Steward, Fred 
E. Shearer and E. Van ‘Invi & Co., Bay City; 
Bassett, Spink & Co., Benton Harbor; 8. J. Throp 
and KE. J. Marsh, Big Rapids ; i. A. Ruegsegger, 
Soyne City; Homer Sly, Bay Shore; William J. 
Webb and William and Matt Van Orden, Calu 
met; BE. Haskins, Cadillac; F. E. Partridge, 
Cheboygan; Charles Wilsey, Caro; H. j 
Coldwater: E. A. Maynard, Clare; B. 
bull and H. D. Witherell, Chelsea; 
Moore, Corunna: J. Morrison, ‘f 4 - 
Blackman & Co., F. L. Cook, M. Gore Van Ant 
werp, and J. H. Thomas, Detroit: C. FE. Sweet, 
Dowagiac; D. J. Treat, Decatur; CC. M. Thatcher 
and A. J. Young, Escanaba; G. G. Glenn and M. 
T. Andrews, East Jordan; E. J. Macomber, 
Flint; George R. Mepiasen, Frankfort: George H 
Retan, Flat Rock; C. L. Corrigan, Fenton; John 

. Pfaff, Grand ieee M. lL. Phares, Grand 
Ledge; Smith & Empson, Gladstone; 
Hardy and J. EB. Bodwell, Grand Rapids 1D 
Kemp, Greenville; Mrs. W. UH. HL. 





Cc ooper, Gay- 


lord; R. 8S. Shelden, Houghton, J. J. Eichkern, 
Iiancock; Aaron Visscher, Holland; G. B. Mar 


tin, Harbor Springs; T. 

Snedicor, Howell; W. 8. 

ham, Hart; W. F. Soule, 
Ithaca; Joseph Weinhold, 
Hunt, Kalamazoo; L. 8. Tobin, Lansing: F. A 
Foster and W. H. Stray, Ludington; Dunwell 
and H. L. Strong, Lapeer: C. G. Perry, Lowell; 
Wallace & Hart, and G. R. Giesman, Manistee; 
Ke. M. Clark, Marine City; H. C. Davis, Mar 
quette: Menominee Insurance Agency. Menomi 
nee; W. Barcus, Muskegon; F. €. Walling 
ton, Mt. Pleasant; C. B. Merserean, Manistique ; 
W. H. Rutter and William 8S. Jenney. Mt. Clem 
ens; J, C. Lehr and O. J. Wagner, Monroe; A, A 
Bergman, Mason: John Roller, Manchester: H 
L.. Fairchild, Midland; G. E. Corell, Niles: R. W 
Olson, Negaunee; W. H. Ambler, Northville; J 
H. Laverock, Owosso; John Link, Ovid: Lizzie A. 
Palmer, Otsego; J. D. Menish, Port Huron; Clay 
KE. Call, Petoskey; J. A. Fredenburgh, Pontiac: C. 
A. Frisbee, Plymouth: E. M. Allen and CC. H. May 
nard, Portland; L. H. Titus, Paw Paw; J. © 
Holden, Reed City: H. J. McKay, Romeo: J. M 
Hicks, Richmond ; J. W. Sutton Insurance Agency, 


Joslin, Holly; C. Hi. 
Hanson and Burt Wick 
Ionia; J. H. 
Jackson; G. W. M 


Sault Ste Marie: Charles W. Kurth. Spring 
Wells; Edward 8S. Kelley, St. Jospeh: Wicksal!l & 
Cogshall, South Haven; Charles Conner, St. Ig 


nace; C, Stuart, Schoolcraft; J. J. Stanton, 
Sturgis: S. M. Brown. Traverse City: M. A. Lo 
see, Trenton; E. K. Warren, Three Oaks: W. J 
Ingerson. Tecumseh: Z. N. Robinson, Vicksburg: 
tarry Roehrig, Wyandotte; Orr C. Trask, Wil 
liamson: J. C. Berg, Ypsilanti: Ira Blossom. Mar 
auette; Aarend Vischer, Holland: Philip W. 
Creaser, Alma: Harrie M. Merrill, Marshall: Cy 
rus F. Braden, Lake Odessa; Manley A. Steveys, 
St. Louis. 





TOO MANY AGENTS IN ADRIAN. 
Adrian, Mich. 


ber of insurance 


. is blessed with a goodly num 
e agencies. There were twenty 
six representing one or 
the latest count, 


more companies by 
and some of the life insur 
ance men solicit fire insurance as a side line 
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Some of the older agents are becoming dis 
gusted over the way the business is split up 
and threaten to quit. 





OBJECT TO MOVE OF THE BUREAU, 


Negaunee Local Agents Oppose the Comtem- 
plated Change of the Inspection District 
Headquarters to Marquette. 

Local agents in Nagunee are protesting 
against the contemplated move of the Inspec 
tion Bureau from that city to Marquette. For 
some reasons the Michigan Inspection Bureau 
believes that it would be to advantage to have 
the headquarters of the district in the latte: 
city. The Negaunce agents hold that the bu'k 
of the business in the district is written from 
Negaunee and Ishpeming. They control con 
siderable business all through that part of the 
country. They assert that Marquette business 
is confined largely to the limits of that city, 
and hold that the local agents do not write 
much outside business from that city. The 
argument is also advanced that the mail fa 
cilities are better at Negaunee and that the 
removal of the headquarters will be a great 
detriment to the local agents, who control the 
bulk of the business reporting to the stamping 
office. For some time the Negaunee district 
had all of the upper peninsula, until an office 
was established at Houghton 


BAY CITY’S ELECTRICAL ORDINANCE. 





Henceforth All Wiring in the City Must Con- 
form to the Rules of the National 
Board. 


council of Bay City has 
adopted a new ordinance governing wiring for 
electrical purposes in that city, superseding the 
old one adopted in 1881 
are as follows: 

There is created a board of 


The common 


Its chief provisions 


electric control 
consisting of the mayor, city engineer, superin 
tendent of the chief of the fire 
department and superintendent of 
lighting, who shall have full control, 
to the council, of all electric wiring 
No electric wiring shall be done 
the consent of the 
is given, there 
cale, showing 
when 


waterworks, 
electric 
subject 


without 
board. Before this consent 
must be filed plans drawn to 
streets, buildings, etc., and, 
required by the board, written specifica 
tions giving the material and methods of in- 
sulation to be used, all of which must con 
form -to the rules of the National Board of 
lire Underwriters and of the board of electric 
control. The board may amend these plans 
and specifications and give directions for the 
proposed work, which must be followed. All 
wires must be at least twenty-two feet from 
the ground and at least one foot apart. The 
city shall have a right to use the poles of any 
corporation for placing cross-arms for the 
carrying of wires for the city’s service. Out 
side of each building into which wires enter 
for light or power purposes must be a cut 
off box with key in some convenient place and 
directions for cutting off the current 

\ll work must be done under the direction 
of an electrical inspector to be appointed by 
the board from its members, who may appoint 
a deputy who shall be paid by fees provided 
for in the ordinance, payable by the person or 
corporation doing the wiring. The city elec 
trician has power, when he deems it necessary, 
to inspect the installation previous to and after 
its completion, and he has power to remove 
obstacles in the way of such inspection. If 
the wiring is up to standard, he shall issue a 
certificate to that effect If wiring already 
done or to be done in future is defective, he 
may cause it to be removed after giving the 
owner notice and a reasonable opportunity to 
remove it. No current shall be turned on un 
til a certificate has been issued, although pro 
vision is made for temporary certificates for 
buildings in process of erection 

“No electric current shall be supplied from 
any trolley line for any purpose whatever to 
any building except for lighting the power 
iatiors from which current is supplied to 
uch trolley lines and electric car houses, pro- 
vided such current may be permitted to enter 

fireproof substation building, under a special 
permit from the board of electric control,” 
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Permits must be secured for alterations. 
No permit under the terms of the ordinances 
shall become operative until the person or 
corporation to whom it is granted shall file 
written acceptance of this and future ordi- 
nances. 

The fees to be charged by the city electrician 
are given in full. 

Violation of the ordinance is punishable by 
fine of $10 to $100 or imprisonment of not 
more than ninety days, or both. 





MICHIGAN AGENCY APPOINTMENTS. 


American, N. J W. IL Richland; G. 
A. Meler, Whittaker. 
American, Pa.—Wilson & Co., Port Huron, 
American Central—J. tt. Leary & Co., Laurium. 
Continental. B Iferman, Carleton; W. 
Walter Smith, Ionia; G. W. Garrett, Levering; A. 
T. Miller, Swartz Creek. 
Delaware—Julius Bonninghausen, Detroit. 
Fire Association—-William H. Stone Allegan 
German, Freeport—F. M. Selby, Montrose, 
Giermania—James A. Greene, Howell 
Granite State—Percy T. Dudley, Howell. 
Girard—John D. Spinney, Alma. 
Hamburg-Bremen—-William H. 
Mercantile—Nathaniel H. Bacon, 
North B. & M.—-Walter C. Jones, 
Sanford Gasser, Sherman. 
Palatine—Margah & Wells, Detroit. 
Prussian National—-Wilson & Co., Port Huron 
Phenix, Eng.—Margah & Wells, Detroit. 7 
Providence-Washington—Geo. E. Corel!, Niles. 
United States—R. T. McNaughton, Jackson; 
Mitchell & Eklund, Norway. 
Northwestern National—A. H. McDonnell, De 
trolt. 


Bennett, 


Stone, 
Niles. 
Marcellus ; 


Allegan. 


++ ++ 
MICHIGAN FIELD CLUB ELECT.ON. 

The Michigan Field Club, the organization 
of Michigan field men representing union com- 
panies, was held in its rooms in Detroit on 
Monday. It was the annual meeting, and 
officers for the ensuing year were elected as 
follows: President, W. P. Robertson of Al- 
bion, special agent of the Phoenix of Brook- 
lyn; vice-president, Charles H. Luce of Lans- 
ing, special agent of the Phoenix of Hartford; 
secretary, Charles A. Reekie of Detroit, spe- 
cial agent of the Detroit Fire & Marine. 

At this meeting a demonstration of the self- 
draining, non-freezing hydrant, which has re- 
cently been adopted in Detroit, was given. 

The club adjourned, to meet the first Tues- 
day in June at the Pantlind Hotel in Grand 
Rapids 

++ ++ 
RATES IN UPPER PENINSULA. 

Almost all the towns in the upper peninsula 
of Michigan have been rated under the new 
schedules. Although there are protests at 
times from agents and the assured, who think 
rates are too high, yet the field men and in- 
spectors are usually successful in explaining 
how the rate is arrived at. Business conditions 
in Upper Michigan are regarded as _ fairly 
good, with a better tone in both the copper 
and iron industries. 

++ at 
TWO MEMBERS RETIRE. 
Agents Frank A. Vernor of 
Queen and Charles Row 
have resigned from the 
vention Association. 


Special the 
of the Springfield 


Michigan Fire Pre- 





MICHIGAN NOTES. 


The A£tna has gone to the agency of C. 
Meilleur at Ontonagon. 

It is expected that the new rate book for 
Battle Creek will be in force about April 15. 

The city of Petoskey will issue bonds to the 
amount of $22,000 to pay for the extension 


of the water mains. 

Margah & Wells of Detroit have purchasea 
the agency of Eugene H. Sloman and will add 
his business to their own. 

John J. Eichkern, the Hancock local agent, 
was recently elected supervisor of his ward 
by a majority of two votes. 


Lyman A. Lilly of Allegan has sold his local 
agency to G. Stone of Portland, Mich. Mr. 
Stone will. remove to Allegan in a short time. 

A correction has been received to the ef- 
fect that the Eslow agency at Albion does 
not represent the Allemannia, as stated in 
last week’s issue. 


N. F. Jenison has started an insurance 
agency at 12! Washington avenue, Lansing. 
He was formerly in the dry goods business, 


a has more recently conducted a loan of- 





WEEK'S, NEWS IN. INDIANA. 


PROTEST BY THE EVANSVILLE AGENTS 
Object to the Pink Slip Advance Made by the 
Companies for Deficient Fire Pro- 
tection. 


The local agents of Evansville are consider- 
ably exercised by the advance in rates of 25 
cents on the $100. They feel that they were 
not treated right, as they claim the field men 
them there would be no 
the extra steamers were 
western 


advance if 
secured. The North- 
National has jumped in the breach 
and is advertising that it does not belong to 
the “insurance trust.” It announces in dis- 
play cards that it will not require the pink 
slip advance and that it will write risks at 30 
percent below the old rate prior to the first 25 
percent advance. ‘The Evansville agent of 
the company is Henry L. Rose. 

As the Northwestern National is said to 
accept only very select risks, the board com- 
panies do not expect to lose much business 
on account of its magnanimous offer. 

The circular announcing the advance in rates 
was read at the state board meeting Monday 
and was discussed. A committee of twenty- 
four members of the board and of the league 
was appointed to go to Evansville Wednesday 
and take up the matter again with the city 
authorities and agents. Good is expected to 
come out of this meeting. The Evansville au- 
thorities, it is said, “acknowledged the corn,” 
but have the usual antipathy to higher rates 
The city could in six weeks fulfil all the con- 
ditions required to restore the rates to the 
old basis. These conditions are: Four new 
fire engines of the second class, new hydrants 
in the business and factory districts, provided 
with. connections for steamers; the keeping in 
service of six engines with men and horses, 
heaters for the steamers where located, fire 
cisterns connected with water mains by pipes 
not less than four inches. 


assured 





WATERWORKS COMPANY WINS FROM CITY. 

The Vanderburg County (Ind.) Superior 
Court has given decision in favor of the de 
fondant in the case of the city of Princeton 
against the Princeton Waterworks Company. 
‘The suit was to force the latter to surrender 
its contract because, as alleged, it did not fur- 
nish the pressure called for. The contract was 
made ten years ago, the company agreeing to 
furnish a pressure of eighty pounds. The city 
council alleged the company furnished a fire 
pressure of only fifty pounds. The company 
contended, however, that this was sufficient to 
throw water over the highest building in the 
city, 

++ ++ 
THURINGIA’'S INDIANA AGENTS. 

The following were the 
in Indiana: 

If. Lukens & Son, 


Anderson; Allen B, 
Weaver, Auburn; 


Thuringia agents 


Alexandria; D. H. Durbin, 
Webb, Attica; Harvey D. 
Holcombe & Burton, Bedford; 
Harry A. Axtell, Bloomington; Joseph M. Huds- 
peth, Boonville; Finley, Miller & Finley, Brazil; 
Ilubbard & Mullin, Brookville; James A. Hargis, 
Cannelton; Benj. F. Menaugh, Columbia City; 
Oliver P. Turner, Columbus; N. G.. Harlow, Cov- 
ington; A. C. Jennison, Crawfordsville; Danville 
Trust Company, Danville; J. = Mayfield, Edin- 
burg; L. M. Simpson, Elkhart ; Geo. M. McRoberts, 
Elwood; James E. Stewart, English ; J. B. Tate 
& Co., Evansville; Chas. M. Snyder, Fowler; M. 
W. Fitch & Sons and Schrader & Wilson, Fort 
Wayne; Edw. C. Beaver, Frankfort: Geo. R. 
Harper, Goshen: Brockway & Lucas, Greencastle; 
0, N. Du Gan, Greenfield; Edwin E. Doles, Greens- 
burg: Lake County Savings & Trust Company, 
Hammond; Rhoades & Spence, Hartford City; 
Brundick & ‘Gray, Huntingburg; Clarence M. 
Pierce, Huntington; Geo. W. Pangborn, Claypool 
& Co., Gill & Greenen and I. N. Ritchie, Indian- 
apolis ; Poindexter & Driscoll, Jeffersonville; John 
A. Jones, Kendallville; Newby & Swaine, Knighsts- 
town: Duke Bros. & Co., Kokomo: The Brocken- 
brough Agency, Lafayette ; J. Vene Borland, 
la Porte; A. Jd. Hassmer, Lawrenceburg : 
Pleasant ©. Shoemaker, Lebanon; H. 
Wigton, JIigonier; Wm. J. Cohee, 
port; Moser, O'Brian & McGovern. Loogootee ; 
Cushwa & Presnall, Marion: Jas. R. Gum, Martins- 
y H. A. Schwager, Michigan City; Chas. R. 

Middletown; John Ws Hutchinson, Misha- 

‘red W. Alexander, Mount Vernon; EB. W. 
Bishop & Co., Muncie; Jacob O. Kantz, Nappanee ; 
S. W. Vance, New Albany; Hunt & Nixon, New 
Castle; Wainwright Trust Company, Noblesville; 
qoeeph R. Williams, North Vernon; Geo. Ff. Ham, 
Paoli; John 8. Jack, Peru; Wm. D. Crow. Peters- 
burg; Luther R. Cressner, Wieding, John W. 
Holmes, Portland; W. H. eding, Princeton; 
John B. Hegger, Richmond; &. Ferguson, 


Logans- 





tensselaer; Will W. Williams, 
& Limberger, Rockport ; 
(rreene, Rushville; 
don & Durham, Seymour; E. H. D. Young, Shelby- 
ville; Sanford C. Rich, Robig & Miller and O. A. 
Tarbell, South Bend; E. G. Huthsteiner, Tell 
City; Kelley & Wagner, Terre Haute; E. ¢. 
O'Neill, Valparaiso; Wallace J. Cotton, Vevay ; 
McCoy, Boeckmann & Co., Vincennes; Neil Lu 
maree & Co., Wabash; Alvin C. Robinson, Warsaw : 
Ilastings, Allen & Billheimer, Washington: D. 
soggs, Williamsport; Reverdy Puckett, Winches 
ter; Ilenry W. Moore, Worthington. 
++ ++ 


Rising Sun; 
Watson, 
Oscar K. Hobbs, 


Nourse 
Titsworth & 
Salem; Cong 


COMPANY HELD LIABLE. 

In a farmers’ insurance association case the 
Indiana Supreme Court decides that the com 
pany cannot escape pay ut pals of a loss on the 
ground that natural gas wi is burned without 
a regulator, in violation of the company’s by- 
laws, when the agent who wrote the policy 
knew the manner in which the gas was burned, 
informed the company and the latter collected 
assessments for losses from the owner of the 
property for two and one-half years before it 
burned. 





TERRE HAUTE’S FIRE PROTECTION. 


Extensions of Mains of Little Avail Because 
Fire Department Has to Make 
Long Runs. 


With the breaking down last week of one 
of the two steamers used in the Terre Haute 
fire department the need of additional modern 
equipment was again brought to notice. Fire 
Chief Daugherty has recommended the estab- 
lishment of a new fire house at the eastern 
extremity of the city to contain one steamer 
and hose company. ‘This recommendation has 
been up several times before the present city 
administration, but has never been acted upon. 
With the coming election this matter should 
be made an issue with all citizens looking 
toward better protection of the city’s interests. 
The mains have been extended in that part of 
the city, reaching to the more important fac- 
tories; but the long run of the fire depart- 
ment to these points makes the new hydrants 
of little value. In the past week there has been 
three new alarm boxes placed, and with over 
fifty A. D. T. fire boxes this part of the Terre 
Haute Poa could not be improved upon 
It is hoped the Terre Haute agents will inter- 
est themselves in politics to the extent of 
securing the additional protection the growth 
of the city has warranted. 





LOSSES FROM USE OF GASOLINE. 


A boy at a news stand in the station of the 
Indiana Union Traction Company at Ander- 
son tried to fill the tank of a peanut roaster 
with gasoline, and an explosion followed thz it 
caused a fire that destroyed the stand, two 
trunks and baggage of waiting passengers, who 
fled for their lives, several thousand tickets 
and other printed matter and the furniture 
equipment, damaged the front of the building 
and caused loss to several tenants of the block. 
On the same day an explosion of gasoline in 
a dyeing establishment in Indianapolis caused 
a fire that destroyed the building and narrowly 
escaped costing a life. 

++ ++ 
WILL MANUFACTURE NOZZLES. 


H. H. Friedley, Indiana state agent of the 
Insurance Company of North America and 
Philadelphia Underwriters, is among the incor- 
porators of the Glazier Nozzle & Manufactur 
ing Company of Indianapolis, which will manu- 
facture the Glazier patent nozzle, sprinklers 
and other fire-fighting apparatus. The com- 
pany has $75,000 capital. The nozzle is the in- 
vention of an assistant chief of the Indianapolis 
fire department and has met with such success 
as to require the building of a large plant 
for its manufacture. 





INDIANA NOTES. 


The German Mutual Fire Insurance Com- 
pany recently observed its twenty-sixth anni- 
versary in Indianapolis. It is an organization 
of all the Lutheran churches in the city for 
the exclusive benefit of the members. The 
company has 1,000 members. 

H. W. Buttolph, actuary of the Indiana de- 
partment, finished his work in connection with 
the preparation of the state insurance report 
on Monday and turned the last manuscript over 
to the printer. The report for 1903 will, there. 
fore, be raady about the middle of May, 
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O every life insurance agent the com- 

pensation he to receive for his 

work is a matter of the utmost im- 

portance. This question of compen- 
sation has always been a troublesome one, and 
it has not yet been solved to the perfect sat- 
isfaction of all concerned. One cause for 
this trouble is probably the want of a definite 
idea of what the compensation is for. At 
first thought anybody would say it is for get- 
ting the business. That is only partly true in 
the case of most companies. If it were strictly 
true in all cases, then brokerage would be 
the proper means of repaying the agent for 
what he has done. Having gotten the. business, 
he should receive his pay as the fulfillment 
by the company of its obligations. Very few 
companies look upon the subject in this light, 
however. If they did, why would a majority 
of them be paying renewals? ‘They surely are 
not giving their agents what they do not owe 
them. 


is 


* * * 


It is necessary to go below the surface and 
try to discover what it is the company is pay- 
ing for, and what the agent is working for. 
Different companies want different things 
from agents. One wants business. is 
ready to undertake keeping it on the books 
when once it is put there, and it pays the 
agent only for writing it. Therefore, its mode 
of compensation is brokerage. Another wants 
business that will persist, and believing that 
the agent has much control of the persistence 
of the business he writes, it undertakes to 
interest him in keeping the business on the 
books by paying him renewals. The payment 
of renewals, however, has another purpose 
also. It is an inducement to the agent to re- 
main with the company. 

Companies have any number of ways to 
bring about the desired results. Some pay re- 
newals gnly during the first few years, while 
the business is most likely to lapse. Others 
pay renewals which vary from year to year 
with what experience has shown to be their 
liability to lose it. For instance, the first re- 
newal is large because business is more likely 
to go off the books when it is a year old than 
at any other time. The second is smaller, 
because it is not so difficult to keep it on the 
books then, as the insured can be shown that 
in another year his policy will have a cash 
or paid-up value. The third is made large 
again in order to interest the agent in keeping 
the insured from taking advantage of the 
options offered in the policy. Other companies 
scarcely take into consideration the individual 
policies, but base future compensation on the 
amount of business that remains in force at a 
given time and the amount the agent writes 
annually. 

In all of these plans, however, may be seen 
the underlying principle that the company is 
Paying the agent either for volume alone or 
for volume and persistence of the business 
or for these and also persistence of the agent. 

S.-4. 8 


Now, what is the agent working for? In 
almost all cases the answer is, to satisfy his 
Present needs and make some provision for 
the future. Practically all men are looking 
out for the present. Life insurance agents 
make their living by inducing people to look 
out also for the future. If they practice even 
a little of what they preach, they, too, are look- 


| ing to their future welfare and that of those | 
| dependent upon them. 








To the life insurance man two main ways 
of providing for the future present them- 
selves. He may either make all the money pos- 
sible now and save and invest a part of it 
for the future, or by foregoing some of the 
advantages of a large present income, content 
himself in the fact that he is building up a 
renewal income that is to take care of him 
in his declining years. 

Life insurance differs from the other pro- 
fessions in that there is much less opportunity 
to “build up a practice.” To be sure, there is 
the same opportunity to build a reputation for 
integrity and knowledge of one’s business that 
the lawyer has; but men do not come back to 
the agent time after time through the course 
of years and offer him insurance because he 
handled their first case satisfactorily. Most 
agents do business with most of their clients 
but once. They cannot, therefore, , depend 
upon the business that will naturally come to 
them when they get old and past their great- 
est activity, as the doctor, for instance, can. 
They must either make enough to provide for 
the future or build up a renewal income or 
the business is not worthy the attention of men 
who take life seriously. 

‘ * * * 

If a man is working on brokerage, he knows 
just what he is getting, and that he will never 
get any more out of that business. He may 
save part of his earnings just as a man on 
salary would, or he may leave the future to 
take care of itself. If he is under a con- 
tract that provides for renewals, however, he 
may figure on his future income, as it grows 
from year to year, and determine from time 
to time how much he must augment it either 
by savings or life insurance to make provision 
for those dependent upon him and for his own 
old age, when he may be able to do but little. 

It is evident, then, that to the man who is 
working on renewals, the certainty of the re- 
newals is a matter of vital importance. De- 
spite this fact there is reason to believe that 
many a man is working on year after year, 
thinking that his future is secure, when in 
fcat it depends upon conditions over which he 
has no control whatever. It seems strange 
that men who continually caution others not 
to depend upon anything not clearly stipu- 
lated in the contract should be the very ones 
to hang their own fortunes on somebody’s 
sense of justice, on another man’s continuing 
to live or hold his present position or some 
other contingency. Nevertheless, many of 
them do. 

* * * ‘ 

Tt would seem to be perfectly clear to any 
person of good sense that in entering upon an 
important contract he should see to it that the 
other party is in a position to carry it out if 
all conditions are fulfilled by him, and, further- 
more, that the other party should not have 
the power either to abrogate it or to bring 
about conditions that will make him willing to 
see it canceled to his own disadvantage. 

When an agent contracts directly with a 
company, he has the satisfaction of knowing 
that it will neither die nor resign and leave 
him in the lurch. When he contracts with a 
general agent, he takes chances on these con- 
tingencies unless the company makes itself a 
party to the contract by guaranteeing to the 
agent the renewals jn the cvent of the dis- 
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continuance of the genera! agent in its service. 
Many companies do this now; and an agent, 
if working for a company that will not agree 
to so fair a proceeding, should not trust too 
much to its doing the right thing in the event 
of his being thrown upon its mercy. He would 
be safer to work on brokerage and get what 
is his when he earns it. 
* * * 


What. sort of a renewal contract an agent 
should expect is a question. Some contracts 
call for a fixed number of renewals, payable 
whether he stays with the company or quits, 
and payable to his estate in the event of his 
death. Others provide for renewals as long 
as the business pays premiums unless the agent 
quits or dies first. The variations in the 
number, amount and conditions are too numer 
ous to mention. Probably all of them are 
fair enough, if they do not hang upon a con 
tingency, aside from his death, beyond the 
agent’s control. Such contingencies, however, 
do not consist only in the chance of the gen 
eral agent dying or leaving the company. There 
are men with large renewal interests who have 
been made very unhappy by the thought that 
the general agent or the company could ter 
minate the contract or make things so dis- 
agreeable that he would be forced to terminate 
it and lose all his renewals. 

Some of the most modern contracts call for 
the renewals whether the agent remains with 
the company or not, provided he leaves its 
service honorably and does not attempt to 
disturb its agents or policyholders after he has 
left. Others make such provision after the 
agent shall have staid with the company a 
certain number of years. 

An agent has a right to accept any kind of a 
contract he wants to or that he can get; but, 
if he desires renewals, it would seem that 
ordinary caution would dictate to him that 
he ought to have them, whatever they may 
be, absolutely secure from forfeiture through 
the actions of others for which he is in no 
wise responsible. 

ge # s 
LIFE INSURANCE PRODIGAL. 

The fraternal is the life insurance prodigal. 
In the gay days of its youth it draws upon 
its future vitality. It runs into debt. The 
hooks may not show it, as the claims are paid 
promptly, but age is rolling up liabilities, for 
which no adequate provision is made. Youth 
passes. The young blood does not flow in so 
rapidly. Debility becomes manifest. There 
are signs of distress in delays in payment of 
claims and occasional extra assessments. Then 
comes the day when drastic measures must 
be resorted to. Like a sinner in the throes 
of an eleventh-hour repentance, it confesses 
its mistakes, begs for mercy, and promises 
reformation. Repentance comes too late. No 
loving father waits to kill the fatted calf. The 
immutable laws of mortalif¥y know no mercy. 
The dead cannot be called back to pay extra 
assessments. The best members begin to drop 
out, new ones refuse to join. The aches and 
pains of approaching dissolution rack the or- 
ganization. The melancholy that cannot be 
shaken off settles down. Then comes the end. 

“The evil that men do lives after them, 

The good is oft interred with their bones.” 

So it is with fraternals. Whatever good 
they have done is forgotten; the evil lives in 
a progeny of blasted hopes and bitter disap~ 
pointments, 
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YAST IMPORTANCE 10 THE AGENT 
OF THE FIRST INTERVIEW. 





Vice-President R. W. Stevens of the Illinois 
Life gives the following advice to agents of 
the company in a recent bulletin: 

“Too many men soliciting life insurance 
make the mistake of not putting on enough 
pressure at the first interview. They like to 
think that the sole purpose of the first inter- 
view is to secure the prospect’s date of birth 
and prepare the way for later negotiations. 
his is a mistaken idea, as every large pro 
ducer can testify, and nine cases out of tan 
will be spoiled in the preparing process, as 
against three out of ten being insured at the 
first interview if properly pressed and han- 
dled. 

“From the minute that your prospect knows 
that you are planning a campaign to secure 
his application, from just that minute he is 
fortifying himself against your getting it, and 
when, after a day or so spent in the prepara- 
tion of statements, statistics and illustrations, 
you again call upon him, you find him in- 
trenched behind a splendid array of excellent 
reasons why he should not make application 
now. If, when your prospect's fully prepared 
to withstand you, you do succeed in getting 
his application, it is only because you put up 
a stronger, harder and more persistent fight 
for his signature than would have been neces- 
sary had you gone right after it at the very 
start. 

“It is not the detailed presentation of the 

values, provisions and results of the policy, 
but it is the setting forth of these features 
in a general, easy-to-comp tend and easy-to- 
follow manner that gets the signature to the 
dotted line. ‘Talk policy values from your 
rate book and quote policy provisions from 
your head, When you handa mana statement 
to look over you are giving him an oppor 
tunity to think up his reasons for not insuring 
right now, which he takes full advantage of 
while pretending to study the figures which 
you have laboriously prepared. 
" “Policies are generally written in multiples 
of $1,000, and the mental arithmetic necessary 
to tell at a glance just what the various ter- 
minal or loan values are at any given period 
is so simple that there is really no good reason 
for the handling of a pencil or a pen by the 
agent prior to the answering of the question: 
‘What is your full name?’ The answer deter 
mines whether your battle has been won or 
lost. This question is, so to speak, your last 
charge, and having fired it, your guns are 
silenced. If the silence is broken by the ut 
terance of the full name of your prospect, you 
have won. If he does not state his name, the 
contest must begin all over again, and the final 
outcome of the struggle depends upon which 
of the parties to the contest possesses the 
stronger personality. 

“Don't be afraid to crowd your prospect 
hard the very first time you see him. Force 
him at the first interview with all the argu- 
ments at your command. ‘These tactics will 
spoil some cases for you, but the victories 
will more than offset the Ipsses. You must 
always bear in mind that oe every prospect 
spoiled, there are ten thousand that you have 
yet to see, , 

“Japan has bested Russia in their early 
engagements because she was first prepared 
for battle and rushed things right at the 
start. So it is in the first interview—you 
pounce upon a man_ fully 
equipped for the contest, your guns are primed 
and sighted, while he is totally unprepared to 
meet the onslaught. A sharp, fierce attack is 
surer of victory than a long drawn out con- 
test, in which both sides are given equal oppor- 
tunity to prepare. 

“Never call upon a man when you are not 
feeling in prime condition and prepared to 
exert your closing ability right wp to the limit, 
and if you are corelled to end an interview, 
at which your best and most potent arguments 
are for the first time convincingly presented, 
without the signature to the dotted line, you 
might just as well scratch the name of that 
prospect t off your list. 

Put up your very best and hardest fight at 

' first interview. 

st SF SF 
EQUITAELE’S AGENCY CONTRACTS. 


It is stated the Equitable of New York is 
making a liberal contract with subagents with 


prepared and~ 





respect to the guarantee of renewals. The 
agent’s contract may be with a general agent, 
and yet the company stands good for the re- 
newals in case of any change in the general 
agency. In many of these contracts it is un- 
derstood the company is guaranteeing the re- 
newals to the widow or estate in case of the 
agent’s death. ‘his contract is regarded as 
a liberal yet equitable one, which will attract 
a good class of agents. 
2 
““NEWSPAPER HABIT.”’ 

Vice-President Lunger of the Travelers says 
that one habit that interferes with the suc 
cess of many agents is what he terms the 
“newspaper habit.” They become addicted to 
the excessive reading of newspapers. Some 
of them take a long route to the office in 
order to have more time for reading, while 
some pick newspapers up too frequently dur- 
ing the day. 

cs Se 


HOW AN INDUSTRIAL SUPERIN- 
TENDENT HANDLES HIS MEN. 


A. X. Schmitt, who has been superintendent 
of Chicago No. 2 district of the Prudential 


‘for thirteen years, and is recognized as one 


of the best industrial superintendents in the 
country, was asked recently how he trains 
agents and whether he conducts an agency 
school. 

“No,” said he; “ 
school ; 


I do not conduct an agency 
I have no time to do so; and I do 
not train my agents personally. I select my 
assistant superintendents for that purpose. 
When a new man is taken on, the assistant to 
whom he is assigned has to take him out and 
work with him until he has tz uught him all that 
is necessary for him to know in order to do 
this work successfully... Then each assistant 
is obliged to work with every man on his staff 
for a certain time so often, no difference how 
well the man is getting along or how long 
he has been an agent. 

“If any agent is not producing business as 
he should, | do not call him in here. I call 
the assistant. If I cannot delegate work to 
the assistants and hold them responsible for 
its accomplishment, | might as well dispense 
with them together and do their work myself. 
Nothing is referred to me that [ can get others 
to do as well, and yet I have more than I can 
attend to. The same principles that I apply 
here can be applied to any general agency. 

“A good many superintendents have gradu- 
ated from this district, and I do not object to 
having these good men taken from me. It 
enables me to hold before the men continually 
the opportunities for advancement they have. 
I do not want men around at all who are satis- 
fied to be agents all their lives. If a man has 
no ambition to rise, he is of no account, and 
he must get out. I am continually looking for 
men who go into this business intending to 
stav in it and to adyance to the higher places 


in it.’ 
es Fs 
ENDOWMENT ANNUITY POLICY. 

The agents of the Security Mutual Life 
seem to be making good use of the 
endowment annuity which was 
brought out at the agency convention of the 
company. This 


contract, 


contract provides for an 
endowment to mature at the end of the ex 
pectancy of life at the attained age. The 
endowment is paid in the form of an annuity 
to the assured as long as he shall live. The 
argument is used to snen that this will pro- 
vide a comfortable income for them while 
they live. The rates are about the same as 
the ordinary life rates. It ofttimes happens 
that a man will provide for his family with 
life insurance, and when he gets aged and 
helpless it may be possible that the same care 
will not be taken of him as when he was 4 
producing factor. ‘the lump sum of life i insur- 
ance to be received at his death comes in as 
a tempting morsel in some cases. Where he is 
provided with an annuity so long as he shall 
live and which will stop when he is dead, he 
is likely to be better cared for. This is the 
line of argument made in soliciting this busi- 
ness, and it is attractive to many men who 
wish to provide for themselves in case of 
contingency, 





HANDLING COUNTRY BUSINESS 
IS A PERPLEXING PROBLEM. 


Many life insurance companies are now 
turning their attention to the organiza- 
tion of the territory outside of the large 
cities, and several have succeeded in get 
ting a considerable volume of business 
from moderate-sized towns. It is doubt 
ful, however, if any companies have yet 
found the outside business profitable. ‘The 
Union Central and Northwestern Mutual are 
exceptions, as they have long been successful 
in the country districts, and some other com- 
panies have been successful in certain .locali 
ties. The Union Central probably has the 
largest farm and small town business ,in the 
West, its success being largely due to its sys 
tem of making loans. Its general agents are 
usually also its loan agents and get a double 
benefit by handling both branches. ‘Their loans 
enable them to subsist on a smaller amount 
of life writings. ‘Their financial connections 
give them standing and influence in the com 
munity and they are able to write more bus 
iness than a mere solicitor. It is thus possi 
ble to establish good agencies in small fields, 
and many of them get to be exceedingly val- 
uable. 

A company that has to break new ground, 
however, has an expensive proposition to han 
dle. As in the large cities, the chief problem 
is how to get good men, but in the country 
they are rarer and hunting them out is a 
costly process. Men of ability may perhaps be 
found, but they must either be brought to head 
quarters or a high class and therefore high 
salaried men must go to them. Then to make 
a man a producer his enthusiasm must be 
kept up, and to do this at long range a gen 
eral agent must have peculiar qualities. Any 
one familiar with the field will note that th 
managers who are making successes in the 
country are men of fine character, who ar 
able to win the confidence and loyal friend 
ship of their agents. The men at the out 
posts, away from the stimulus of competi 
tion and rivalry, are peculiarly dependent upon 
their general agents. ‘There is noticeable rural 
tendency to nurse along a case for months, 
with the practical certainty of getting it finally, 
and most often the result is that some light 
ning special drops into town, closes the busi 
ness that has been worked up and leaves the 
local agent to hunt up new cases. This tend 
ency must be overcome, and keeping in close 
touch with the agents necessitates a large 
expense account. <A state agent who is con 
spicuously successful in producing a_ large 
volume of business from his field recently 
told a friend that his outside business was 
written at an actual loss to him. 


se Ss 
PICTURES CLOSE PROSPECTS. 

Many life insurance agents are making use 
of a series of pictures published and copy- 
righted by Jasper Huffman of York, Neb. 
The first picture shows a comfortable room 
with a neatly dressed woman, surrounded by 
her children, receiving a draft from a_ life 
insurance agent. The next picture shows a 
bare room, with ragged children, and a weep 
ing mother at the washtub receiving notice 
that the mortgage on her home has been fore- 
closed. A few effective words under each 
nicture bring home to a man the difference 
between protection and the lack of it. The 
second pair of pictures shows a comfortable 
old couple beside their evening lamp, con 
trasted with an aged man feebly sawing wood 
for a living. The contrasts are very  strik 
ing and agerts say the pictures have turned 
the scale in faver of insurance in more than 
one instance. The pamphlets contain no ad- 
vertising matter except that of the purchaser 


A CAPABLE MAN 


Can obtain some excellent outside territory in 
Illinois or Wisconsin for 


THE PROVIDENT SAVINGS LIFE of New York 
E, W. SCOTT, President. 


H, E. MARSHALL, Supt. Northwestern Dept., 
1301-6 Monadnock Bldg., Chicago. 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER 














COMMENT ON SOME FEATURES 
OF THE MONTH’S WORK. 








The past few weeks have seen more than 
usual results in the organization of associa- 
tions of life underwriters. President Ward 
has done considerable traveling and a_ vast 
amount of corresponding, and up to this 
time eight new organizations have been ef- 
fected since he went into office. The execu- 
tive committee of the National association will 
ineet in Philadelphia in a few days, when the 
subject of trying the experiment of employing 
a salaried organizer will come up. The result 
is in doubt, the objection that the organization 
caunot afiord the expense being the strongest 
biought against the proposed plan. 

és ¢ 

Some of the younger and smaller com- 
panies are reporting a wonderful increase in 
business s@ far this year. Of course, it is ap- 
preciated that what makes a large percentage 
increase for some of them would not cut much 
figure with some of the big ones, but the fact 
of their gains only goes to show the activity 
they are displaying and the improvements in 
agency plants they are making. It is prob- 
ably safe to say that much of this increase is 
in the country districts. Some of the younger 
companies, seeing that so large a part of the 
business written in cities is written in hot 
competition, have directed most of their atten- 
tion to organizing the country, which many of 
the large companies have almost entirely neg- 
lected. 

x * * 

Legislation for the better control of fra- 
ternals is up in several States. Insurance 
commissioners fully recognize that present 
laws in most cases do not in any wise protect 
the members of these organizations. They 
may save them from being robbed by dishon- 
est officers occasionally, just as examinations 
into the affairs of any corporation may save 
its stockholders, but life insurance men gen- 
erally know that a certificate saying that a fra- 
ternal has complied with the law amounts to 
almost nothing, because the law with which 
it has to comply is of no account. The officers 
of the older fraternal bodies are as desirous 
as anybody to see these societies. and their 
great interests saved, and to that end they are 
in sympathy with movements to make those 
that shall be organized in future charge ade- 
quate rates. This is not alone the salvation 
of the fraternal system, but particularly the 
salvation of the older bodies which feel the 
competition of the newly organized ones that 
are yet cheap. It is a pity that these laws 
cannot be made more effective, but it cannot be 
done. It seems to be the general opinion that 
only such legislation affecting fraternals can 
he adopted as the fraternals themselves agree 
to. For some reason they are looked upon as 
mutual associations of the people, while the 
purely mutual companies conducted on safe 
plans are classed with corporations from 
which the public must be protected by taxes, 
licenses, examinations and other legislative 
contrivances. 

xk * * 

The New York Life recently issued a new 
policy, published in another column, with 
which to compete with fraternals. It is issued 
at low rates and furnishes temporary protec- 
tion, decreasing in later years. The Security 
Mutual has had one somewhat similar for a 
year or more, and had done a large business 
with it. Probably none of these cheap proposi- 
tions are as good for policyholders as the more 
expensive policies in the same companies, un- 
less they happen to die young, but they ap- 
peal to those who have not the means to buy 
more than mere protection and to those who 
want a large amount of protection for a cer- 
tain amount of money. 

xk * 

The Travelers has just issued a guaranteed 
dividend policy on the participating plan. It 
provides for a fifteen or twenty year distribu- 
tion of surplus, like other deferred distribution 
policies, but guarantees that the dividends 
shall not fall below the sum stated in the 
policy. The Pacific Mutuals chief policy for 
a number of years has been on similar lines, 
but provided a minimum of paid-up insurance 
from year to year, conditioned upon the policy- 





holder’s not using any of the dividends. This 
has been a troublesome policy in competition, 
and that of the Travelers is likely to be so as 
well. When one agent can tell what dividends 
will probably be, but cannot guarantee them, 
and another-can name just as large ones as 
probable and guarantee a good part of his 
estimate, it is not hard to guess who has the 
more attractive proposition. Other companies 
with the same rates and the same reserve 
hasis ought to be able to guarantee just as 
much, and it might be good for the business 
if competition should force them to do so. 
* * * 

Various musical and social bodies at Min- 
neapolis have been making things lively for 
several weeks in an effort to write $2,000,000 
in business for the Northwestern National 
Life in order to secure an auditorium in its 
new home office building. This is a novel en- 
terprise, and will be watched with interest. 
Who knows but the next few years may see 
life insurance companies building public 
likraries, churches and colleges in exchange 
for business written by interested citizens. 

se 

lor several years attempts have been made 
at various times by Wisconsin policyholders 
of the Equitable Life of New York to compel 
it to distribute its surplus. The question as 
to whether it is obliged to do so under the 
laws of that State is now in a way to be 
settled; the insurance commissioner having won 
in the lewer court. The company will, of 
course, carry the case up, and a decision by 
the supreme court is expected in a few months. 
If the court should construe the law as Com- 
missioner Host does, the Equitable would not 
be compelled to divide its surplus and pay it 
to policyholders in cash. Mr. Host says in his 
brief that the Northwestern Mutual is com- 
plying with the law, and yet it has a so-called 
“tomine surplus” of over $25,000,000. How- 
ever, it makes distribution of its surplus every 
year end credits to the account of each policy 
what it due it and carries these sums as a 
liability. The Equitable, on the other hand, 
does not apportion dividends until the year in 
which they are to be paid, thus enabling it 
to show at all times an immense surplus. While 
the money is in the hands of the company in 
either case and is earning a large amount of 
interest in excess of reserve requirements, in 
the one instance the policyholder knows at any 
time whether the dividends that are being 
credited to his policy are satisfactory, while in 
the other case he is entirely in the dark rntil 
the fifteen or twenty years’ accumulatior pe- 
riod has almost elapsed. 

sk x 

This is to’ be a great year for conventions. 
The New York Life has already announced the 
dates of the meetings of some of its organiza- 
tions. The Prudential is to have some great 
meetings this summer, one of industrial men at 
New York and Newark, one of ordinary 
men of the western and southern divisions at 
St. Louis, and for those of the eastern divi- 
sion at some eastern point. The Connecticut 
Mutual has just held a convention at its home 
office. The agents’ association of the National 
of Vermont is to meet in St. Louis. The Con- 
servative Life had a big home office conven- 
tion this month. The $100,000 Club of the 
Illinois Life has had a special meeting and 
will hold its regular meeting in Michigan in 
the fall. The Security Mutual, Pacific Mutual, 
Travelers and a number of other companies 


have agents’ gatherings in prospect during 
the summer. The future will see more of 
these meciings than the past has seen, The 


a eg that are making the greatest head: 

ray are generally those that do most in this 
fine. It is probable that no other expense a 
company ineurs as a special inducement for 
new business brings as large results for the 
outlay as that spent on getting agents, who 
do good work, together and letting them 
gather enthusiasm from each other and from 
the home office men. 

* * * 


Insurance protection outlines success—acts 
as a willing guide along difficult ways. 





RELATION OF THE BROKER 
TO THE LIFE INSURANCE AGENT. 


F. Stilson of the San Francisco office of the 
Fidelity Mutual Life, in a paper, “The Rela- 
tion of the Broker to the Life Agent,” made 
some good points, he having acted in each 
capacity and therefore talked from experience, 
saying: 

First.—A broker or helper whose only inter- 
est is the commission earned is of little service 
to the agent. It is necessary for him to know 
some of the advantages afforded by the com- 
pany that he may enthuse over them and speak 
of them to his friends. To this end he should 
himself be a policyholder in the company. 

Second.—A_ broker should merely be a 
helper. He should not undertake to make a 
proposition to a prospective or to write the ap- 
plication. His business should be to bring the 
prospective and the agent together. If he will 
do this discreetly he will accomplish more for 
himself and the agent than if he attempted to 
write the application. The broker who is un 
willing to act as a helper should himself be- 
come an agent. 

Third.—The agent should likewise use sense 
and discretion and not inopportunely attempt 
to crowd either the broker or the prospective. 
Mr. Stilson’s illustration of this was as fol- 
lows: 

“Before associating myself with Mr. Ted- 
ford, I sustained the same relation to the 
agent of another company. This agent knew 
of one of my prospects. He came to my office 
hurriedly and said that the prospect had just 
entered the club, and insisted upon my going 
with him to the club at once and introducing 
him to the prospect. I told him I was not a 
member of the club and he then suggested that 
I call the prospect up by telephone and obtain 
permission to see him at the club without dis- 
closing my purpose. I declined, it being 
against my better judgment, and being unwill- 
ing to take the risk of incurring my prospects’ 
displeasure. I thereupon concluded that that 
agent was not the kind oi a man | wanted to 
work for.” 

Fourth.—The helper should always be a man 
of affairs and large acquaintance, and through 
his intercourse with men find those who con- 
template increasing their line of insurance or 
who are interested in the subject, and bring 
them in contact with the agent, and thus effect 
a great saving of time to the agent. The serv- 
ice thus rendered possesses a value entitled to 
prompt and liberal compensation. The agent 
who takes advantage of the service rendered 
by the helper and is then tardy in compensat 
ing him, or neglects to do so, will soon lose 
the service of the helper and will have his 
enmity instead of his help. 

Fifth—The agent who possesses the faculty 
of closing contracts will find it to his interest 
to have a helper in every town, township, or 
in the cities in every trade or profession; but 
these should not be selected indiscriminately. 
The agent who makes a proposal as a helper 
to every man solicited, cheapens the whole 
proposition and does injury to himself. The 
agent should concentrate his force and energy 
in soliciting a prospective and securing him as 
a policyholder before proposing to make him 
a helper. No proposal as a helper should be 
made until the agent has fully satisfied him- 
self that the person selected possesses qualities 
to make him of real service as a helper. 

ss Ss 


WHY PROVIDENT INSURANCE FAILS. 
An experienced 
said recently, 
dent succeeded better is 
because the companies have tried to carry 
industrial risks at ordinary rates. The first 
company to attempt it with which I have been 
familiar was the Massachusetts Benefit. It 
got up a fine business, but failed. Then the 
Chicago Guarantee Fund Life undertook it. 
The Michigan Mutual is doing it now. In 
Chicago it cuts no figure.” Another example 
is the Northern Central, which did quite a 
business till it merged in the Pittsburg Life 
& Trust, which has discontinued writing 
provident business. “The class of risks car- 
ried by industrial companies,” he continued, 
“cannot be carried at ordinary rates, Their 
hygienic surroundings are frequently bad, the 
medical examinations are not rigid, and the 
mortality is high.” 





insurance man 
“The main reason why provi- 
insurance has not 


industrial 
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NEW ECONOMIC POLICY JUST 
ISSUED BY THE NEW YORK LIFE. 


The following is the Economic policy of 
the New York Life, issued for competition 
with the fraternals: 


New York Life Insurance Company agrees 
to pay ten thousand dollars to Mary, wife, of 
the insured, or to such beneficiary as may 
have been designed in the manner herein pro- 
vided, at the home office of the company, in 
the City of New York, immediately upon re- 
ceipt and approval of proofs of the death of 
John Doe, the insured, if such death shall oc- 
cur before the fifteenth day of February, nine- 
teen hundred and thirty. 

If such death shall occur on or after said 


will automatically continue as term insurance 
for the period specified in the table on the 
second page, and no longer. 

Such automatic term insurance shall be 
payable under the same conditions as this 
policy, but shall be without further payment 
of premiums and shall not participate in sur- 
plus or annuity. If the death of the insured 
shall occur within the period of such auto- 
matic term insurance, the amount payable 
shall be the same as it would have been it 
the policy had been continued in full force by 
the payment of premiums to the date of 
death. 

Privilege ot Exchanging this Policy for an 
Accuinulation Policy—This policy may be ex- 
changed for an accumulation policy on either 
the life or the endowment. plan, at any time 


| 


policy shall be the amount which the actual 
premium paid would have purchased at the 
true age of the insured. (4) Any assignment 
of this policy must be made in duplicate and 
both sent to the home office, one to be re- 
tained by the company and the other to be re- 
turned. The company has no responsibility 
for the validity of any assignment. (5) The 
insured may, without the consent of the bene- 
ficiary, receive every benefit, exercise every 
right, and enjoy every privilege conferred 
upon the insured by this policy. 

This policy takes effect as of the 15th day 
of February, 1904. 

This agreement is made in consideration of 
the sum of $186, the receipt of which is 
hereby acknowledged, constituting payment 
for the period terminating on the 15th day of 


1 afte during the first five insurance years, without | February, 1905, and in consideration of the 
date, and during the period terminating on | medical re-examination, under the following payment of a Whee sem ca eld date ‘and 
the fifteenth day of February, nineteen-hun- | conditions: that this policy is then in full thereafter on the isth day of February in 
dred and thirty-nine, the amount payable in | force, that written application be made to the every year during the continuance of this 
case of death shall be as follows: If death | home office by the insured with surrender of | policy, until premiums shall have been paid 
shall occur during the first year of said period, | this policy, that the insured at the time of | to the isth day of February, 1930, and in 


the amount payable shall be 10 per cent less 
than the amount above insured; during the 
second year of said period 20 per cent less 


such application is not more than 50 years 
old, and that the difference in premiums, based 
on the age at the commencement of this in- 


further consideration of the payment in like 
manner, ‘on the latter date and thereafter, in 
every year during the period terminating on 


than the amount above insured; during the | surance, be paid with interest at the rate of 6 | the q<ih day of February, 1939, of a sum, as 
third year 30 per cent less than the amount | per cent per annum from the due date of each Sallloden Sor the Gest year of anid period of 
above insured; and decreasing in like manner | premium to the date when the exchange is | cum to per cent less than the sum herein- 
each year thereafter, until the amount pay- | made. Such accumulation policy shall take hefore specified ; foe the canend year of said 


able in case of death during the ninth year 
of said period shall be only 10 per cent of the 
amount above insured. 

Change of Beneficiary—The insured may 
change the beneficiary at any time and from 
time to time, provided this policy is not then 


effect as of the date of the commencement of 
this insurance. 

Reinstatement.—If any premium is not paid 
on or before the date when due, the company 
will restore the policy, without medical re-ex 
amination, as of the date of such non-pay- 


period of a sum 20 per cent less than the sum 
hereinbefore specified; for the third year 30 
per cent less than the sum hereinbefore speci- 
fied, and decreasing in like manner for each 
year thereafter, until the sum payable for the 
ninth year of said period shall be only 10 per 


a i — gol + ahaa 5 pone ment, on payment by the insured of such | cont Gf the sum hereinbefore specified; no 
the designation of any beneficiary to be ir premium, within one month thereafter, with further premium to be payable on or after 
revocable; during the lifetime of an irrevoc- | interest. 3 : ome” ated 

ably designated beneficiz the insured shall f TI lita ; the date last herein stated. : 

ably designated beneficiary the insured sha Instalment Benefits-——The  insurec may In witness whereof, the New York Life In- 


not have the right to revoke or change the 
designation of that beneficiary. If any bene- 


change the mode of payment of the proceeds 
if this policy as a death claim, from payment 


surance Company has caused this agreement 
to he signed by its president and secretary, and 


ficiary or irrevocably designed beneficiary dies | in one sum, as provided herein, to payment countersigned by its registrar or assistant 
before the insured, the interest of such ben- | by annual instalments, as provided on the t 

eficiary shall vest in the insured. Every | fourth page. registrar. 

change, designation .or declaration must be General Provisions—(1) Only the presi- faa 

made by written notice to the company at | dent, a vice-president, a secretary, or the treas- — re 

the home office, accompanied by this policy, | urer has power on behalf of the company to  Bestatcer. 

and will take effect only when endorsed on make or modify this or any contract of insur- gi 

this policy by the company. ance or to extend the time for paying any ” "‘Deesident. 


Che insurance under this policy shal) cease 
and determine on the fifteenth day of Febru- 
ary, nineteen hundred and thirty-nine. If the 
insured is then living and if the premiums 
have been duly paid for each and every year 
to that date, and not otherwise, the company 
will pay to the insured, on that date and an- 
nually thereafter during the lifetime of said 
insured, an annuity, the amount of which will 
be calculated on the basis of surplus appor- 
tioned to economic policies under which the 
insurance terminates in the same calendar 
year, it being understood that the amount of 
the annuity per thousand dollars of insurance 
shall be the same under all such policies, ir- 
respective of the calendar year in which the 
insurance began. 

‘TABLE OF 


AUTOMATIC INSURANCE. 


premium, and the company shall not be bound 
by any promise or representation heretofore 
or hereafter made, unless made in writing by 
one of said officers. (2) No apportionment 
of surplus or annuity shall be made to this 
policy, except as herein provided. In any 
apportionment of surplus and calculation of 
amount of annuity, the principles and methods 
which may be adopted by the company for such 
apportionment and calculation shall be con- 
clusive upon the insured and upon all parties 
having or claiming any interest under this 
policy. (3) If the age of the insured is in- 
correctly stated, the amount payable under this 





The fourth page contains provisions for hav- 
ing the proceeds of the pelicy paid in instal- 


ments. 
2K SK 
No guardians perform more praiseworthy 
duty than policies of life insurance. They 
never desert their post. 





“Can you hold up your right hand and 
swear that you are working six hours each 
day? If you are doing this you are making 
money. If you are not doing it, wake up or 
quit the business.” 





Trend of Interest Rates for the Past Ten Years. 









































if premiums The insurance will RATE PERCENT OF NET INTEREST ON MEAN AMOUNT OF ADMITTED ASSETS OF LIFE IN- 
| ane SURANCE COMPANIES TRANSACTING BUSINESS IN CONNECTICUT FOR TITE PAST 
end of continue for Aa . PND SCEMBEE 8 902 
NS EL eer reer 1 year 1 month DECADE, ENDED DECEMBER 31, 1903. 
. 3. Sea 1 year 6 months (From the Connecticut Insurance Report.) 
WUER YORE ec sccccscccoece 1 year 10 months Name of company 
E60 a's 6.0000 04.9.0 2 years 2 months Companies of Connecticut * 1905, #1902. 1901, 1900, 1899. 1898. 1897. 1896. 1895. 1894. 
io ee i I a I tnt te wide Baan 4.06 4.09 2 4.38 4.65 5. 4.12 4.95 
MEME FORE... heii ecce ves 2 years 9 months | (onnecticut General 41.64 4.35 4.67 5.07 5.06 
DOO BORG iy .05'ss 20's eevee 3 years 1 month Connecticut Mutual 3.74 3.74 4.01 4.73 6.22 
OU SOG on 0-65 00:0 006 0p 0 0 3 years 4 months | jprartford Ee We lS AV eS wt 4.33 4.00 4.46 a ‘a3 
Eleventh year ............. 3 years 6 months | pheonix Mutual .......s+eceseeeeereeces 1.80 4.85 4.78 5.02 5,47 
SOE Sosa a ow g'o ba als 3 years 8 months Travelers (Life) 4.17 3.94 4.41 4.36 4.91 
Thirteenth year ........... } years 10 months ; _-- ——_—_—_ —_ 
Fourteenth year ........... } years 11 months Total ... sReeh S¥ks cue a eee 4.04 4.00 4.14 4.29 4.33 4.99 4.71 4.54 5.12 
Fifteenth year ............. 3 years 11 months Companies of other States 
a oe % years 11 months i gts SA tie TE Rts i BS Te ee 3.93 3.96 4.00 4.00 4.01 4.24 4.70 4.92 5.08 4.95 
Seventeenth year .......... % years 11 months | fiquitable, N. Y. .........-ccccceccceeee 3.70 3.78 3.78 3.86 441 4.00 4.72 3.60 3.44 4.39 
Highteenth year ........... % years 10 montha | Widelity Mutual ...........ccc.cccceeus 449 -4.30 416° 400.300 ...: . Sat ie Se 
Nineteenth year ........... % years & months | Germania 4.17 4.24 4.35 4.42 4.37 4.45 5.21 4.03 4.90 4.73 
Twentieth year ............ A ON a ee ee 1.20 4.11 417 4.02 3.78 4.26 4.73 4.54 4.25 4.60 
Twenty-first FORE -ccvovevces * years 4 months John Hancock Mutual ..........cceccces 1.27 4.38 4.35 4.54 4.46 4.30 3.56 2.94 5.19 5.26 
Twenty-second year ........ % years 1 month Massachusetts Mutual 4.31 4.28 4.19 4.22 4.17 4.22 4.88 3.81 4.60 4.74 
‘Twenty-third year ......... 2 years 10 months DMONMNTRIIN 5 o.oo ais/o-0.0-0 «ocd %s 08s 65 0k 3.98 3.75 4.00 3.75 4.50 4.40 266 3.14 4.51 4.61 
‘Twenty-fourth JOOP 6 occecine > years 7 months RIAN ee et Be ee 4.56 4.59 4.35: 4.45 4.74 4.86 5.04 4.52 4.89 5.08 
Twenty-fifth year ..,....... 2 years 5 months I A Oe aie 3.96 3.66 3.73 3.86 4.11 4.05 4.87 4.20 4.88 4.97 
‘Twenty-sixth ae ere 2 years 3’ months I UR ree en $49 4.26 4.03 4.44 3.79 3.77 3.55 4.18 4.59 4.38 
‘Pwenty-seventh year ....... 2 years 1 month New England Mutual .......-.sc-s+ceeee 4.11 3.94 3.95 387 3.93 4.06 5.01 3.89 4.35 4.73 
T wenty-eighth year ........ 1 year 11 months New York 417 4.09 3.84 4.18 4.36 4.55 4.41 4.24 4.71 4.54 
T wenty-ninth year ......... 1 year 9 months ey A a Fo Ne en ae .... 421 4.27 451 4.34 452 4.79 5.07 4.85 519 5.11 
Mhirtteth year .....+.-+.4. 1 year 6 months | penn Mutual ..............22222222022. 458 447 429 403 480 413 4.27 “346 438 4:99 
Lb first year ........... 1 year 3 months | provident L. & T. ......... ccs cece eee, 4.20 4.39 4.20 3.86 4.83 4.22 5.29 4.22 4162 4/93 
fn second FOE in 4+ oe sme yar IE yg oc bac nae de chad ome 4.05 3.74 361 3.75 338 848 704 325 519 4.72 
Thi y- y BES 4 0/46 406 ve months i a A i A LO Go SE Fe 3.68 38.47 3.41 4.06 4.52 4.74 5.16 4.41 4.89 4.71 
rty-fourth year ........ 7 months | Security Mutual 22.262 rE LE Ae a ag RR te ah enti ss 
“ im , nam : State Mutual 4.28 4.05 4.04 4.11 4.24 4.22 410 3.76 4.57 4.82 
Non-Forfeiture—If any premium is not | fiitn conten] 5.72 5.55 5.69 5.64 5.80 5.95 5.68 5.94 618 6.27 
paid on or before the date when due, during Union Mutual 3.5% “O00 205.. S57 408 439 460 6 sia -<osbs osas 
the first three insurance years, the insurance United States 469 4.50 4.51 449 440 4.35 5.18 3.64 4.80 4.65 
will automatic: ally continue as term insurance SEU 25’ ado 5 6 dws ures Ca hens Ore 4.35 3.96 38.69 4.17 4.95 4.68 4.00 4.49 4.53 4.61 
for one month, and no longer. al Rae Pe PE a ein 4.08 4.02 3.97 4.06 4.26 4.30 4.71 4.12 444 4.76 
If any premium is not paid on or before —_—_- > — —_ - —_> «—_- — 
the date when due, after this policy shall have ee sim {vaheuierds os tee eee eens 4.09 4.02 3.97 4.07 4.27 4.32 4. 74 4.19 446 4.81 
been in force three full years, the insurance Pr vestment expenses computed as one-eighth of 1 percent on investments, plus repairs, expenses and 
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VICE-PRESIDENT BUCKNER GIYES 
“A MIGHTY GOOD RECIPE.” 


of the New York 


bulletin draws some 


Vice-president Buckner 
Life 


sions of his own from census reports as fol- 


a recent conclu- 
lows: 

“Hustling not only doesn’t shorten life; on 
the contrary, it lengthens life. And it certainly 
adds a zest, a spice, a healthiness to one’s work 
that makes life worth living. Get a hustle on 
and see. . 

“According to the last bulletin of the Census 
Bureau the fast life is the long life. America’s 
median age—the age at which one-half the 
population is under it and one-half over it—is 
more than seven years greater than it was a 
century ago and is increasing from decade to 
decade. 

“We are surpassing easy-going foreign coun- 
tries in this respect; we are surpassing even the 
never-hustling negro, for the median age 
of American whites is 23.4 years while that of 
the easy-going black man is but 18.3. 

“It is next to impossible for a man to ‘over- 
work,’ provided his bodily functions are kept 
in good order by temperate and wholesome liv- 
ing. Always bear that in mind. ‘Underwori’ 
and ‘halfwork’ are the things to guard against. 
Rest brings rust. You know how harmful rust 
is to machinery; and it’s just the same with 
men, 

“The best preventive of rust and premature 
decay that I know of is good, hard, enthusiastic 
hustling six di ys every week for signatures on 
the dotted line—that is the finest recipe that I 
know of for a long life and a happy one—and 
the Census Bureau backs me up.” 


ss SS 
IT SPELLS SUCCESS. 
When you are soliciting a man for life insur- 
talk life and nothing else. 
Hammer straight home every argument you 
can bring to bear; 


ance, insurance 
state your points clearly, 
squarely and forcefully; waste no 
in useless words. Give your prospect 
clearly to understand that you appreciate fully 
the value of his time as well as your own. If 
he is open for life insurance, get his applica- 
tion; if he is not open, don’t waste time talk- 
ing on Other subjects, even if he is willing 
to discuss them. You have no time to talk 
anything but insurance, and when that subject 
has been exhausted, or you have failed to 
interest a man in it, the thing for you to do 
is to rush right on to the next man whose 
application you hope to secure, Directness of 
speech, tact, untiring energy, never-failing en- 
thusiasm, honest, earnest presentation of the 
policy contract and absolute confidence in, and 
loyalty to, the company you are representing 
spell success.—Illinois Life Bulletin. 
ss SS & 
IMPROVED INDUSTRIAL AGENTS. 

One of the notable features of the life in- 
surance business in the last few years has 
been the evolution of the industrial agent. 
live or six years ago the industrial man was 
looked upon much as a peanut vender is in 
commercial life, and his income was generally 
estimated at from $7 to $9 a week. Now the 
industrial agent, in knowledge of the business 
and substantial results, will rank alongside of 
the ordinary solicitor for any other company. 
(his has been brought about by the remark- 
able educational work of the industrial com- 
panies. These companies have found that it 
pays to employ first-clasf men, and they have 
offered inducements and refined raw material 
until the average industrial staff will compare 
favorably with the rank and file of any other 
company. The companies have profited in 
two ways by this educational work, in the 
increased efficiency of their old staffs and_in 
attracting a better class of new men. The 


concisely, 
time 








| 


ordinary agent may earn a little more in the 
course of a year, but the industrial man has 


an income almost as certain as a salary, and | 


if he is any good, he will earn more than 
in any other position open to him. It is said 
that the Prudential has had some difficulty 
in keeping assistant superintendents, as many 
of them prefer to go back on a debit. 


2s Ss 
TRICKS OF THE TRADE 
THAT ARE VALUABLE TO AGENTS. 


Most of the really successful men in life in- 
surance have what might be termed “tricks 
of trade” that new men in the business know 
little or nothing of. It is the common opinion 
among life insurance men that those who sell 
large policies are almost invariably rebaters. 
That is probably not true. It is a fact that 
the men who sell the large policies are almost 
invariably men who know their business. It 
is the kind of knowledge that comes not from 
studying books on actuarial science, but from 
studying their rate books and the _ policies 
their companies offer—in other words, from 
being thoroughly familiar with the tools they 
have to work with. 

aN 

In a western city one of these men got in 
on a case where nearly all the companies in 
the city were in competition and all kinds of 
rebates had been offered. The prospect frankly 
told the agent that he did not propose to 
pay full price for his policy. “Well,” said the 
agent, “tell me what I am up against, and I 
will tell you what I can do.” ‘The prospect 
looked over his offers, and finally told the 
agent that he would give him a certain amount 
of money and $100 in trade in his store for a 


$25,000 whole life policy. It was somewhat 
under regular price, but the agent promptly 
accepted the offer. He wrote the life policy 


with premiums payable semi-annually, had it 


dated six months ahead with six months of 
preliminary term insurance. ‘The insurer got 
full protection from date and paid his own 


price for it, and the agent secured the whole 
price for the insurance he sold and about $18 
over. , 
a 

A very. large writer in another city wrote 
a man, the premium being, say, $600. After 
the policy was issued the man concluded not 
to take it, but said he would take it after a 
few months. Fortunately, his age did not 
change during the time he proposed to wait. 
The agent made him this proposition: “If you 
will not ask me how I do this and will pay 
me $125 down, I will insure you for the full 
amount eighteen months for $725, and the 
$600 premium will not be due until six months 
from now.” The insurer accepted the propo- 
sition, and the agent had the policy rewritten, 
dated six months ahead, with six months of 
preliminary term insurance. 

an 

A business man wants term insurance for a 
few years to cover some deal he is going into. 
He has the money to pay a good premium, but 
he does not want the insurance longer than 
the time he has named. A agent can some- 
times fit him out better with an endowment or 
ten-payment life policy than 
Let him take it with an understanding that 
he will keep it up only two or three years, 
and then let it lapse and go on the term ex- 
tension. 


aA 
One agent who sells a large amount of non- 
participating insurance makes a practice of 


advising his clients to take their reserves at 


anything else. | 


the end of the premium-paying period, if they | 


are still insurable, and then reinsure. If a 
man’s money is worth 4 per cent to him it will 


We found that this is cheaper than to let the | 


original policy stand as a paid-up. 
ample, a man insures 
$10,000 at age 35 non-participating 15-payment | 
life. In fifteen years this policy is- paid 
Let the 


up. The cash value is then $5,310. 


For ex- | 
in the Prudential for | 


| 





assured withdraw this and invest it, if he can 
do so in some way where it will be secure and 
net him 4 per cent above taxes. Let him take 
$5,000 ordinary life non-participating, which 
with the amount he has invested will keep 
his family protected for $10,310, or $310 more 


than the original pe icy would have done. The 
premium on the new policy taken at age 50 
is $193.30 and the interest on his invested 


money is $212.40, computed at 4 per cent net, 
which will pay the premiums on the new pol 
icy and leave each year a balance of $19.10. 
This is mentioned not an advisable prac- 
tice to follow, but to illustrate how this agent 
knows what can be done with the policies of 
his company. 


as 


aN 
insurance man is like a good 
knows what pursue 
under certain conditions. Unlike the lawyer, 
however, who may look the matter up, the 
agent is frequently placed where he is obliged 


A good life 


lawyer. He course to 


to tell on the spur of the moment, and he 
should, if possible, know his business well 
enough to do that 
& & 
THE NEDERLAND LIFE. 

Several years ago the Nederland Life with 
drew from the United States on account of 
the high expense ratio. At that time the west 
ern department, in charge of Manager E. A 


Ferguson, had about $100,000 in premiums on 
the books. Of this about nearly half sloughed 
off at the to 
country people who 


once, policies belonging mostly 
or those in small 


believed 


towns, 
and the 

of bankruptcy. 
large cities were amenable 
to reason, and appreciating the value of their 
contracts, retamed them. Mr. Ferguson, now 
Chicago manager of the Union Central, makes 
collections for the Nederland. ‘They amount 
to $50,000 a year, and it is seldom that a policy 
lapses. The Nederland’s great contract was 
the five-year optional term. Most of the hold 
renewed at the end of five years on an 
other form, and hence the amount of- premium 
increased, 


became suspicious 
was on the verge 
Chicago and other 


company 


Men in 


ers 


3 KF SK 
BANKERS AND INSURANCE 
In the New York Life 


Bulietin it is stated 


that agents often hear a prospect say that he 
can make better use of his money than to 
put it in life insurance. There are some peo- 
ple in the world who believe they have the 
ability to do this, and perhaps there are a few 
who succeed. Experience is against the ma 
jority. There are a number of men of brains 
who think that a life insurance company can 
do better with their money than they can 
themselves. The position of bankers in this 


country on the subject of life insurance is of 


interest, because they are the natural money 
makers, that is, they make money out of 
money. The New York Life’s Bulletin claims 


that probably nine-tenths of the bankers in 
the country carry life insurance. They are a 
standing refutation of the thought that the 
ordinary individual can handle all of his money 
better than a_ life insurance company can, 
Money invested in life insurance is accumulat 
ing compound interest. There are few institu- 
tions where people can invest their money in 
small amounts and have the effect of com 
pound interest. They usually make use of 
their interest as it accrues. Bankers realize 
the uncertainty of life, the fickleness of chance 
and understand that it takes a. live man to 
weather commercial storms, to dodge financial 
rocks, and to accumulate a competence. 
es SF SF 

“Let us work in the present. Too many 
waste time and energy living in the past and 
dreaming about the future. Work to-day, this 
week, this month. Make a record this year. 
The men who move this world must be a part 
of it. Work during rain or snow, through 
and you'll be ready 


depressions and strikes, 
for the harvest.” 
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COMMISSIONER DEARTH SPEAKS 
ON FRATERNAL SOCIETIES. 


Minne 
men recently 
to this class of 
truths that it 
acceptable to 


Dearth of 
fragernal 
friendly 
tated some 
not be 
the 
absolute 


Insurance Commissionet 


sota in addressing 


spoke in a tone very 
but he 
would 


resentatives of 


Insurance, 


would seem rep 


some of younger orders. 
Ihe pointed out the 
a table 
a strong preference 
table as 


perience ol 


necessity of bas 
of mortality 
for the 
showing 


ing rates on and expressed 
Fraternal Congress 
the 


societies, 


most actual ex 
He 

use of the 
fraternal law 
commissioners, and 


nearly 
fraternal spoke 
Actu 


pro 


strongly in opposition to the 
table in the umform 
posed by the imsurance 
predicted that the measure would never be 
adopted until the Fraternal Congress table 
is substituted. Said he: “There can be no 
possible for requiring the fraternities 
to adopt a mortality table equal to that in use 
by the legal reserve companies, as they have 
always recourse to an additional assessment in 
the rates charged prove, on account of 
any contingencies that might arise, to be 
insufficient.” 

The following are 
hie said: 

“Practically 
consequent importance 1s 
effort to place its 


aries 


eCXcuse 


some of the good things 
size and 
a desperate 
business upon a firm and 
permanent foundation, which involves the bas 
ing of its rates upon some established mortal 
ity tables, provision at all times, matter 
of course, being made for the so-called safety 
clause, under the terms of which additional 
ssments may be levied in case of necessity 
The plan of simply requiring the members to 
pay a sum barely sufficient to take care of the 
mortality cost as same accrues, together with 
the management expenses, has resulted soonei 
or later in no end of financial trouble for the 
society, 

“The fact cannot be ignored that 
the actual mortality cost a 
occupies scientifically the same position as any 
regular old-line life insurance company, as 
all conditions being* equal (and such will hold 
true on a general average), the members of a 
fraternal society will die with as_ persistent 
regularity as the policyholders of a regular life 
company, consequently the only element of 


every society of any 


making 


as a 


asse 


as regards 
fraternal society 


saving im cost ts that involving the matter of 
management expense. In this respect the 
fraternals have a decided and distinet advan 
tage. It is, however, imperative that the mor 
tuary liability be fully and amply provided 
for, and to this end it is necessary that a 
sufficient amount be collected in the way of 


assessments or premium payments during the 


early years of the society's existence for the 
creation of a reserve sufficient at least to cover 
the customary increasing mortality cost, the 
only alternative being a very material increase 
in the number of assessments to be levied, or 
an increase in the assessment or premium rates 
at some later date, which, if too long deferred, 
is bound to result in financial disaster. 

“By no method can insurance be - written, 
whether on fraternal plan or otherwise, ex 
tending over a period of more than one year 


without the accumulation of a reserve or with 


out a gradual increase in cost, and no method 
has yet been discovered which will permit 
ignoring the laws of mortality and avoid fail 
ure and disaster. Mortality tables have never 
betrayed life msurance, but the experience of 
thirty odd years of ignoring them furnishes 
the American people an example and record of 
wrecks and failures which in any other civil 
ized country on earth would have long since 
placed upon the statute books a standard of 


solvency to which all companies or societies 
offering contracts of life insurance would be 
compelled to conform. In all cases the prem 
ums collected must be sufficient for the crea 
tion of a reserve sufficiently large on each 
policy to meet future deficiencies, or analio: 
the increasing hazard of increasing age My 
diminishing the liability of the compapy, 
otherwise the assessments or premium pay 
ments must be an increasing amount from 
year to year to all times cover the current 
or subsequent cost according to the attained 


age of the assured. 

“If the members of this class of societies 
which have failed could have appreciated the 
fact that they had been afforded merely tem 


porary protection at actual current yearly cost 
there might be less cause for complaint. With 
very few exceptions, however, the argument 
used in securing applications for membership 
has been that the would be small, the 
assured being led to believe that no reserve ts 
necessary, and that instead of contributing 
to such accumulations the money should be 
kept in their own possession; consequently, 
when advised at some later date that such a 
reserve is actually needed and are called upon 
to pay their pro rata share of the assessment 
levied necessary to meet the increasing mor 
tality cost the deluded members universally 
are rudely shocked and sorely disappointed.” 


s 
LIFE AGENTS’ PART IN THE 
SELECTION OF VARIOUS RISKS. 


agents 


cost 


Many do have a 
well conceived 


of risks. If 
often 


not seem to 


of their 


very 
selection 
they ‘have a they 
follow it, but anyone they 
can, hoping by some hook or crook the 
may be passed. They perhaps do not appre- 
ciate the impression this style of work leaves 
on the home The motive is 
to write the applicant and take chances, prob- 
not expecting him to be passed. It is 
so much “velvet” if the risk gets through, and 
The 
suspicions of 
how much 
good risks may 


idea part in 


correct idea, 
do not write 


risk 


office. agent's 
ably 


the agent has been to no expense. 
office 


home 
the 
faith to 
finally be 
agent cannot be relied on. 
will not wilfully on 
who uses a discriminating judg- 
ment, who gains the confidence of his supe 
riors, will always be granted privileges. If 
he puts the company to unnecessary expense, 
and solicits anyone who will sign an applica- 


soon begins to have 
agent. It not 
put in him. Even 
rejected because the 

An agent 
his company, 


does know 


who impose 


tion, the agent in time is ruled against in al- 
most every point and he wonders what the 
home office has charged to his account. An 
agent can aid a company materially by fur- 


nishing information to the best of his knowl- 


edge. The question to be asked by the agent 
is: Would I care to take the risk on this per 
sony 


es © 
RIGHT SPIRIT OF WORK. 
Don't wait for your necessities to make you 
work. Work done with a sordid spirit, or as 
a matter of drudgery, will net dull 
out of the 


you and 


sordid results. But work done 


joy 
and gladness of your heart, out of the desire 
to do and with an eagerness to grow—that is 
the kind of work that brings results worth 
while. Like produces like. You can make 
your work a burden or a blessing, as you 


choose. It all depends on your own attitude. 


‘Tarbell. 


Gage E. 





OULD a contract direct with a young, progressive, 


up-to- 


date Company, offering opportunities for the development 
of your own ideas in Agency work, placing no limitations or 
restrictions upon your energy, appeal to you? A company having 
an absolutely clean history, with only high-grade business on its 


books and a policy contract involving a proposition that is sure to 


attract and interest. 


If so, address: 


AMERICAN CENTRAL LIFE INS. CO. 


INDIANAPOLIS 











CIVIL SERVICE IDEA r AN 
EXCELLENT ONE TO FOLLOW. 


Life insurance men who aspire to be general 
agents are impressed the civil service 
ideas of companies like the Northwestern Mu- 
tual and Mutual Benefit. ‘These companies, in 
establishing new general agents, or in appoint 
ing men to take the places of general agents 


with 


who die or resign, take men from their own 
corps of subagents. The cities, especially, 
offer a splendid field for educating men to 


take general agencies. 


They can be trained in 
the ways of the 


company, its plans, its ideas, 
and, in fact, become men inspired with the 
spirit of the institution, believing in it and 
ready to fight for it at the drop of the hat. 
The subagent has thus placed behind him an 
active stimulus to do his best work and put 
forth his strongest effort, if he knows that 
when a vacancy occurs in the general agency 
ranks he will be given consideration. Some 
companies generally look to the outside field 
for material to get general agents. ‘They take 
men from other companies, and it requires 
some time for these new general agents to be 
come acquainted with the company and _ its 
methods of doing business. The civil service 
idea not only stimulates and encourages gen 
eral agents, but companies are afforded an 
opportunity to put their own men in charge. 
The Northwestern and Mutual Benefit, and 
perhaps other companies, aim to keep sufficient 
men in training in their city offices to be used 
as general agents whenever an opportunity 
occurs. It is true that the appointment of these 
men as general agents makes a break in the 
city office, but the city general agent is ex 
pected to fill up the gap with new men. 


ee Ss SF 
TOO BIG FOR THE CASE. 
Life insurance agents, in criticizing com 
pany literature and sample policies, call atten 
tion to the fact that 
estimates, sample 


most make 
the 


sense, 


companies 
policies, 
basis of a $10,000 contract. 
makes it almost useless to agents who write 
sinaller The great bulk of the ap 
plications come from $5,000 people and under. 
When a man has a $10,000 policy thrown at 
him and literature pertaining to that sum it 
prejudices him against the company by some 
attribute of mind. If sample policies, esti 
mates and literature were made out on the 
basis of:a $1,000 policy they would be far 
more useful to the agent, as those desiring 
larger policies could easily, by multiples, con- 
vert the $1,000 policy in such amounts as they 
desire. It is much more satisfactory to put 
literature on a $1,000 basis before a $10,000 
case than it is to put $10,000 literature before 
$1,000 case. 

It would seem that companies should give 
more attention to the practicability of their 
literature. Most of it is written too tech- 
nically and too theoretically for the average 
man to read. ‘This great expense is_there- 
fore incurred from which no benefit is derived. 
Good literature is worth much and can _ be 
used to great advantage. It should be got 
ten out to suit the majority and not to appeal 
only to large cases 

es KS SF 
DROP TONE OF APOLOGY. 

The Rev. C. B. McAfee said before the Chi 
cago Life Underwriters Association that it was 
for life to drop. their 
tone in approaching a prospect. It is a good 
point. The should not apologize for 
his calling. An approach of that kind always 
prejudices a subject. Tf he is ashamed to be 
in the Ittsiness he should retire from it. An 
agent has a plain business proposition to pre 
sent. He should, therefore, go to his pros 
pect with it in a confident, manly, independent 
manner. Life insurance is not to be sneered 
at, even if some of its sellers deserve such. 
An apology for one’s business weakens suc- 
cess. There is no excuse for it in the life 
business. 
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“Life insurance stands firm continually. It 
comforts when all goes well, helps when ad- 
versity is at hand, pays when the visit of death 
comes,” 
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CHANGES IN ORGANIZATION 
AND METHODS OF THE TRAYELERS. 


In the course of a full-page account of the 
fiftieth anniversary of the Travelers, the Hari- 
ford Courant gives a statement of the changes 
in organization and methods that have taken 
place under the new management in the past 
two years, part of which is here reprinted, 
follows: 

“Prior to the advent of the new management 
the company conducted its agency operations on 
what is known as the general agency system, 
the leading feature of which was the appoint- 
ment for a specified district of a general agent, 
who was expected to appoint and supervise local 
agents, collect premiums and devise plans 
whereby the company’s business would be 
creased. The chief defects of the plan were 
that, beyond a general supervision from Hart- 
ford, the control of the agencies was exclu 
sively in the hands of the general agents, each 
of whom governed his territory according to 
his individual judgment. As these general 
agents were paid solely by commissions on the 
business procured, and out of these had to 
pay office expenses and commissions to local 
agents, an element of self-interest was intro- 
duced which tended to restrict the *tompany’s 
operations. ‘The system was also inimical to 
uniform organization and = supervision, pre- 
vented the company from keeping closely in 
touch with loc a! agents and tended to reduce 
the company’s function to underwriting the 
applications submitted and taking care of the 
finances. 

“The new management of the Travelers de- 
cided to introduce methods whereby the active 
management of all agency matters, local and 
otherwise, would be concentrated at Hartford 
and the company become an active force in the 
procurement of business, the supervision of 
agents and the conttol of its local offices 
Having virtually three lines of business to con: 
duct, life, accident and employers’ liability. 
each of which differs widely from the others, 
this problem of new organization became a 
difficult one to solve. After mature delibera- 
tion the officers decided to take up the problem 
in one department at a time, and as the com- 
pany has specialized accident insurance, it was 
deemed expedient to take up that section of 
the business first. 

“Following this idea, the company began ap 
pointing separate managers for its accident 
business in the larger cities, placing such men 
on salary and supervising them direct from 
the home office. 

“In establishing its own offices in the various 
sections of the country, the company installs 


its own cashier and retains control of all re: 
ords, clerical appointments and every other 
matter pertaining to its affairs. The manager 


is relieved from all, detail work, and is expected 
to devote his entire time and energies to the 
procurement of agents and new business, leay 
ing to the cashier the collection of premiums, 
the proper accounting therefor and all office 
detail. 

“Already the advantages of the new system 
are shown in the many economies which have 
been introduced and in a largely increased 
business, the gain in the premium income of 
the past two years exceeding the entire gain 
of the four previous years, and, after making 
allowance for certain lines of unprofitable busi- 
ness which the company relinquished, the gain 
was greater than in the six previous years. 
Another advantage of the direct system of 
supervision is shown in a better quality of 
business, the loss ratio of the company having 
heen reduced several points this past year. 

‘The activity in agency organization and the 
constant study in the home office to give agents 
the best of policies with which to canvass have 
been accompanied by other changes worthy 
of note. In the home office the bookkeeping 
has been simplified, new auditing systems in- 
stalled and records opened whereby the con- 
dition of affairs in each agency is clearly shown. 
These records even show the amount of. new 
business submitted, the amount of premiums 
collected, and the quality and condition of 
the agent’s business. A system has also been 
installed whereby the company’s collections in 
all of its leading agencies are forwarded to 
Hartford at the close of each day. This 
change alone, together with the concentration 








is said to re 


of the company’s bank account, 
sult in quite an increase in interest receipts.” 
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DRAWS FROM THE FRATERNALS. 


A general agent of one of the large com 
panies states that he finds that a good source 


from which to obtain agents is a fraternal 

ciety. A man securing business for a frate 
nal reaches his limit and has had a fairly goc 
training in getting business. A fraternal mi 
finds that it is more difficult to secure busine 
for his society than formerly and that the fic 
for expansion has become contracted 
general agent believes that fraternal organinz: 
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vd 


in 
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‘Id 
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tions are primary schools to teach men the 
value of insurance and he thinks by givit 
these solicitors a few months training w 


make them valuable 
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ADVANTAGES OF POLICY LOANS 


men for an old line offic 


ill 


A 


OVER OTHER’ FORMS OF LOANS. 


There is one particular in which a life i 
surance policy is the superior of almost eve 
other sort of security for a loan, and that 
in the fact that loans on policies can 
cured without letting the public know 
thing about it. A general agent 
western city illustrates this with an incidet 

“One day several years ago,” said he, 
man who looked as if he came from the cou 
try entered our office. 
and after some 
whether our company loaned money 
policies. | told him that it did, and 
1 he had his policy with him, as | wanted 
see that there was no hitch concerning t 
beneficiary. ‘The policy had a loan value 
about $9,cco. The man inquired carefully 
anybody would know it if he secured the 


an 


on 


I informed him it would be strictly condenti: 


Then he explained tha® he was a count 
banker and had been speculating and had k 
money. He would not have the public 
other bankers know for anything that 
was short of money, but he was 


got him the money. He afterwards bro 


n- 
ry 
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in a large 
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He seemed ill at ease, 
hemming and hawing asked 


its 


asked 


he 
of 
if 


loan, 


il 

ry 
st 
or 
he 


short We 


ke 


up in business; but the fact that he could get 


that 
him 


loan and get it secretly probably 
from criminal prosecution.” 
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DISCOURAGES WOMEN AGENTS. 


ed 


One of the general agents in Chicago, speak 


ing of women life agents, 
lowing opinion: 

“My experience with women agents | 
been extensive enough to show me that 1 
very few ever reach a point where 
earn their living. It is a business particula 
adapted to'men. ‘There are 
women make a success, but they are usua 
those which do not demand sharp competiti 


expressed the 


they c: 


vocations where 


1as 
rut 
in 
rly 
in 
lly 
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with men or dealing with the public along a 


line where every mental faculty is called i 
play. Life insurance requires much strenu 
effort, an alertness of mind, tne faculty 
meeting opposing arguments and taking < 


This form of we 
line. It is too 
forces 


vantage of opportunities 
is not in a woman's 
drain on her nervous 


severe 
Men or women 


ito 
us 
of 
ad 
rk 
a 


either prefer to deal with masculine agents. 


Sometimes we find women possessed of the 
qualities necessary to cope with life insurat 
competition. In such cases she makes a 
cess.’ I do not believe life insurance work 
at all adapted to women. The — ‘ 
so few that | would advise all the fair sex 
seek other channels of endeavor.” 
SK SF 

A general agent of the Northwestern \ 
tual Life was trying not long ago to convir 
a doubtful agent that it was better to we 
for the Northwestern at 40 per cent comn 


sec 


ice 


suc 
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are 
to 
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rk 
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sion than for one of the new high commission 


companies at 80 per cent. “Why,” said he, as 
if to clinch the argument, “in representing the 
Northwestern see what you have back of 
yor. 

“To b—I with what there is back of me,’ 
retorted the doubtful agent. “what I’m looking 
at is what’s ahead of me.” 

Which proves that with some people the 
argument is not all on one side. 
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Too prompt about taking life insurance is 

an impossible condition; too dilatory is a 


common habit, 








rs COUPLE OF LEGAL DECISIONS 
INTERESTING TO LIFE AGENTS, 


The Supreme 
an mteresting decision in regard to the mean 
ing of the Missouri statute giving extended 
The de 
Mutual 
found in 


holds 


Court of Missouri has made 


surance in case of lapse of premium. 
cision is in the Nichols 
Life Insurance Company, and can be 
Missouri Reports, vol 170 lhe 


case of vs 
court 
as follows: 

Under the to the 
of Missouri passed in 1895 the insured and a 
foreign company are given the power to 
tract that the policy shall be subject to 
be based upon the laws of another State, and 
if these laws are in conflict with the laws of 
Missouri, the terms of the policy shall be con 


amendment insurance laws 
con 


and 


strued according to the laws of the State which 
parties should agree should) govern. That 
amendment overruled the prior decision of the 
court, holding that in spite of clauses in the 


application or the policy agreeing that the con 
tract of insurance should be 
ing to the laws of another State, they must 
nevertheless be construed according to the 
laws of Missouri. The amendment applies to 


construed accord 


insurance policies admitted to be Missouri 
contracts 

Under the amendment of 1895.to the Mis 
sour! insurance laws a policyholder who con 
tracted that his policy might be construed 
under the laws of New York, is not entitled 
without demand is made, after the payment of 
three annual payments and a default in pay 
ment of the fourth, to such extended or tem 
porary insurance for the full amount of the 
policy as its net value will buy, but only to a 
paid up policy for its proportionate mterest im 
the reserve. So that if the Mutyal Life In 
surance Company of New York in 1896 issued 
its policy to a citizen of Missouri for $5,000 
and he paid three annual payments thereon, 
and defaulted when the fourth premium came 
due in 1899, when the net value of the policy 
was $104.04, which would have extended his 


and cighteen days, and he died 
after default, without having 
temporary insurance, his legal 
are not entitled, under the 
amendment of 1805, which authorized him to 
contract under the laws of New York, to re 
cover the $5,000, but only the paid-up value of 


policy two years 
within a year 
elected to take 
representatives 


the policy at the time the default was made, 
which was $305 

The court further held that the words “paid 
up msurance” used in the Missouri statute in 
reference to life insurance, mean an insurance 
for life fully paid up. The words “extended 
insurance,’ or “temporay insurance,” when 
used in the statute which provides that where 
there has been a default in the payment of 
premiums the net value of the policy may be 


applied to purchasing extended or temporary 
insurance for the full amount of the policy, do 
not mean paid-up insurance or paid-up ex 
tended or temporary insurance; but paid-up in 
surance means a policy for a fixed amount pay 


able at the death of the insured, whenever that 
may be 

In a decision published in the current is 
sue of the Insurance Law Journal, the Su 
preme Court of Texas makes an important 
ruling regarding grace in- the. payment of 
premiums. In a policy issued to Louis Bet 
wald of Texas, by the Washington Life, ther 
was a clause stipulating that the policy should 
be construed according to the laws of the 
State of New York, it being agreed that the 
place of the contract was the home office of the 
company in New York lhe New York law 
provides that no company doing business in 
that State shall, within one year from the date 
of default in the payment of any premium, de 
clare a policy forfeited for such non-payment 
of premium unless a written or printed notice 
shall have been sent to the assured not less 
than fifteen days nor more that forty-five day 
prior to the time when such premium was 
payable Jerwald paid the first premium on 
his policy and when the second premium be 
came due the proper notice was sent to him 
The general agent of the company, however, 
agreed to extend the time of payment fot 
thirty days, and no written or printed notice 
was sent to Berwald regarding the falling due 
of the premium at the end of the thirty days 
At the end of the thirty days Berwald failed 


to pay the premium upon the demand of the 
general agent, and soon thereafter died with- 
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out having paid it. Claim was made by the 
beneficiary and the court found against the 
company on the ground that the required no- 
tice of the falling due of the premium at the 
end of the extended time had not been sent to 
the assured, and that there could therefore be 
no forfeiture within one year. 

Another important point was covered in the 
sume decision. It was shown conclusively that 
serwald had intended to abandon the policy im 
the Washington Life, and that he had actually 
taken out a new policy in another company to re- 
place-it, but the court held that there could be 
no abandonment unless it was concurred in by 
the beneficiary. As this could not be esti ab- 
lished, both defenses of the company failed. 

as Fe SF 
WOULD PAY UP WHILE EARNING. 
\ good point in soliciting was brought out 
Rey. E: W. Hull of Mt. Vernon, O., in an 
before the Royal Arcanum of that 
city. Although invited to address a fraternal 
order, Mr. Hull admitted that he did not carry 
any fraternal insurance because he believed 
that a minister should get his payments all 
made before he reached his unproductive 
period. For that reason he has taken old line 
insurance on the limited payment plan. His 
reason was a good one, and applies with par- 
ticular force to the ministry. 
ss SF 
GUARANTEED DIVIDEND POLICY 

Some the impression 
that the 20 per cent guaranteed dividend pol- 
icy of the Penn Mutual Life carries the same 
rates as the ordinary twenty-payment life pol- 
This is the The 
guaranteed dividend policy are 
foldows 


peeent. 


hy 
address 


agents have formed 


icy. not rates on the 


they 


case. 
higher, 
being as 


Amount. 


The new 
cent of the 
of the policy in case 
being loaded to take 
tee, 


policy simply guarantees 20 per 
dividends in addition to the face 
of death, 


care of the extra guaran- 


the premium 
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THINGS THAT WENT WRONG. 
Insurance solicitors are mystified over the 
of Elmer G. Horrocks, a young man 
who filed an application for a $5,000 policy 
with a local agency the other day. 

He passed a most rigid medical examina- 
tion. He was only 24 years old. His an- 
on both sides were ascertained to 
he persons of exceptional health and longev- 
ity. He was addicted to no habits that tend 


to shorten life, and he had never been re- 
jected by any life insurance company as an 
unsafe risk. 

[In short, there was no apparent reason 
why the company in which he sought life 
insurance should reject him. 

And the company didn’t xeject him.—Chi- 
cago Tribune. 
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GOSSIP ON LIFE INSURANCE. 


At a meeting of the officers and agency di- 
rectors of the New York Life, in December, 
a new song was sprung on the assembled mul- 
titude that took like wildwire. It was entitled 

“NYLIC,” and was set to the tune of “Mr. 
Dooley.” One line in the chorus was: 

“For the agency director earns his pay.” 

‘This struck the agency directors as gospel 
truth. It appealed to their consciences, so 
to speak, and they insisted upon singing it as 
the chorus to every verse, although it was set 
only for the first. In vain did Vice-President 

suckner motion and finally stop the pianist 
in his efforts to induce them to sing the words 
aS written.s 

The next morning a similar scene occurred 
when an attempt was again. made to sing the 
song. Then Mr. Buckner announced that in- 
asmuch as the agency directors seemed so 
impressed with the fact that they were earn- 
ing everything they were getting, the officers 
had decided the night before to give them a 
renewal commission on the second premium. 
Said he, “That song cost the New York Life 
about $150,000. Now I want you to sing it: 

‘‘For the agency director gets his pay.’” 

An illustration of what honest and persistent 
work will do for the life agent is the agency 
of C. W. Kochenderfer of Millersburg, O., 
who became the local agent of the Northwest- 
ern Mutual Life twenty-one years ago, and 
is now manager of a district comprising 
several counties adjoining Holmes—his home 
county. He is a permanent fixture with the 
Northwestern in the Cleveland general agency. 
It has always been the opinion of THe WeEst- 
EKN UNbDERWRITER that a man will do better in 
the long run to select a good company and re- 
main with it than to change for what may at 
the time seem to be a better thing. Mr. Kochen- 
derfer has, like all successful agents, had 
tempting propositions from other companies, 
but he knows that he*has a clean, progressive 
and conservative company, and has, therefore, 
never considered a proposition for a change. 
He known in his district as “the North- 
western agent,’ and the Northwestern is 
known as “Kochenderfer’s company.” He is 
said to have three times as much business in 
force in his home county as all other com- 
panies together. Almost every insurable man 
in his home town has one or more policies in 
the Northwestern. Mr. Kochenderfer is an 
advocate of the endowment policy for young 
men, and he is paying off nearly every month 
matured policies which he wrote twenty years 
ago. 








18 


A good story is told by George B. Stadden, 
agency manager of the Franklin Life of 
Springfield, Ill. The sample policies are made 
out in the name of Ben Franklin, the assured, 
and Deborah Franklin, his wife, the bene- 
ficiary. It seems that one Ben Franklin hailed 
from Tennessee and had been solicited for life 
insurance by a Franklin agent. He left a 
sample policy for him to look over. The 
wife was Annie Franklin. Like a true and 
loving wife she went through Ben’s private 
papers where he kept his lodge and tax re- 
ceipts. She found the Franklin policy which 








Ben had provided naming Deborah, his wife, 
as the beneficiary. She scented a “mice.” 
Ben had been trifling and untrue. He was 
guilty of bigamy. She knew he was a scoun- 
drel. However, she would thwart the bold 
and cruel game. She wrote to Secretary Abels 
and told him the facts.. She was Ben’s true 
and® lawful wife. Doubtless he had deceived 
her and married Deborah. The policy must 
be changed. There will be trouble in the camp 
for old Ben. He will bring no more light- 
ning down from the clouds. She wants Sec 
retary Abels to tell her all about “that nasty 
thing, Deborah,” and Mr. Abels is still ex- 
plaining. 

The so-called “combination” policy, cover- 
ing life, health and accident insurance, has 
recently received much notice and large claims 
have been made for the advantage possessed 
by the agent that can offer such a policy. 
Many life agents also represent an accident 
company as a side-line, and the practice has 
been encouraged because it enables them to 
make a small sum when they are unable to 
place a life policy. A prominent life manager, 
however, declares that he will not allow his 
men to sell accident insurance. He claims that 
it has a demoralizing effect on the agent. 
When a man sees that the prospect for life 
insurance is unpromising he will turn to acci- 
dent insurance in the hope of making some 
thing, when by a little more perseverance he 
could have sold a life policy. Another draw- 
back, he declares, is the necessity of contest- 
ing or scaling some accident claims. No mat- 
ter how just the contention of the company 
may be a contest always creates a prejudice 
against it, and this frequently works to the 
disadvantage of the agent. A _ representative 
of a life company that is famous for its treat- 
ment of policyholders recently lost a case be 
cause he also represented an accident company 
that had had trouble over a claim in his town 
several months before. “If your accident com- 
pany doesn’t pay its claims, how do I know 
that your life company is any good?” asked 
the prospect. For these reasons many general 
agents do not wish their men to sell anything 
but life insurance. 

The appoiniment of Messrs. Sloan & Snyder 
as general agents of the Massachusetts Mutual 
at Cleveland adds two more to the long list 
of alumni of the Cleveland general agency of 
the Northwestern Mutual. The other day 
General Agent Trask called off from memory 
the following men who had formerly been 
in his agency, and the list is probably incom- 
plete: FE. FE. Scofield, superintendent of 
agents of the New England Mutual at New 
York city; Matt. Foster, general agent of the 
State Mutual at Rochester, N. Y.; W. E. Ten 
Broek, general agent of the Equitable at Mil- 
waukee ; A. Young, general agent of the 
New York Life at Toledo, now deceased; 
G. A. Dimoc, general agent of the North- 
western Mutual at Kalamazoo, Mich.; C. C. 
Blanchard, general agent of the Northwestern 
Mutual at Portland, Me.; M. A. Marks, man- 
ager of the Equitable at Cleveland ; F. A. 


Sherrill, general agent of the Canada at Pitts- 
burg. 





DIVIDENDS PAYABLE UNDER ANNUAL DIVIDEND POLICIES OF THE TRAVELERS. 
ISSUED DURINC 1903---FOR EACH $1,000 INSURANCE. 
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BASIS THE DIVIDENDS 


15-pay. life. 10-pay. life. 
‘ash. Addition. Cash. Addition. 
$ $487 $14 
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DIVIDENDS PAYABLE AT ANNIVERSARY IN 1904. 
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1905 WILL BE 


20-year-Endt. 15-year-Endt. 
Cash. Addition. 
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April 14, 1904. 


STATE TOPIGS OF ILLINOIS. 


AGENTS WILL DIVIDE COMMISSIONS. 


Put Up Strong Fight in the Endeavor to Save 
the Business of American Seeding 
Machine Company. 








The local agents in Springfield have lost 
in their fight to save the business of the 
American Seeding Machine Company. This 
line was placed with the agents until the cor- 
poration put all its insurance in the hands of 
H. J. O’Brien of Chicago, the western repre- 
sentative of George A. Stanton & Co.’s com- 
panies. 

When the transfer occurred the agents de- 
clined to pay any commission on the insurance 
on this property and petitioned their companies 
not to write it through other than resident 
agents. Some of the companies believed that 
the agents were putting up a hopeless fight, 
as the tendency of the times is for large cor- 
porations to concentrate their insurance in the 
hands of a broker. The Springfield agents, 
however, had succeeded in their endeavors to 
hold the International Harvester Company’s 
line, as it was placed with them at full com 
missions. 

Mr. O’Brien began placing the seeding com- 
pany insurance in outside companies, and inas- 
much as the agents saw that he could handle 
it in this way and they would thus lose it 
entirely, they agreed to divide commissions. 
Mr. O’Brien is therefore placing some of the 
expirations with agents that he believes did 
not lead a fight against him. 





TO REPORT THROUGH STAMPING BUREAU. 

An effort will be made to have Cerro Gordo 
agents send their daily reports through the De- 
catur stamping office. Instead of sending a 
committee of field men to get the local agents 
to agree to this, Stamping Secretary S. L. 
Payne of Decatur will be delegated to do this 
work. 

++ ++ 
CONDITIONS IN SPRINGFIELD. 

Since the sale of the Grant agency at Spring- 
field the local agents in that city are more sat- 
isfied as to local conditions. They believe that 
transactions will be conducted on an honorable 
basis, and do not anticipate trouble in the fu- 
ture, except the competition from the outside 
offices. The non-hoarders are gathering con- 
siderable business here and there, much to the 
discomfort of the hoard agents, but the trouble 
is not regarded as of sufficient moment to make 


- a fight. 


++ ++ 
SITUATION HAS IMPROVED. 

Conditions in Beardstown have improved 
since the stamping secretary was established, 
and agents began reporting through that office. 
All the agents now send their daily reports to 
be stamped, and there is not much complaint 
as to rate cutting. The special agents who 
have visited the town recently say that there 
is very little complaint to be made. 

Be ++ 

REPORTS THROUGH STAMPING SECRETARY. 

The Continental of New York has instructed 
its agents at Springficld to report through the 
stamping secretary now that the Grant agency 
has Ween cleared up. 

++ ++ 

FIRE AT MATTOON. 

_ A fire in Mattoon occurred April 6, destrov- 
ing the entire poultry house plant of G. M. D. 
Legg, causing a loss of $10,000 to the assured. 
The entire line was carried by the agency of 
Cox & Beall. The companies on the loss were: 
Queen, AEtna. Northern, St. Paul, German 
Alliance and Citizens of Missouri. 

+t ++ 

TROUBLE OVER FARM BUSINESS. 

There is a threat of trouble at Barry, IIL, 
growing out of the difference between two 
agencies regarding farm Tusiness. W. W. 
Watson, who represents several stock com- 
Panies, also acts as agent for a farmers’ mu- 
tual: and Georgve H. Wike. who represents the 
farm department of the Phenix of Brooklyn, 
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has served notice on the secretary of the local 
board that he will withdraw and open rates if 
the companies represented in the Watson 
agency permit the present arrangement to con 
tinue. Wike declares he is ready to sacrifice 
his local business to protect his farm 
premiums. 





PROGRESS OF RATING IN_ ILLINOIS. 


State Board Has Several Water Towns Yet to 
Take Up-—Some Unprotected Vil- 
lages Finished. 

The Illinois state board is making consid 
erable progress in rating towns in the State, 
both through its own raters and the stamp- 
ing secretaries. Decatur, Moline, Rock Is- 
land and Springfield will be taken up in a 
short time. Decatur will be in line for rating 
about May 1. ‘The brick part of Cairo was 
rated under the old schedule, but will be re- 
rated under the Dean system. Freeport, 
Greenville, Paw Paw, Rushville and Shelby 
ville have not yet been surveyed. Surveys 
have been made for the following, but rates 
have not been made: Bushnell, Carlinville, 
Carlyle, Chadwick, East Dubuque, Galena, 
Kewanee, Knoxville, Lawrenceville, Lewiston, 

Milledgeville, Mt. Morris, Polo, Savanna 

Since September 1, 1903, seventy-five water 
towns have been rated and forty-seven un 
protected villages. There are about 1,200 un 
protected towns in the State which will event 
ually be rated. Altogether there are in the 
neighborhood of 1,400 cities and villages in 
the jurisdiction of the state board 


ILLINOIS NOTBS. 


Hadley & Schurman succeed to the agency of 
W. E. Hadley at Collinsville, Il 

H. J. Fink of Belleville, Ill, has purchased 
the agency of the late Henry Guentz. 

The Agricultural has transferred at Belle: 
ville, Ill, from A. F. Miller to W. E. Siefert 
& Bro. 

The Hartford has transferred from Spitler, 
Nobel & Co. to Cox & Beall’s union agency at 
Mattoon. 

George W. Fouser of S. S. Tyler & Co. at 
Joliet died a few days ago. Mr. Tyler will 
continue the agency. 

N. E. Pegram, the local agent at Lincoln, 
Ill., is dead. His son, William J., will take 
charge of the agency. 





WISCONSIN NOTES. 

The Thuringia wrote $11,462 premiums in 
Milwaukee and a total of $33,380 in Wisconsin 
last year, with $17,686 losses. 

The Hardware Dealers Mutual Fire of Ber- 
lin, Wis., has been licensed by the insurance 
department to do business in the State. C. A. 
Peck is the secretary. 

Fire insurance men at Oshkosh are very 
much pleased with some of the recent work 
of the fire department and express the belief 
that the present department is the best the 
city has had in thirty years. 





sINSURANCE OF AUTOSIOBILES. 


Hall & Henshaw of Chicago are now insur- 
ing automobiles in the London Lloyds against 
loss to car or equipment caused by fire, ex- 
plosion, self-ignition, lightning and theft and 
against damage while in the hands of trans- 
portation companies. These policies cover the 
machine while in any part of the United 
States or Canada. The rates on gasoline ma- 
chines, including Cook county, Illinois, are 
2.81% percent, excluding Cook county, 2% per- 
cent; on electric machines, 2% percent. An ex- 
tra fee of $5 is charged where the amount of 
insurance is less than $3,000. The theft feature 
is limited to $25 for any one claim for loss 
by theft by persons not in the service or of 
the household of the assured. 








WANTED. 


Four men who have had experience in 
Fire Insurance Business. Address 
NORTHWESTERN ASSURANCE INSPECTION CO. 

OSHKOSH, WIS. 





UNDERWRITER. 
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IELD NOTES OF WISCONSIN 


F 


COMPANIES WIN THE RICKIAN CASE, 








Supreme Court Reverses Lower Decision and 
Remands the Case for a New Trial— 
Counted a Victory. 





The Supreme Court of Wisconsin has re- 
versed the decision of the lower court and re- 
manded for a new trial the case of Catharine 
Rickman. The Rickman store was located at 
Racine and had a loss. It was operated by the 
assured’s two sons. ‘The insurance companies 
alleged that an excessive claim was made and 
they refused to pay it. They were defeated in 
the lower court. The claim was for $9,458, the 
companies contending that the actual value was 
$2,000. The assured held that a quantity of 
old and valuable whiskey was stored in the 
basement. All the books were destroyed. No 
appraisal was asked in the settlement. 


MILWAUKEE VOTES $200,000 BONDS. 





Two New Engine Houses and Additional Ap. 
paratus to Be Secured to Keep Fire Pro- 
tection to High Standard. 

\ recent law provides that all Milwaukee 
bond issues have to be approved at an election 
At the election last 
week the vote was nearly two to one in favor 
of issuing $200,000 of bonds for fire depart- 
ment purposes. Two engine houses in the 
Fifth and Sixteenth Wards are to be built 
for $30,000, and the remaining $170,000 is to 
provide engines and other equipment to keep 
the department up to the high standard of 
efficiency it now has ° 

The people of Milwaukee, and insurance 
men particularly, take great pride in a depart 
ment that equals any in the country. 


before becoming effective 


RESENT THE FACTORY ASSOCIATION. 

Some of the Milwaukee agents are object 
ing to the Western Factory Association at- 
tempting to secure any more sprinkled risks 
in that city. These opponents declare that 
they can handle the situation without outside 
assistance 

+t +t 


W'SCONSIN AGENTS OF THE THURINGIA 


The following were the Wisconsin agents 
ef the Thuringia: 

B. T. Gilmore, Appleton; Jas. W. Good, Allan 
T. Pray and Albert W. Sanborn, Ashland: F. F 
Livermore, Beloit: FE. E. Williams, Beaver Dam; 
J. W. Brown, Berlin: H. HW. Todd and Nellle G 
Todd, Chippewa Falls: Alfred Cypreansen, Eau 
Claire; A. G. Dana, Fond du Lac: A. A. Warren, 
Green Bay: Carter & Morse, Janesville: FE. WI. 
Hollister, Kenosha; Henry Niebuhr. La Crosse: 
John €C. Haley, Madison; A. LL. Hougen, Mani 
towoe; Leo J. Evans, C. W. Sunstrom and C. J 
Johnson, Marinette: John P. Hume, Marshfield; 
S. S. Little. Menasha: Downle & MeQuillan. Mer 
rill; Edward Schroeder, Milwaukee: Gilbert C. and 
Francis X. Morrow, Oconto: 8S. Palmer, Oshkosh: 
Nathan EF. Lane and FE. Vincent Covey, Phillips; 
William Hf. Miller, Racine: Walker & Walker 
and Wm. ©. Orr, Rhinelander: David Thomas, 
Ripon: Geo. Heller and Trester & Weiskopf She 
boygan: BR. Murray Peyton, Superior: TL. N 
Clausen. Washburn: Wm. TH. Woodward. Water 
town: D. K. Zimmerman, Waukesha: J. N. Man 
son, Wausau 


++ ++ 
PLANKINTON HOUSE IMPROVEMENTS. 

The Plankinton House is being improved by 
the installation of automatic fire doors that 
will divide the hotel into four divisions and 
very materially reduce the chance of a fire 
sweeping through the entire building, which is 
a block long 

This is one of the largest lines in the city. 
and all companies and agents are interested 
in the improvements being made 

++ ++ 
HOT GAME AS A FIRE HAZARD. 

Dame Rumor has it that the recent fire in 
the Wisconsin State Capitol was not caused 
by a wicked gas jet in the cloakroom, as re 
ported. It is reported that a university stu- 


dent, who had been imbibing rather freely 
the evening of the fire, was heard to say dur- 
ing its progress that he knew better than that. 
and intimated that there had heen a hot poker 
game in the building all night. 


He did nat 








4 
‘ e gam o rm that it ignited th 
ang } 
It hee umored t {t for the last ye 
r two the building has been the cene of 
drinking, gambling and carousing, and this is 
attributed a reason why no investigation of 


he carse of the fire has been made. 


UNPROTECTED BUSINESS PROFITABLE. 


Considerable Competition Has Resulted from 
Eagerness to Secure the Small Town 


Risks in Wisconsin. 

Small town busine in Wisconsin has 
proved quite profitable, and for this reason 
there is considerable competition on part of 
companies that write — risk in unprotected 
povinat ‘The mutuals are also reaching out 


after this el of lusiness, especially merean 
tile stocks and building Some of these towns 
have been rated in order to make tranasactions 
more convenient. Competition is especially 
keen in 


outhern and central Wisconsin 
NON-UNION FIELD CLUB IS ORGANIZED. 


Most of Men Who Are Eligible to Membership 
Have Joined or Promised Their 
Support. 


An organization of the field men representing 
non-union companies in Wisconsin was ef 
fected at a meeting held in the Pfister Hotel, 
Milwaukee, on ‘Tuesday 


The new organization will be known as 
the Wisconnsin Underwriters Association 
Gust Hebgen, state agent of the German of 
Freeport, was elected president; Waite Bliven, 


pecial agent of the 
vice-president, and 
agent of the American of 
ity, secretary 

Sev 
twenty 
thirteen 
the meeting by 


American of Philadelphia, 
red I? Gordon, special 
Newark and Secur 


nteen pecial agents, representing 
were in attendance, and 
re ponded to the call for 
letter 


compan 
compant 


favorable to an organ- 
ization (his assures the new association at 
least thirty members out of a possible forty 
one 


Lee, Waite 
Macknaney, John 


\ committee, consisting of J. O 
Bliven, F. F. Gordon, L. 5S 


Virchow and Walter 1D). Williams, was ap 
pointed to confer with the Wisconsin Field 
Men’s Club, to draft a constitution and by 


next meeting. The 
ubject to call by the presi 


laws and to report at the 
meeting adjourned 
dent. 


SIGNATURE OF POLICIES. 
Milwaukee board 
ign policies a 
Jones & Smith, agent 
conform to the 


The 


firms 


will recommend that 
John Jones of 
does 
insurance com 
based on. the 


follow 
Whi 


ruling of the 


not exactly 


missioner, which wa assump 


tion that the members of a firm are individu- 
ally agents of the companies the firm repre 
sents \s a matter of law and fact, a firm 
can be an agent just as an individual. 

++ ++ 


WISCONSIN AGENCY APPOINTMENTS. 


Vance & Co., Milwaukee 
Quincey A. Matthews, Milwaukee. 


toston 1). 
Caledonian 





Commercial Union, Richard J. Burdge 
and Charles A. Gault, Be 
Fire Assoclation—-Henry Bk. Evans and James 


Shipp, West Superior 
German, Ind.—Augustus E. Dunlap, Ripon; Mer 
man KE. Megow, Princeton 
German, Freeport-—-l, J 
J. UW. C. Baumann, QO 
mann, Milwaukee 
Hanover—Charles Weingarten, 
Hartford—-Henry Otto, 
liam R. Roach, Waterloo 
Home, N., Liewellyn Cole, 
Charbonneau & De Forge, Hurley; 


Finch, Stevens Point; 
A. Matthews, C. F. Winkel- 


Wilton. 

Prairie du Chien; Wil- 
Clintonville ; 

Ilenry J. Max 


well, Princeton; C. Francis Colman, Eagle River; 
John J. Madler, Hilbert: Russell D. Smith, Ban- 
gor; Vrederick W. Kiefer, Portage; Henry We- 
hausen, C. W. Schwalbe, La Crosse; C. BE. Perkins, 
Jalsam Lake; Frank L. Braudt, Fennimore. 
Indemnity—Alice BE. Hubbard, Manitowoc. 
North America-—-Henry Otto, Prairie du Chien. 
L& i & G : = W. Joannes, Green Bay. 


Eng.—Henry J. Maxwell, Prince 
Corry, Madison; A. H. Du Mez, Mrs. 
Thomas IF. Timlin, William H. Lynch, N. Rodman, 
ho. Hf. Bodden and George G. Williams, Milwaukee. 
Lumbermens——Josenh Fisher, Marinette. 
Merchants Mutual, Redfield, S. D.—W. IL. 


Seelye, Hudson, 
National, Pa Walker, La 
Viroqua ;: 


ton; J. P. 


William - 


Crosse ; 
Lucy R. Dawson. 


Tohn and John F. 


Robert l Walt eiss, Faun Claire: John C. 
" \usustus FE. Dunlap, Ripon; 

jl i fern Princeton. 
Nationa } 1H, Grasiie and C. D. She 
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berns, Spring Valley; Fred A. Thornton and 
Charles S. Tuttle, Beloit 
National Union--Charles W., Walter W. and 


Frank W. Suelflow, 

Northern, Eng W I. Buckingham, Stevens 
Voint; Paul Stenson and Emil Sveen, Westby; 
Julins Wechselberg, Milwaukee: Francis and Louis 
i Reuschlein, Burlington; Charbonneau & De 
Forge, Ilurley 

Norwich Union——-If, F. 
Manitowoc. 


Milwaukee 


and <A. KE. Iubbard, 


Orient Peter J. Van Deuren, Green Bay; Ed 
win (. and Laura F. Wehe, Plymouth. 

Palatine--Hlenry R. and Ifarry R. Allen, Mer 
rill : 


Fisher, 
Milwaukee. 


Pittsburg—Joseph 
J. Krauthoefer, 


Marinette; William 


rovidence-Washington— ITfenry Schildt, Mazo 
inane 

Royal Exchange—-l’. If. Mason, Beloit. 

Scottish National—-William M. Wellinger, Mani 


towoe; Laura FE. Maloney, Fond du Lae. 

Security, Conn I. Newald, Gillet(; Th) N, 
Moses, Waukesha; O. IL. Olen, Clintonville; BE. S 
Head, Janesville; N. G. Todd, Chippewa Falls; 
I. G. Gilkey, Grand Rapids; S. C. Torrey, Horton 


ville; W. W. Pattes, Hingham. 

St. Paul--George TT. Vorland, Colfax: J. J. 
Kreiberger, New London; Charbonneau & De Forge, 
Ifurley; I. J. Pauly, D. Vance & Co., Milwaukee ; 
Buel L. Simmons, Washburn; Andrew Reid, Green 
Day 

Union, Pa Waiter J. 

Williamsburgh City 

Campbellsport Mutual 
Waterloo 

Mayville Mutual Fire—R. LL 


Vesey, Appleton 
Andrew Noll, Chilton 
Fire-—If. M. Knowlton, 


Adams, W. W. Col 


lins, Madison; Robert Luchsinger, Belleville: Ed 
var DD. Bullock, Beloit; Bert Bailey, Mazomanie ; 
J. 1. Hankins, Mineral Point; A. Hi. Burmeister, 


Appleton; DD. Schweiger, 
Risenberg, Tess Corners. 


Watertown; George 8. 





Poynette Mutual Fire--F. W. Draper, Niells 
ville; Frank Hadden, Poynette 
Richland County Fire —S M. Peebles, Lone 


Rock: S. A. Hatch, Bloomington. 





Sheboygan Falls Mutual Fire-——Louis Bandeau, 
Veshtigo 
MUTUAL INSURANCE IN WISCONSIN, 


Increase in Number of Companies, Amount of 
Business, Losses and Expenses in 
1903 Over 19C2. 





Commissioner Host of Wisconsin has issued 


his report on mutual insurance in the State 


for 1903. It shows that there are thirty-seven 
city and village companies, an increase of four 
over 1902; 199 town companies (farm), an in 


crease of four; seven hail and cyclone com 
panies, an lumber and 
four chureh companies, the same number as 
in the previous year. A 
business for 1902 and 1903 
in all lines, especially expense; 
table shows the detailed business for 1902 and 
aggregate for 1903. The lumber mutual, with 
almost half a million dollars of business in 
force, suffered no losses in 


increase of three; one 


comparison of the 
shows an inerease 


Phe following 





1YO3 : 

1902 Expenses. 
Village and city. $ * S$ 3o.000 
frown (farm)... : 7 i 
Chureh if 
Limnber th 
Hail 13,527 

Peemt .6ccs R27, TAT | «=6$402,2902 $139,255 
an 
Oe avers an 205,159,645 HO? 230 198.043 
Increase $ 365,288 





$ 99.9838 § 58,688 
> 


13 percent 25 percent 42 percent 


Isaac Coles has secured a subagency of the 
Svea at Omaha. 

D. A. Moore succeeds Moore & Chrisman at 
Hutchinson, Kan. js 

A. P. 


agency at 


Pierce has purchased the Baldwin 


Red Wing, Minn. 

Practically all the prominent agents of Nor- 
man, Okla., have joined the board recently or- 
ganized there. 

John L. Misner succeeds Guy H. Fuller as 
special agent of the Shawnee for Oklahoma. 
His headquarters will be at Oklahoma City. 

The chief of the Omaha fire department re- 
ports the fire losses of the city for 1903 as 
$594,006, of which only $38,553 was uninsured. 

Commissioner Dearth of Minnesota has 
granted to the Indemnity Exchange of Chi- 
cago the right to solicit business in that State. 

D. D. Smith and John Townsend, who here 
tofore have conducted separate agencies in St 
Paul, have combined as Smith & Townsend. 


The Royal has transferred to them from 
Knauft & Liebrock. 
The Nebraska department has sent out 


warning to fhe people of the State that the 
Mercantile Fire, American Underwriters and 
Union Fire, al! of Chicago, have no authority 
to do business in that State 








\pril 14, 1904 


THE WEST AND NORTHWEST 


Affairs in the State Are Regarded as Being in 
a More Satisfactory Condition in 
Every Way. 
lhe the fire insuranes 
companies doing business in Kansas will hola 
a meeting in Kansas City, Mo., on April 26, 
at which the situation in the State will be fully 


1; . 
discussed. 


representatives of 


At the time of this meeting a com 
mittee will visit Kansas City, 
everybody in line in that town. ‘The field men 
take the ground that there is no need now of 
open rates in any point in Kansas. The strife 
between the two classes of companies has been 
scttled and all agree that the good of the State 
demands that right practices prevail. 

Offices in the towns where rates were open 
have been organized and the local agents show 
a disposition to observe correct practices 
Kansas is counted in better shape than it has 
been for some time. 

Recently Beloit and Concordia were gotten 
int line and affairs are satisfactory in these two 


places. 


Kan., to get 





MISSOURI AGENTS OF THE THURINGIA. 

The following were the Missouri agents 
the Thuringia: 

John A. Arbuthnot, 
thage; Oehler and Ashby, Chillicothe; Charles L. 
Lockwood, Clinton; Emmett V. Settles, Iannibal ; 
John C. Faulkender and James C. Rudd, Joplin: E 
Macey Van Guilder and Wayland & Dawes, Kan 
sas City: J. D. Tucker and Son, Mexico; 
W. Sparks. Moberly; Albert S. MeGhee, St. Jo 
seph; Landmann Bres., Sedalia; Cook and Hirons, 
Webb City; Josiah B. Dixon, Springfield 

++ ++ 


of 


Brookfield; J. FE. Bell, Car 


WORLD'S FAIR INSURANCE. 
Since the visit of the fire insurance man 


agers to St. Louis there has been some in 
creasing of lines on the World’s Fair prop 
erty. It is stated that about $5,000,000 insur 


ance is now in force there, and the fair com 


pany wants $15,000,000. Much of the insur 
ance on the buildings is now being canceled 
and rewritten on the exhibits. The L. & L 


& G. has recently increased its lines one-third 
++ ++ 
IOWA LEGISLATURE HAS ADJOURNED. 
The legislature of 
passed no bill that 
interests. 


Iowa has adjourned amd 
hostile to 
The work of organizing the 


was insurances 
State 
has been delayed for the time being, but wiil 
now be taken up, and probably several loca! 
boards will be established. Conditions in th 
organized towns: in Iowa are in fairly good 
shape, but in the unorganized territory there 
is considerable bushwhacking. 


The most important legislation was that 
creating a department of insurance It is a 
bureau of the office of the auditor of 


Stal 
‘the auditor has full charge of insurance af 
fairs, as now, but his powers are largely ex 
panded. Examiners may only receive salaries 
from the state treasury and must turn 
to the treasury all fees collected. 

The legislature also enacted a law which 
gives the auditor, attorney-general and gov 
ernor power to prevent consolidations or re 
insurance of insurance concerns in this State 
An examination and consolidation law was 


ovel 


specially passed, applying to fraternal bene 
ficiary societies alone. 

A new law requires all insurance agenis 
to secure a license from the auditor of state, 


and provides severe penalties if business 1s 
solicited by an agent not authorized 

A bill was passed requiring Iowa fraternal 
and assessment companies to have $500,000 1n 
business and outside concerns to have $1,000, 
000 in business before being authorized to do 
business in this State. 

bill was passed permitting assessment 

concerns to transfer funds held as surplus in 
their expense funds to their beneficiary fund 

The legislature, just before adjournment, 
directed the auditor of state during the next 
two years to make a careful examination o} 
the insurance laws of this and other State 
with special reference to determining — th 
manner and method of taxing insurance com 
panies and associations, and the revenue de 
rived from such taxation; also, as to how and 
in what manner insurance companies and as- 
sociations of this*State are effected by the 








a ed 
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reciprocal and retaliatory provisions of law 
relating to taxation; and is directed to re 
port fully in regard to these matters at the 
next session of the general assembly. 





ARE ARRANGING FOR A RIVER TRIP. 


Missouri Fire Prevention Association Members 
Desire to Cruise Down the Mississippi 
and Hold a Meeting. 

The Missouri Fire Prevention Association 
proposes to duplicate its Mississippi River trip 
of last year and hold a meeting on the boat. 
Last season’s trip was to Cape Girardeau and 
return, The Missouri men have always found 
these river trips most enjoyable. Arrange 
ments are made for members of their families 
to accompany them. 

A “feeler” has been sent out to learn 
whether members favor the boat trip, and May 
20 is named as the day for the start. The 
date is set early in the season in order that 
a boat may be secured. 


MINNESOTA AGENTS OF THE THURINGIA. 


The following were the agents of the Thu 
ringia in Minnesota: 


Wm. IF. Moore and Ronald M. Hunter, Duluth; 
Arthur Schnab, Mankato; Conklin & Zonne Com 
pany, Mirneapolis; N, J. Schafer, Lyman B. War 
ren and Warren & Kinyon, Owatonna; A. P. Pierce, 
Red Wing; Collins & Griffin, Rochester: James 
Jenks and A. ID. Doane, St. Cloud: Chas. D. Bent 
ley, Warner & Regensdorf, Isaae L. Emanuel and 
Jos. Dergfeld, St. Paul: L. B. Castle, Stillwater; 
John Costin, Jr.. Virginia; I. J. laine. Wabasha ; 
J. Allan Scott, West Duluth: O. A. Bierce & Co., 
Winona. 





++ ++ 
GERMAN-AMERICAN OF DUBUQUE. 

he German-American Fire of Dubuque has 
elected the following directors: L. Gonner, 
T. W. Reute, C. H. Berg, Richard Kolck, E. J. 
Levi, Jas. Harrigan, A. A. Loetscher, F. FI. 
Wiehe, Dan J. Haas and J. C. Longueville. 
F, H. Wiehe, who was largely instrumental ia 
organizing the company, will probably be 
elected secretary. 

++ ++ 
HARTFORD ON SOLE AGENCY BASIS. 

Samuel Casey of Kansas City, Mo., becomes 
the sole agent of the Hartford in that city, it 
taking up the agency of Bales & Hogsett, who 
have had the company for a number of years. 
Mr. Casey resigned the New York Fire, which 
goes to P. H. Brown, Jr., and also the Ameri 
can of Boston, which places its agency with 
Bennett & Pickett. 

++ ++ 
STREET SIGNS AT OMAHA. 

Local insurance men of Omaha will take a 
hand in seeing that the law is enforced in re 
gard to street signs. It is said that owners of 
property have been putting up signs without 
permits and that the building inspector has 
heen granting permits without having legal au 
thority to do so. The underwriters are inter 
ested in the signs that may interfere with the 
work of the fire department. 

++ +e 
NEW LOCAL COMPANY FOR ST. LOUIS. 

\ new fire insurance company with a capital 
stock of $500,000 is being organized in St. 
Louis. The new company will carry on a 
strictly local business. It will comply with the 
insurance laws of Missouri by inserting adver 
lisements of meeting and organization thirty 
days before commencing business. The first 
stockholders’ meeting will soon be held. The 
men behind the organization are R. N. LeCron, 
James 1). Morris, Thomas C. Henning 
Dwight D. Currie, Paul P. Prosser, Glendy | 
Arnold, B. C. Anderson, F. A. Chopin, Wil 
liam R. J. Seullin, Edward P. Fitzwilliam, W. 
C. Connett and Mark A. Staed. 

++ ++ 


MISSOURI AGENCY APPOINTMENTS. 


_American, N. J.—Ilunter & Kraemer, Califor 
Th Henry & Ellis, Jefferson City; F. M. Joslyn, 
pton, ; 


American 


ar 
> 
. 


Central—-Benjamin ¥. Lindas, St. 
Louis ; Marmion Simmons, St. Louis: Smythe & 
Secoy, Caruthersville; W. F. Keith, Sturgeon. 

_ German, Pa.—William W. Barnhill, California ; 
Neri F. Ebersole, Sedalia. 

Home—Omohundro & Dunbar, 
lawson 'T. Berry, 
Son: Samuel pe 
Son, 


tjowling Green ; 
Blackwater: Orson Clark, Law 
‘a Sankey, Holden: BB. W. Hurst & 
Gilman City: Frank D. Garner, Richmond ; 
Gabrie} Jones, Brimsen, 








I 


wn 








_ London & Lancashire Albert J. Zwart, Farin- 
ington. 

Merchants, Mo. Hubbard & Kavanaugh, Ver 
siilles; Thomas B. Dry, Eldorado Springs; Her 
man A. Nieman, Lockwood; Thomas 8S. Raney, 
Golden City; Robert D. Payne, Greenfield, 

Mereantile-—-Ilenry Kemper, St. Charles. 

Milwaukee Mechanics—-Medlin & Boschert, Car 
roliton; HK. O. Gutseh, Rockport. 

New York —Vhilip S. Brown, Jr.. 

North B. & M. Stites M. Mann, Gleenwood. 

Orient-—Robert EE. Seeoy, Caruthersville; De 
Witt N. Jewett, Monett. 

Phenix, Conn.—-Statius Kehrman, St. Louis; 
Bartlett & Miller, St. Louis; Charles A. Rose, 
Purdy; Albert N. Berry, Lincoln; John F. Duer 
inger, St. Louis: 1D. F. Walser, Puxico; S. D. Me 
Millan, South Greenfield; James D. Henderson, 
Trimble; S. A. Robinson, Southwest City. 

Phenix, Eng.—-Orson Clark, Lawson. 

Phenix, N. Y.-Paul K. Gibbons, Edina; 
Clark, Lawson; Frank A, Stroup, Novinger. 

Security. A. Winston, Jefferson City. 

Westchester Medlin and Woschert, Carrollton. 

++ ++ 


MINNESOTA AGENCY APPOINTMENTS. 


American, N. J.—-Eston & Britt, Duluth. 

Agricultural—-M, E. Ryan, Brainerd. 

Caledonia—John W. Shepard, St. Paul. 

Commercial Union, Eng.—Frank J. 
New VPaynesville. 

Fire Association-—-C. F. Mahnke, Mora. 

Germania—James J. Regan and Dennis E. Lane, 
St. Paul; William M. Barber, Long Prairie. 

Girard—tTheo. Sander, St. Paul; William CC. 
Sherwood, Duluth. 

Itome—-Samuel J. Maurer, Gaylord; James R. 
Smith, Brainerd; William H. Wallace, Redwood 
Falls: William J. Narby, Lake Park: William EF. 
Cruzen, Becker; Frans J. A. Larson, Battle Lake. 

State of IIL—C. P. Spillane, New Richland; C. 
Il. Woodward, Perham. - 

London & Lancashire—Stein & O'Rourke, Vir 
ginia. 

L. & L. & G.—A. P. Pierce, Red Wing. 

Milwaukee Mechanies—-Charles Ef. Goodsell, Fer 
gus Falls; William M. Melrose, Monticello; TP. F. 
Schroeder, Frazee. 

Milwaukee Fire—Martin Heffron, Rochester. 

Northwestern National—L. P. Roberts, allo 
way. 

Norwich Union—F, W. Swanson, Badger ; 
Lundbolm, Warroad; A. FE. Wahl, Pelen; 
Hloldahl, Roseau. 

Northern, Eng.-Gearey & Till, Pine River; 
William G. Swanson, St. Deter. 

Northwestern F. & M.—-Charles L. Alexander, 
Pelican Rapids. 

Orient—J. A. Duffy, Red Lake Falls: Alex. 
Catheart & Co., St. Paul; Charles S. Lowell, 
Iastings. 

Palatine—-Weiss & Sigmond, Zumbrota. 

Western, Can.-W. HL. Kemp, Cloquet 

Westchester Il. T. Budd, Northfield; FE. WK 
Nichols, Staples. 


Kansas City. 


Orson 


Kennedy, 


Hugo 
Bendix 


++ ++ 
MUCH BUILDING IN KANSAS CITY 
Local agents in Kansas City, Mo., 
a good increase in premiums this spring; owing 
to the activity in building circles. 
++ ++ 


expect 


ANCHOR AND LOCAL CLUB CLASH. 

The Anchor of Des Moines threatens 
trouble with the local underwriters club. It 
was understood some weeks ago that the 
Anchor had discontinued writing business for 
a six-year term, for which charges had been 
filed against its local agency. The by-laws of 
the club forbid members to write for more 
than five vears. The officials of the Anchor 
sav that they have discontinued writing six 
year tenant risks, but not six-year business 
risks, and that they will fight the charges. 

++ ++ 
DES MOINES FIRE DEPARTMENT 

Fire Chief Burnett is opposed to the pur 
chase of a steam fire engine for Des Moines at 
this time. He does not Velieve that an en 
gine is needed. The city council appropria- 
tion committee is at work on an ordinance 
covering the expenditures for the ensuing year 
and the question of appliances for the Des 
Moines fire department is being discussed. It 
is in this connection that the fire chief has 
made his report against the fire engine. An 
effort will be made to carry out some of the 
recommendations made by Examiner Lockett, 
who visited the city recently for the under- 
writers. He did not recommend a fire engine 
at that time. He said that some time in the 
future the city might need such an apparatus, 
but not now. 





Officers Will Handle the Field. 

The Scottish National Fire of Chicago after 
May 1 will have one of its officers to handle 
the field work. J. M. Moran, formerly with 
the Delaware and Reliance, was employed to 
do some organization work, which has been 
very satisafctory, but the company feels that 
it can climinate the increased expense attend- 
ant on having an extra man. Mr. Moran is a 
young man of ability and enterprise 





LIFE INSURANCE. GIRGLES. 


CLEVELAND ASSOCIATION’S BANQUET. 








Life Underwriters of the Ohio Metropolis Make 
Stronger the Ties That Bind Them in 
Good Fellowship. 

Complete success and good will character 
ized the fifteenth annual banquet of the Cleve 
land Association of Life Underwriters, held 
at the Hotel Euclid Monday evening, not 
withstanding the fact that the 
some was noted. 


absence of 
In all about 150 agents and 
guests were present rhe room was_ nicely 
decorated and the tables laid along three 
sides, with the orchestra at the left of the 
entrance. 

President E. Miller France acted as toast 
master and opened the program with a talk 
well fitted to the occasion. Life insurance, 
he said, was once considered a_ lottery in 
which the assured lost if he stopped payment, 
and in all events had to die to win. ‘That 
idea has long since passed away and it is 
now considered one of the greatest financial 
and philanthropic institutions in the world. 
Association work has done much toward 
inspiring confidence among agents and bring 
ing them together upon a basis of mutual 
understanding. It has done away to a large 
extent with backbiting, rebating, twisting and 
other evils that a few years ago beset the 
business. 

W. H. Boyd and Thomas H. Hogsett, two 
attorneys who were on the program for re 
sponses, sent regrets, saying they had been 
called out of the city on urgent business, 
A violin solo by Miss A. Emily Root pleas 
antly filled in the time that would have been 
eccupied by them. She was later recalled and 
rendered a second excellent solo. 

Rev. John L, Hillman, pastor of the Frank- 
lin Avenue Methodist Church, responded to 
“The Religious attitude ‘Toward Life Insur 
ance.” Mr. Hillman thought that many peo 
ple had a misconception of both religion and 
insurance. They look at them as burdens 
carried through life for the benefit of others 
after they are gone, while in fact both may 
be enjoyed during the lifetime Insurance 
has been so changed that provision may be 
made for old age of the assured as well as 
for those who survive. 

Insurance may be considered as one of the 
best guardians many young men can _ have 
The fact that payments must be met at cet 
tain time induces thrift and causes habits of 
saving to be formed that result in a compe 
tence, while otherwise the assured would 
probably have died in want. A sick man will 
recover more rapidly if he has provided for 
his family and has nothing to worry over, 
just as he will rest easy if he is conscious of 
the fact that he has prepared himself to go 
from this world. In either case, there is noth 
ing to worry him and absence of worry is 
better than medicine 

Both religion and insurance suffer from un 
worthy representatives, said Mr. Hillman 
Untruthful men can cause trouble in any 
thing. The worst enemy, however, is he who 
comes in the guise of a friend. Dishonest 
agents and companies of unsound financial 
condition and bad policies are the worst ene 
mies the business has. It is a short-sighted 
agent who puts in most of his time abusing 
other companies and agents. And the man 
has poor judgment who endeavors to imsure 
a man for more than he can carry. He may 
knock himself out of future business and close 
up the way to other agents in the neighbor 
hood where the overinsured man lives 

The problem of the agent, Mr. Hillman con 
tended, is not so much now to convince men 
that insurance is a good thing, but to get them 
to act at once, while they are in health and 
have the money to pay for the policy. Mr. 
Hillman’s talk all the way through was ex 
cellent 

President H, H. Ward of the National A 
ociation spoke of the work of that organi 
vation and the good it is doing throughout the 
country. It enables agents to engage in hot 
competition in the field and afterward meet 
on the broad ground of strong friendship. 
The association lifts agents from narrowness 
of mind to the higher plane’ of mutual inter 
ests Agents learn of each other, understand 
each other's plans and are able fy look at 
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their schemes for getting business in the light 
of honest competition. 

lhe association is doing its part to crowd 
out the unworthy, dishonest, rebating agent, 
said Mr. Ward, and in his place is attracting 
some of the best blood of the land. Agents 
will do well to remember that all the im 
mense amount of business on the companies’ 
through their efforts lo put 
the best business on the books requires good 
men, honest men, bright men, who are will 
ing to learn and willing to work 

Just as The Hague tribunal has settled 
many international difficulties, and the Civic 
Federation is planning to settle differences 
between organized bodies, so the association 
is an institution in which differences between 
life men may be adjusted satisfactorily. ~ Mr. 
Ward then went on to show how much bet 
ter a life policy is than stocks, and illustrated 
by the fall in values of all the principal se 
curities within the last year. His talk was 
not long, but to the point all the way through 
It was thoroughly appreciated by all. 

Capt. F. A. Kendall closed the meeting with 
a good-night address. He congratulated the 
fraternity on the excellent lot of young men 
who are getting into the business, and said 
that when the older ones are gone from the 
cenes of activity their mantles are sure to 
fall upon worthy shoulders. The young men 
are the foundation of the business. They are 
strong, able and worthy. As a fitting end for 
such a meeting Captain Kendall read a poem 
that was written and read before the meeting 
of the National association in 1803 by Mare: 
EE. Cozad of Cle veland., 


Ine wks came 


TRAVELERS MAKES CHANGES IN IOWA 


John A. Eddy Becomes Manager of the Life 
and Accident Departments — Branch Office 
Established at Des Moines. 


The Travelers announces important changes 
in its Iowa field, to take effect on April 15. 
W. E. Snider of Davenport, who has been state 
agent for all departments, has resigned the 
state agency of the life and accident depart 
ments, and John A. Eddy has been appointed 
manager of these departments for the State, 
with headquarters at Des Moines. Mr. Sni 
der will continue in charge of the liability 
department as state agent and will have a 
district agency of the other two branches for 
the territory around Davenport, with the privil 
ege of writing life and accident insurance in 
Moline and Rock Island, I. : 

The company has taken a suite of offices in 
the Crocker building at Des Moines and will 
open a branch office there. H. D. Chapin, 
who has been casheir for District Agent Tuttle 
of Des Moines, becomes company cashier. Mr. 
Tuttle, who will continue as district agent of 
the accident and liability departments, will 
move from the Equitable building to the new 
offices. Manager Eddy and his agents will oc- 
cupy two rooms and the company’s attorneys 
will have adjacent offices, so the Travelers 
will really have almost an entire floor. 

Mr. Eddy takes Iowa with about eighty 
agents, largely accident men. He is thor 
oughly familiar with the field and has many 
acquaintances there, having been state agent 
of the Union Central for Towa from 1894 10 
1901. After that he was actuary of the Mar 
quette Life that was being started in Chicago, 
and later manager of the ordinary department 
of the Life Insurance Company of Virginia, 
where he ran up the production of ordinary 
business to a marked extent in the course of 2 
year. He is a thorough life insurance man. 
and there is little doubt that he will push the 
Travelers to the front in Towa. 


TETER BILL BECOMES A LAW 

The Teter bill, providing that life insurance 
policy forms must be submitted to a commis- 
sion and shall not be approved unless the 
issuance of the policy is based on the passing 
of a medical examination, has become a law. 
Tt was aimed at the “Iowa bond” companies, 
whose contracts have but a small life insurance 


feature and are issued without medical exam- 
ination 





++ ++ 
POLICYHOLDERS SHOULD BE WARNED. 
A bogus “inspector” has 
among the industrial policyholders of To 
ledo, representing to them that by paying 
him $5 they will be entitled to a $25 dividend, 


heen working 
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payable at the local office of the company. 
Both Prudential and Metropolitan policy 
holders have been victimized, all the work 
apparently having been done by one man. Ac 
cording to the description, it is the same man 
that has victimized people in Cleveland, Buf 
falo and other cities. 





NEW YORK LIFE CONDETFINS TWISTING. 


Takes Action Similar to the Equitable’s—Twist- 
ing Will Be Sufficient Cause to Term- 
inate Agent’s Contract. 





The New York Life has adopted the sugges 
tions of the Equitable in regard to putting a 
top to the twisting of policies, and under date 
of April 5 issued instructions to its field force 
on the subject. Hereafter a notice will be 
printed on policy envelopes informing the pol 
icyholder that New York Life agents are in 
structed not to sell policies of this company to 
take the place of a “policy in this or any other 
sound life insurance company” and warning 
them not to allow the policy to be twisted but 
to make an agent attempting to do so set down 
his proposition in writing and, having secured 
the statement, to submit it to the New York 
Life for advice. 

In his instructions to the field force Vice 
President Buckner makes use of the following 
plain language: 

“This company does not believe in destruct 
ive methods. While we are desirous of having 
Accumulation policies placed on the lives of 
every man who needs insurance and can pay 
for it, we do not wish it done by destroying 
property in the form of insurance already pos 
sessed by the man approached. Our experi 
ence is that agents who devote their time to 
tearing down the work of their fellow-agents 
never accomplish any good for their own com 
pany and such men should be driven out of the 
business, whether they are in our ranks or in 
the ranks of other good companies. 

“In order that our own representatives may 
not mistake the attitude of the New York Life 
Insurance Company on this subject, you are 
hereby expressly forbidden—under any circum 
stances whatever—to attempt to place policies 
with this company by inducing the insured to 
drop insurance in any other good company. 
\ violation of this rule will be sufficient cause 
for the termination of an agent's agreement 
with this company.” 


DON’T LIKE THE FRATERNAL BILL. 
Representatives of secret whose 
death benefits are merely incidental, and which 
do not do a regular insurance business, are up 
in arms over a bill passed bv the Ohio senate 
regulating fraternal beneficiary associations, 
which is a complete codification of the laws 
governing such associations and throwing ad 
ditional safeguards about the organization of 
new companies by requiring at least 500 mem 
bers at the organization. It is claimed this 
ill would drive the Odd Fellows, Knights of 


societies, 


*Pythias, Junior Order of American Mechanics 


and Red Men out of Ohio. 
be made to have the bill 
lower house. 


An attempt will 
amended in the 


++ ++ 
INDIANA A. O. U. W. GRAND LODGE. 

At the meeting of the Indiana grand lodg« 
of the Ancient Order of United Workmen 
at Fort Wayne this week, the chief subject 
under discussion was the increase in 
agreed upon by the supreme lodge. 
was bitter opposition on the part of some 
delegates, but it was explained that to de 
feat the amendment would throw the grand 
lodge upon its own resources as a seceding 
body. 

W. Warne Wilson of Detroit outlined an 


CINCINNATI. 
WANTED—¥Y 07¢ of the smaller life 


companies of New York 
a manager for Cincinnati. Excellent contract- 
toa good man. Address ‘‘Vice President,” 
care 
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insurance plan giving members choice of five 
different classes, instead of classified rates ac 
cording to age. On Wednesday there wer 
igns of trouble ahead. 
+e +t 

METROPOLITAN CONVENTION AT INDIANAPOLIS 
The convention of the Indians 
field representatives of the Metropolitan Life 
was held at Indianapolis Tuesday, with 22 


triennial 


men present. There was a banquet at night 
at the Hotel Claypool. Haley Fiske, vie 
president of the company, acted as toastma 
ter. Others present from the home office 
were: Frank O.° Ayres, fourth  vice-presi 
dent; August S. Knight, medical director: 


Maj. B. B. Corwin, manager of ordinary 
agencies, and James P. Bradley, superintend 
ent of agencies. Fine addresses were mack 
and a good time was had by all present. 


MAKES CHARGES AGAINST FRATERNAL 


Superintendent of Insurance of Illinois and 
Officers of Fraternal Order of Loyal 
Americans Clash. 


A legal battle is on at Springfield, Hl. be 
tween Superintendent of Vreden 
burgh and two fraternal orders consolidated 


Insurance 


into one. Last week the superintendent s 
cured a temporary injunction to restrain the 
orders from doing further business in the 


State, and in the bill petitioned that a receiver 
be appointed and their affairs be wound up 

It appears that the Loyal Americans of 
America was organized in 1900; that in 1902 
it changed its name to the Fraternal Order ef 
Loyal Americans. In his bill the sperintendent 
alleges that in March of this year he caused 
the order to be examined and that the exam 
iners reported it had violated its constitution 
and by-laws and exceeded its powers; that 
about $30,000 had been withdrawn by the offi 
cers without warrant of law and in violation 
of the constitution and by-laws of the sociects 
through a conspiracy of certain of the officers 
that the order had wilfully omitted from. its 
report to the department twenty-two claims fe 
$22,000. It is also charged that when the 
consolidation was effected with the Royal Cir 
cle the officers so changed the by-laws as to 
keep themselves in power, and that the consoli 
dation instead of resulting in a reduction of 
expenses, for which purpose it was alleged to 
have been made, resulted in an increase of sal 
aries, which the officers voted to themselve 
The bill further stated that on September 30, 
1903, the Royal Circle’s liabilities exceede 
its assets by over $3,000, and on February 1, 
1904, this shortage had grown to over $17,000 
and that at the latter date $30,0c0 paid to FE. J 
Dunn, the supreme attorney of the order, was 
omitted. The superintendent alleged that th 
orders had heen defrauded out of this short 
age and that the officers are liable for it 

The officers of the order promptly came 
back with counter charges. They stated that 
it was their belief that a conspiracy was on 
foot to destroy the order and, through the 
medium of the court if possible, to transfer its 
membership to another order. They also allege 
that the report of the Tllinois examiners was 
never shown to them until after the superin 
tendent’s bill had been filed in court: that. 
the report is false in many particulars and 
that the examiners misunderstood the condi 
tions in several material points. 

On April 11 the case was argued before the 
Sangamon county circuit court, and on 
Wednesday the temporary injunction was dis 
solved because the bill was defective. Tie 
attorney general will now file a new petition 
in the name of the people. 


ANOTHER FACTOR IN RECEIVERSHIP MUDDLE 

\ new factor has entered into the litigation 
over the appointment of a receiver for the 
Bankers Union of the World, of Omaha, by 
the filing of an affidavit on the part of one of 
the members of one of the societies which the 
Bankers Unidn absorbed. The court had is- 
sued an order permitting the society to accept 
payments of assessments pending proceedings 
and to use such money only in the payment of 
death claims. This member alleges that the 


Bankers Union has refused payment of two 
checks given in payment of a claim before the 
commenced, 


receivership proceedings were 
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claiming that the fund against which the 
checks were drawn was not in its control and 
would not be until the legal questions had been 
settled by the Supreme Court. 


INDIANA AGENTS OF HARTFORD LIFE. 


They Have a Complimentary Dinner in Honor 
of Major Gordon, Assistant Secretary 
of the Company. 





The complimentary dinner to the Indiana 
agents of the Hartford Life, given at the Hotel 
Claypool, Indianapolis, last Friday afternoon 
by the Redwine & Brewster agency in honor of 
Maj. Lewis FE. Gordon, the Hartford’s assist 
ant secretary, was attended by about fifty 
agents and guests. George S. Brewster acted 
as toastmaster. Former State Senator Boyd 
used as his keynote, “Keep Away from Dead 
Prospects.” He pointed out three essential 
things to success in writing life insurance. 
First, the agent must believe in the company ; 
second, the prospect must believe in the ageni ; 
third, the contract must be thoroughly under 
stood by both. David E. Sherrick, auditor of 
the State, spoke on the sacredness of life insur- 
ance and the criminality of insurance swin 
dling. 

Maj.. Gordon, in a pointed talk, urged the 
agents to play up the insurance rather than 
the investment feature of the contracts. “In 
competition,” he said, “the successful agent is 
one who keeps track of his own record and 
works against it rather than against the record 
of another man.” 

Dr. H. C. Martin, secretary of the Indian 
apolis Fire and editor of Rough Notes, spoke 
of the wonderful growth of life insurance in 
Indiana, and Drs. Lowrie and Jaeger made 
brief remarks on the parts taken in successful 
life insurance by the medical examiners. 





LIFE APPOINTMENTS. 
MINNESOTA. 


Aitna—Eldow G. Burdick, Charles S. Porcher 
and Eugene ID. Squires, Minneapolis. 

Des Moines——-A. A. Redding, St. Paul. 

llome—-Carl M. Wall, Badger; HL. S. Schwalen, 
Triumph. 

Manhattan—John BE. Beum, Twin Valley. 

Mutual, N. Y.—B. Florman, Duluth; F. E. 
llitcheox, St. Paul: George A, Gilroy, Canby. 

New York—S. |. Tyler, Mankato; G. J. 
Hirschner, Blue Earth; Augustus Maloney, Spring 
Valley; Andrew Carroll, Duluth; Franklin R. 
Eaton, Minneapolis. 

Mutual Benetit—Ole A. Opsahl, Red Wing; Wil- 
liam A. Smith, Sleepy Eye. 

Penn Mutual-——G, A. Bush and Mrs. Anna G. 
Codding, Duluth. 

MICHIGAN. 

American Central—Christian J. Reul, Ann Ar- 
bor; Philip J. Wilson, Adrian; William A. Groom, 
Detroit. 

Fidelity Mutual—Thomas H. Grose, Detroit. 

Ilartford—J. Major Lemen, Alma; F. Hf. Hitch 
cock, Fenton. 

llome—E. P. Richards, Detroit ; 
Rochester, 

Illinois—F. F. Van Sickle, Covert ; T. W. Aston, 
Detroit; KF. F. White, fopkins Station: TH. q 
Bloodgood, Marquette; Julian Branch, Otisville ; 
Albert Allen, Sand Lake, 

Massachusetts Mutual—Theo. LeBeau, Au Sa- 
ble: Walter T. York, Caro; Charles Lindstrom, 
Sault Ste. Marie. , 

Minnesota Mutual—James M. Dean, Detroit. 

New York—Thomas Hutchinson, Ann Arbor; 
Phil. Jasnowski, Cheboygan; Ed. J. Peabody, De- 
troit: J. J. Korten, Foster City; J. W. Stacey, 
Grand Rapids; Frank A. Harmon, Houghton ; 
William EF. Dwyer, Hudson; C. W. Fellows, 
Ypsilanti. 

Northwestern Mutual—C. W. Bosworth, Char- 
lotte: James (. Miller, Detroit; G. A. Mason, 
Maple City; G. L. Titus, Paw Paw; Isaac C. Nor 
ton, Vermontville. 

Pacific Mutual—J. M. 


Charles Burr, 


Harrigan, Milwaukee, 


Ss. 

Prudential—-R. J. Wentland, Galien. 

Sun—-Alfred Ballock, Muskegon. 

State, Ind.—B. W. Pinch and N. E. Retallick, 
Battle Creek; W. W. Cowing, Detroit. 


WANTED! 
A General Agent. 


ADDRESS 
Washington Life Ins, Company of New York, 


CENTRAL DEPARTMENT 








Sulte 604-610 Union Trust Bidg., CINCINNATI, O. 
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WISCONSIN 

tankers, Towa—John A. Trotter, Milwaukee. 

tankers, N. Y.—James C. Getteys, Oshkosh ; 
Sydney T. Osmer, Milwaukee. 

Central Life Assur. Soc.—W. J. Knights, Wild 
Rose; C. H. Yaylor, Port Washington; J. B. Noyes, 
West Bend; Will L. Case, Fort Atkinson ; G._ T. 
Cooper, Boscobel; Hugo Fischer, Watertown; Ed 
ward A. Seitz, Johnson Creek. 

Connecticut Mutual—Bernard A. Fessler, She 
boygan. 

Equitable, N. Y.—R. B. Cartwright, 
. <& Ga 
Clabre. 

Fidelity Mutual—Thomas G. Boggs, Ira Bb. Har- 
rison, Henry Kiefer, Milwaukee; Joseph B. Grigg, 
La Crosse; B. J. Thomas, Superior. 

Germania—J, I’. Witwen, Baraboo. 

Ilome—-Paul W. Raettig, Eland Junction. 

Mutual, N. Y.-—Julius Ettenheim, Milwaukee. 

New York-—Miles 8S. Barker, William Bassett, 
Crandon: W. S. MeDowell, Oconomowoc. 

Pacific Mutual-—W. A. Lehman, Menominee; W. 
G. Gebhardt, Shawano; James Kenney, Oshkosh ; 
M. G. Smith, Fond du Lac; Herman Lipman, Mil 
waukee. 

Union Mutual—-Steven Jones, Oshkosh. 

Washington— Fred J. Behrens, Milwaukee ; 
George J. Posson, Sheboygan. 

MISSOURL. 

Bankers, lowa—W. L. 
Grove. 

Videlity Mutual—J. H. Tetley, Flat River. 

Franklin—W. C. Homermiller, Labelle. 

Illinois—William H. Rush, St. Joseph. 

Kansas City—-Harry E. Moore, Macon. 

Minnesota Mutual—George Johnson, St. 
Pearl P. Brickey, Kansas City. 

Mutual Benefit—Thomas W. tSuchanan, New 
London; Frank W. Hixson, Hannibal. 

Mutual Reserve—. F. Macgregor, Kansas City; 
John HH. Bowman, Kansas City ; » Coombs, 
Kansas City; A. J. Thomas, Tipton. 

Mutual, N. Y.—-W. 8S. Youngblood, Ozark: M. 
©. Likens, Bois D’Are; L. J. Thompkins, Winona. 

National U. 8. A.—J. OQ. Sears, Adrian; Allen 
Il. Pauls, Desoto. 

New York—John W. Kelley, St. Louis: 
Turner, De Soto; Hugh S. Thornhill, 
*, Sears, La Plata; Daniel 
Richard V. Roderick, 
Vields, Portageville ; 


Mordovi ; 
Platteville; Max Von Schlegel, Eau 


Sturgeon, Mountain 


Louis; 





John I. 
Calhoun; Jos. 
S. Stahl, St. Louis; 
Kansas City; Arthur W. 
Alvin Skirvin, St. Louis; D. 
M. Rush, Buffalo; Charles R. Chureh, Stockton; 
Kugene W. Dawes, Marshall. 

National, Vt._-Larkin T. Parish, St. Louis. 

Prudential—-Kk. BB. Loveland, St. Louis. 

Royal Union-—-. K. Lehrberg, St. Louis 

Security Mutual—Ozro If. Mulvane, St. Louis. 

United States Leo : llogenmiller, Law 
renceton, 
i INDIANA. 

Equitable, la.—-Edgar B. Martin, New Albany. 

Fidelity Mutual—-Miss Nina D. Price, Indian- 
apolis: J. Hlenke, Shelbyville; Andrew A. 
Spears, Brazil. 

Mutual Reserve-—David Bepler, 
mund Kessing, Greenburg. 

++ ++ 
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PENN MUTUAL AGENCY ASSOCIATION. 

The Penn Mutual Agency Association will 
meet at Baltimore on May 17, 18 and 19. On 
the first day there will be a meeting of the ex- 
ecutive committee and two sessions of the con- 
vention, at which papers will be read. In the 
evening the “Quiz Box” will be opened. On 
Wednesday papers will be discussed in the 
morning, and the burned district, Druid Hill 
and Johns Hopkins Hospital will be visited in 
the afternoon. On Thursday there will be a 
sail down the Chesapeake to Annapolis and a 
banquet in the evening. 

++ et 
UNION CENTRAL EXPANDS. 

The Union Central Life will remove its med- 
ical, editorial and policy writing departments 
from its present home office building to the 
upper floors of the building which it owns at 
the corner of Fourth and Race streets, Cin- 
cinnati. Lack of space in the present quarters 
is the reason for the removal. ‘The company 
intends to erect a new building at Fourth and 
Race streets, but cannot begin operations until 
certain leases expire. 

++ ++ 
PRUDENTIAL SUPERINTENDENTS MEET. 

The Ohio superintendents of the Prudential 
held their semi-annual meeting at Youngstown 
on Tuesday of this week. - Assistant Secretary 
Willard I. Hamilton and Division Manager 
William R. Konow came from the home office 
to attend the meeting. There are twenty-one 
districts in the State. 

++ ++ 
TRAVELERS APPOINTS YOUNGSTOWN AGENTS. 


Manager A. J. Frith of the life department 
of the Travelers at Cleveland has appointed 
Farrar & McDearmid district agents at 
Youngstown. The firm is made up of O. R. 
Farrar and F. A. McDearmid, both of whom 
was formerly connected with the Prudential in 
the Youngstown district. Up to this time the 
Travelers has not had a satisfactory repre- 
sentation at Youngstown, but, with the appoint- 
ment of this firm, it is believed the company 


UNDERWRITER. 





will now be able to secure an excellent line of 
business. Both are men of wide acquaintance 
and able to command excellent lines. They 
will open an office in some prominent location 
in Youngstown. 





NO ILL-WILL HAS BEEN ENGENDERED. 


Indiana Association’s Action Not Taken to 
Heart by Indianapolis Companies— Not 
Aimed at Them Specifically. 





The action of the Indiana Association of 
Life Underwriters in limiting the membership 
to agents of companies that have been on a 
legal reserve basis for ten years or more, 
which rules out all the Indiana companies, has 
so far not caused any act of reprisal by the 
latter. It may interfere with the part the 
home companies had promised to take in con- 
tributing to the entertainment and proceedings 
of the National association, which meets in 
Indianapolis this year. Some of the home 
companies look upon the matter with indif- 
ference; others criticize the action taken as 
untimely, at least, in the light of coming 
events. No ill feeling has been engendered, 
however. 

Time was when the agents of the home 
companies would probably not have asked to 
join the association, and would not have been 
permitted to join if they had been asked. This 
was in the early days, when the companies 
were struggling for recognition and an estab- 
lished place in public favor. The inducements 
offered and privileges granted in their efforts 
for business were not looked on by the old 
line companies as strictly orthodox, and they 
met with vigorous opposition that kept the 
home companies on the fighting line most of 
the time. The feeling then between the home 
and foreign companies, in a general way, was 
not friendly, as it is now. ‘There is more 
unanimity in insurance practices now between 
the two classes of companies. 

The officers of the association say that they 
tried to avoid any indication of hostility to 
the home companies in making the new mem- 
bership rules. It is generally regarded, they 
say, that an insurance company is in the ex- 
perimental stage during the first ten years of 
its existence, and its standing ought to be 
settled before its representatives are admitted 
as members of associations that stand for 
fixed principles in insurance practices. This 
was the sole reason for making the rule which 
prevails with some other life underwriters’ as- 
sociations. It has general, not specific, appli- 
cation in Indiana, the officers say. ‘The State 
Life is ten years old, but has been on a legal 
reserve basis only five years. 

For the first time an agent of an Indiana 
company is now a member of the association; 
C. P. Williams, now superintendent of 
agencies for the American Central, who was, 
until a few weeks ago, connected with the 
John Hancock, and consequently then entitled 
to membership. It is not known what action, 
if any, will be taken inshis case. 

The association is now at its best, with a 
membership of seventy-five and unusual in- 
terest being taken by both old and new mem- 
bers. 





INSURANCE BENEFITS FOR CHURCH MEMBERS 

At a recent meeting of the Brotherhood of 
St. Paul, an organization of the Methodist 
church, at Detroit, one of the ministers pres- 
ent advocated the establishment of 


system 
of insurance 


apparently on the lines of the 
fraternals by the Methodist church for its 
members. He says that the church is losing 
members every day through their joining the 


The Germania Life 
Insurance Company 


OF NEW YORK. 
3 Special Agents and one Superintendent of 
Agents wanted at once. 


To the right men a ground floor contract and other 
inducements given Also Local Agents in a number 
of localities in Ohio, 
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fraternal insurance societies, and finally losing 
all interest in the church. He says that every- 
where organizers of the church societies go it 
is thrown at them that these offer 
benefit features. 


societies 
Meo 


++ ++ 


ANOTHER NEW YORK LIFE OFFICE AT CLEVELAND 

Another office will be opened for the New 
York Life in Cleveland, with George W. Millen, 
now ageney inspector at Pittsburg, in charge. 
No location has as yet been decided upon, but 
the offices will probably be in one of the promi- 
nent office buildings The New 
York Life has two offices in Cleveland, 
but the territory is so large that it is believed 
another will do well. Mr. Millen is now en- 
gaged in making an inspection of Kentucky 


downtown. 


now 


and Indiana agencies, but will probably have 
that work completed o the office will be 
opened in July or August. The second office 
opened the first of the year now has twenty 
good agent 
++ ++ 
MUTUAL LIFE IN CHICAGO. 
Manager W. B. Carlile of the Mutual Life 


of New York in Chicago is breaking records 
In February he increased the business 60 
percent, and did even better in March. He 
has his agency system well regulated and is 
employing a fine lot of producers. The new 
branch office regime in Chicago is a valuable 
aid in securing busine owing to the ra 
pidity with which policies are written, passed 


on and delivered 
at ++ 


GARNISHEES INSURANCE MONEY. 


In its suit to recover $744.90 from Isabella 
M. MeCosh of Indianapolis, the Hlinois Life 
has ygarnisheed the funds which the Union 
Life of Indianapolis proposed to pay her as 
a claim under the policy of her deceased hus 
band fhe Wlinois Life paid her a claim 
on her husband and later found that he had 
understated his age when he took the imsur 
anee 

+4 ++ 
SMALL CITIES SHOW INTEREST. 

There seems to be much interest displayed 

in some of the smaller cities as to life agence, 


organizations The officials of the National 
Association of Life Underwriters are receiv 
ing letters asking for advice as to. starting 


associations. It seems to be the general opin 
ion that organizations will not prove of much 
evail in smaller points It is suggested that 
agents in smaller cities join the association in 
the nearest large city. ‘The organization work 


will probably be confined for the present to 
the larger cities, many of which are not in 
line 





LIFE NOTES. 
Elisha S. French, for many years vice-presi 
dent of the Washington Life, is dead. 
Stephen I 
of 


Rumble, vice presidetit and sec 
the 


retary Kansas City Life, died on 
April 2 

Ross H. Locke of Charlotte has taken the 
ageney of the Massachusetts Mutual Life in 
that city 

lhe Security Mutual in March beat its ree 
ord of March, 1903, by $123,100 mm accepted 


business 

The following agents of the Cincinnati dis 
trict of the Mutual Life of New York have 
won a free trip to the World’s Fair at St. 
Louis in a five months’ contest recently closed : 





Anactive man witha clean record, who has & 
abllitv asa salesman and as a director of sales- & 

7 men, is wanted in Ohio, to representa strong, 
, pregressive, old-line company, whose policy 
preposition meets with instant approval on pre- 

s sentation, both with agents and insurents, 


thereby lessening competition. The opportunl- 
ties for merifed advancement are unlimited here. 















Address MANAGER, care The Western Underwriter, 
© 164 La Salle Street, Chicago. 
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©. If. Denny, C. FE. Brand, Louis J. Esterman, 
Cincinnati; Victor P. Van Horn, Dayton, and 
J. H. Finney, Portsmouth. 

The National Life, U. S. A., wrote in March 
$1,300,000, a gain of $300,000 over the same 
month last year. 

About ten students who will graduate from 
the University of Nebraska this year will at- 
tend the Equitable Life’s summer school. 

The State Life of Indiana will move May 
1 into the fine building it recently bought. 
It will occupy the whole of the tenth floov. 


C, Graham, manager of the Fidelity Mu 
tual Life for West Virginia and Maryland, 
has moved his office from’ Baltimore to Mat 


tinsburg, W. Va 

lhe business of the Security Mutual is run 
ning about 25 per cent ahead of last year. 
Renewals are especially favorable, the lapse 
rate being extremely small. 

Daniel J. Hagerty, cashier at the Marquette 
agency of the National Life of Vermont, will 
enter the field as special agent of that company 
in the upper peninsula on May 1. 

J. M. Blakeslee has taken the agency of the 
Fidelity Mutual Life at Traverse City, Mich. 
Phe agency has removed to larger and better 
quarters in the state bank building. 


J. E. [exter, formerly assistant superintendent 


of the Prudential at Kewanee, ill, becomes a 
special agent of the ordinary branch under 
General Agent J. L. Ferguson of Chicago 

W. W. Wachtel, formerly of the fire insur 


ance agency of Hayden & Wachtel at Onaway, 
Mich., is connected with the Quinlan agency 
of the Mutual Life of New York at Petoskey 
Charles L. Brown, formerly Michigan state 
organizer for the Catholic Mutual Benefit 
Association, has gone with the National Life 
of Vermont as special agent at Grand Rapid 


Vheodore Vhomas is gathering information 
with a view to starting an insurance organ 
zation to provide old age, disability and death 
benefits for members of the Chicago Orches 
tra, 

Kdward kK. Blake, seeretary of the Cook 
county prohibition committee, has been ap- 
pointed, manager of the total abstinence de 
partment of the Security Mutual Life at Chi 
cago. 

The Equitable Life, through its Columbus 


office, has appointed the following. agents in 
Ohio: W. C. Dakin, Sabina; F. A. Hor 
wood, Springfield; Warren W. Price, Spring 
field. 

Major Lewis Ik. Gordon, assistant secretary 
of the Hartford Life, was the guest of honor 
at a dinner given in Minneapolis last week by 
Samuel Johnston, manager of the company for 
Minnesota, 

The amateur life underwriters of Minne 
apolis, who are writing business for the North 
western National Life in order to get an 
auditorium, turned in applications for $200,000 
in one week recently 

John A, Pulliam, for the past two years 
special agent for the Prudential at Elkins, 
W. Va., has taken the Virginia ‘state agency 
for the State Life of Indiana. He will make 
his headquarters at Richmond. 

Dr, David Bokhof, a successful young phy 
sician of Lansing, Mich., has decided to re 
enter the insurance field. He will give up 
medicine and locate in Grand Rapids as special 
agent for the Mutual Benefit Life. 

The contract of W. R. Jaffray, representing 
the Prudential at Davenport, lowa, was- can 
celed last week by the company. Inspector 
Charles B, Partridge is in charge of the office 
pending the appointment of a successor. 

The Milwaukee Life Underwriters Associa 
tion has decided not to affiliate with the na 
tional organization at present and also to con- 
fine its memberships to general agents, state 
agents, managers and agency directors 

The Travelers Insurance Company, which 
divided Ohio into four districts about two 
years ago, has now cut off Dayton from the 
Cincinnati district and will open an office in 
that city. The manager for the new district 
has not yet been selected. 

J. FE. Reau of Marquette, Mich., who rep 
resents the Equitable Life of New York and 
dees a large general insurance business, has 
taken as a partner E. J. Daly, a well-known 
business man of the city. They propose to 
push the Equitable’s in the upper 
peninsula, 


business 
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AMONG THE CASUALTY MEN. 


DEPENDS ON 








FIDELITY & CASUALTY, 


Burglary Managers in Chicago Still Hope That 
an Agreement Can Be Reached in 
That City. 


lhe 
panies Chicago are still agitating a com 
pact. ‘Lhe outcome hinges on the attitude of 
the Fidelity & Casualty, which as yet shows 
no disposition to enter into an agreement. Bx 
fore it issued its present policy insuring against 
burglary, theft and larceny, the other com 
panies had a talking point in that their pol 
icy was more liberal. However, they placed 
a pink slip on their policy, giving the same 
conditions as the Fidelity & Casualty. Now 
the Fidelity & Casualty has adopted a more 
liberal policy and its terms are being met by 
the other companies. It is the general opinion 
among the other companies that they are sell- 
ing policies at too low a price, and eventually 
a compact will have to be formed to 
rates, commissions and practices, 


managers of burglary insurance cum- 


in 


cover 


AZETNA IS READMITTED. 


the insurance commissioner of Kansas ha 
readmitted the A*tna Life to do an accident 
business in that State. The accident licens: 
of the company was canceled because it re 
fused to pay a death claim to the estate of 
Dr. H, W. McLellan, who was found dead in 


a bath tub last July. The A€tna Life con 
tended that he died from heart disease and not 
from the result of any accident. It offered, 
however, to compromise for $2,500 on a policy 


of $5,000, as it did not regard the claim as a 


just one. The Attna protests agaimst the insu 
ance commissioner's acting as a_ collection 
agent. Tlowever, in order not to impair its 
accident business in Kansas it agreed to pay 
the claim in full and also its taxes for 19004 
++ + 
DEMORALIZATION AT TERRE HAUTE. 
Casualty business around Terre Haute, Ind., 
appears to be badly demoralized. It is claimed 
that the most serious trouble results from 
companies writing large boiler and_ liability 
risks at cut rates over the heads of theit 
agents. As examples of what is being dom 
a local agent cites the following: At the first 


of the month a boiler policy covering sixteen 
boilers scattered in five locations, with $15,000 
limit, on which $400 for three years was con 
sidered a low premium, was written for $250. 
In another case two boilers with $10,000 limit, 
on which the premium should have been $100, 
were written for $55. Similar conditions are 
said to exist in the liability line, and one case 
is cited where a large risk was written by a 
conference company at $600 less than the con- 


ference rate. All this business is said to have 
been written over the head of the local agents 
++ ++ 
PERHAPS HE NEEDED THE MONEY. 
Sheriff Barry of Cuyahoga county, Ohio, 
some time last winter fell and sprained his 
wrist. He filed proofs of loss of time with 
the Travelers, in which he held a policy. The 


company, for some reason, did not see fit to 
pay at once. Mr. Barry got anxious and 
brought suit for recovery. He has just been 
informed by the company that he entered into 
a mutual agreement not to bring suit within 
three months after proofs had been filed and 
that he has, therefore, violated his part of the 
contract. 


++ ++ 


CLAIMS NAME AS EXCLUSIVE PROPERTY. 

The Physicians Defense Company of Fort 
Wayne, Ind., has brought suit at Baltimore to 
restrain ‘the Maryland Casualty from using the 
terms © “physicians’ contract” and 
“physicians’ defense policy.” The complain- 


ACCIDENT MAN 


One of the best known salesmen of accident insurance 
in Illinois, Wisconsin, Minnesota and Michigan, having 
a big following of agents and controlling much busi 
ness, desires to connect himself with a large accident! 
company as superintendent of agents 
Address, “ACCIDENT, 
rik WESTERN UNDERWRITER CO.., 
164 La Salle St., CHICAGO. ILL 
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ant alleges that its corporate name and title | 


of its business is worth over $10,000, and that 
$2,000 profits have been diverted from it by 
the Maryland Casualty. 





NORTH ASIERICAN ISSUES NEW POLICY 


Gold Bond Disability Policy Provides Optional 
Fixed Indemnity, Gold Bond Settlement 
and Other Desirable Features. 


the North American Accident has just is- 
sued a new policy known as the Gold Bond 
Disability 
“$15,000 


policy. The form known as the 
Accumulative,’ which insures for 
$5,000 principal sum during the first year, has 
the following as its chief provisions: Loss of 
life, both feet, both hands or both eyes, prin 
cipal sum; loss of either hand or either foot, 
$2,500; loss of one eye, $1,000. For total dis 
ability, $25 a week for not over 200 weeks; for 
partial disability, $5 to $20 a week for not over 
26 weeks. Double indemnities for travel acci- 
dents and those in elevators and burning build- 
ings, not applying when received while enter 
ing or leaving or attempting to enter or leave 
conveyances. 

For injuries to the beneficiary resulting in 
death, loss of hands or feet or of both eyes, 
the same indemnities are provided, whether 
double or single, as for similar accidents to the 
insured, except that nothing will be paid in the 
event of the death of the beneficiary if the 
death of the insured results from the same ac- 
cident. Physicians’ bills for the treatment of 
injuries not disabling will be paid to an 
amount of not more than $25. Claims for 
weckly indemnity for disability of over three 
months’ duration are payable at the end of each 
three months. 
provisions concerning change of occupation, 
notice of accident, etc. 

Fixed indemnities are named for a number 
of injuries which the insured may take in lieu 
of weekly indemnity. The fixed indemnities 
are doubled in case of travel, elevator and 
burning building accidents. Indemnity of 
$2,500 1s given for death from sunstroke, freez- 
ing, septicemia, hydrophobia, gas or involun- 
tary inhalation of poisonous vapors if death 
occurs within ninety days of infection or ex 
posure, 

The principal sum under the policy shall be 
payable at the option of the beneficiary, in gold 
coin or in twenty-year 4 percent gold bonds 
registered or payable to bearer as desired. 

The policy gives a list of surgeon’s fees pay- 
able in addition to weekly indemnity, 10 per- 
cent annual additions to benefits for death, dis- 
memberment or loss of sight on the payment 
of each consecutive full year’s renewal for five 
years. Registration and identification feat 
ures are also provided. The annual premium 
is $30. 





CASUALTY APPOINTMENTS. 
MISSOURI. 

_Fidelity & Casualty—George W. Beck, Kansas 
City; W. iee Travers, University Heights. 

Federal Union Surety——-Frank W. Wilbur, Kan 
sas City; Davis Bros., St. Jospeh. 

General Accident, Scot.—Charles TH. 
Dexter. 

Maryland Casualty—Arthur M 
ton; Zenas F. Nye, St. Louis. 

New Amsterdam Casualty 
Springfield. 

North American Accident—A. C. Schmuke, Jack 
son. 

tee Accident & Guarantee—J. M. Hill, War- 
rensburg. 

Preferred Accident—Walter D. 
Louis 

Standard Accident—J. N. Burnes, St. Joseph 
_U. 8. _Casualty—J. W. Hawk, Hamilton: J. 
Forrest Marston. Amazonia; Washington D. Tur 
rentine, Marionville 

MICHIGAN. 
(Accident )—Earle 


Straks, 
Huy de, Prince- 


Merchant & Slocum, 


Thompson, St. 


tna Life 
nominee, 

General Accident, Scot 
troit: PD. r 
Monroe. 

London Guarantee & 
Daley, Marquette. 

National Surety—-I. C. Montague, Allegan. 

.. J. Plate Glass—H. G. Sellman, Ann Arbor 

North American Accident—C. W. Perry, How 
ard City. 

National Masonic Accident—J 
Rapids. 

Preferred Hospital & Accident—W. H. 
Detroit; Harry Alden, Port Huron; 
rington, Port Huron. 

MINNESOTA, 

Federal Union Surety 
Agency, Duluth: John M 
G. Staples, Stillwater. 

as. Co. of America—H. L. Howe, Duluth. 

New Amsterdam-——A. 8. Apgar, Excelsior; M. D 


Murray, Me 


Joseph Edmunds, De 
Stewart, Detroit; W. Hl. Walter, 


Accident—-William J. 


Jacobs, Grand 
3enson, 


Frank War 


Manley-McLennan 
Lynch, St. Paul; Roy 





| 


The policy contains the usual | 
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Brown, Fairfax; Alfred Johnson, Parker's Prairie ; 
«. H. Kelson, Tyler; H. N Logan, Royalton ; 
lias Steenerson, Crookston; J. W. Young, Heron 
Lake. 

Ocean Acci,. & Guar Person & Haskins, Zum 
brota; A. O. Eberhart, Mankato; C. L. Dempster, 
Lake City; A. KE. Bickford, Virginia; C. M. Lane, 
Minneapolis, 

INDIANA. 

Fidelity & Casualty—-Grant A. Kimmell, Albion 

Travelers—-Thomas E. Morrison, South Bend; 
Breed & Rall, Marion 

Casualty —John J. Jones, Mount Vernon 


te ++ 
AMERICAN BONDING HELD LIABLE. 


A case has been on trial in Chicago this 
week in which the New Amsterdam Casualty 
was seeking to recover on a fidelity bond ex 
ecuted by the American Bonding Company on 
Clyde D. Knapp, former Chicago manager of 
the New Amsterdam. The New Amsterdam 
charged Knapp with ¢mbezzlement, the bond 
ing company denying liability. ‘The New Am 
sterdam won the case on every point 


AETNA INDETFINITY MEETING WAS QUIET 


Some Important Business Was Transacted that 
Will Probably Be to the Company’s 
Advantage in the Future. 


The much heralded special meeting of the 
stockholders of the Aftna Indemnity turned out 
The hot time that 
was prophesied did not materialize. ‘The Mac 
Ginness faction protested that the meeting was 
unlawfully called, but this was disproved. It 
was found unnecessary to change the by-laws 
to provide that two-fifths of the directors shall 
constitute a quorum at a directors’ meeting, as 
the power to amend the by-laws lies with the 
directors and they were requested to amend 
them in the manner proposed. No action was 
taken on the reorganization of the directorate 
A committee was appointed to confer with thi 
directors and investigate the affairs and 
methods of the company. This was considered 
the most important action taken, as the com 
mittee consists of W. P. Hamilton, Leroy W 
Baldwin, George W. Young, Percival Kuhne, 
Waldo Newcomer, Eugene H. Satterlee, James 
S. Campbell, James Nichols, and M, G. Bulke 
ley. ‘This is a strong committee, and if the 
stockholders will act upon the suggestions that 
it will presumably make, there is no reason 
why the company cannot be placed on a good 
basis, and get rid of the reputation for con 
tinual change which has not been to its ad 
vantage in the past 

It is said that one of the chief causes of dis 
satisfaction on the part of those who called the 
meeting was the result of the manner in which 
certain stock had been sold by former Presi 
dent Lindley and the increase in expense. It 
is reported that there have been subscriptions 
of stock very recently sufficient to increase the 
capital to $1,000,000 


to be a rather tame affair. 





REINSURANCE LAW PASSED. 
Among the insurance bills passed by the 


upper hcuse of the Ohio legislature during 
the past week was one allowing insurance and 
fidelity companies authorized to write business 
in Ohio to reinsure risks taken in other States 
in companies doing business in those States 
but not authorized in Ohio. 
++ +4 
FINE THING FOR SURETY COMPANIES. 

The passage of the Crafts bill on April 7 
by the Ohio senate, which now awaits only 
the signature of the governor in order to be 
come a law, is of a great deal of interest to 
bonding companies By this act personal 
bonds, except those for the superintendent of 
insurance and notaries public, are mad 
“ancient history.” Hereafter all 
those required in appealing a case from th 
court of a justice of the peace, must be given 
by a surety company. Premium returns for 
such companies should show a big increase 


for 1904 


bonds, even 


++ ++ 
PAYROLLS SMALLER IN INDIANA. 

Indianapolis liability men note that payroll 
as a rule are not quite so large this year 
Vhere is no industrial or financial pan 
Indiana, but merely a reflection of the hesi 
tancy and uncertainty prevailing in the East 
If one or two influential concerns would say 
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“Away with fear,’ and go at busine in the 
old-fashioned 1902 wa a t certain 
othe vould follow, the nce men Say 
Fire msurance agen » observe a short 
cning of mercantile lines, indicating the carry 
ing ot smaller stocl But withal neither the 
fire insurance or liability departments are 
complaining In fact, the former is pretty 
certain to show a gain over last ear, the In 
dianapolis agent ty 


SPRINKLER LEAKAGE CLAIMS HEAVY. 
Numerous Losses Have Recently Been Paid on 
This Class of Business by Com- 
panies in Chicago. 


Ihere have bees everal sprinkler leakage 
claims in Chicago recently, which shows that 
msurancs prot ling concer Irom such 
claims is not all velvet lhe largest loss wa 
paid by the American Lloyds to Francis ‘1 
Simmons, the glove manufacturer on Market 





trect, it being $5,000 Othe 


have fallen on othe compan 


maller losses 


vhich in the 


aggregate amount to a fait ed sum Lhe 
uperintendent of the inspection department of 
the Chicago Underwritet \ssociation shows 
that since March 1, 1903, he has found numet 
ous deficiencies in sprinkler systems which 
greatly facilitate an accidental discharge a 
well as militate against the operation of th 
ystem in case of fire Sprinkler leakage in 
urance is becoming more popular owing to 
these loss« Recently there i been no at 
tempt to get a compact on tl cla of busi 
1i¢ 


HAVE A SUCCESSFUL, ORGANIZATION, 





Cincinnati Accident Men Have a Social and 
Protective Association Aims to De- 
tect Deadbeats. 














rhe Cincinnati persos dent managet 
have r¢ ently periected prot | ‘ ci 
tion that is giving very factory result 
[t embrace all the ‘ l T ma get n 
the city and is designed to protect them not 
mly from unscrupul gents, but also from 
undesirable risk Altl gh it | been run 
ning but a rt time, nearly every mem 
ber has already ecn ed money or trou 
ble, and all are enthu tic over it ucees 
{he machinery is so simple that the expen 
1 practica ly nothing Dut l etiectts 
plan could not be devised L] nothing 
like a blacklist maint e ha 
ing occasion to de 1 ¢ k up 
his history and then use | own judgment 
1 he otncet will be Ie ‘ I | tl 
plan to managers in othe k 
ing for something of tl 
The association hit 4 d i 
cial purpose nd tl quets are 
well attended '} | gn 
ple ised at the "4 d_ tee ; ee 
brought out. I | 
the necting tl < 
tends to wl ttle ‘ tt 
' re B ( Eastern ( 
ilty, p det H. N. Re S 
presid | C. M 1 Life 
R. M i | ( 
COUNTRY AGENTS AND BONDS 
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it to their families not to do so. An investi- 
gation would show in cases where bondsmen 
are required to meet defalcations that some 
of them are possessed of but little or no 
means, resulting in ruining or crippling the 
others. Much business of this kind could be 
developed by persistent work and by showing 
the advantage of corporate surety bonds. 


WHERE COMPANY’S LIABILITY BEGINS. 


Liability Company Declines to Pay Judgment 
Until Contractor Shall Have Actually Paid 
It, When It Will Reimburse Him. 





| here has been 


some talk in Chicago lia 
hility circles over the refusal of the Maryland 
Casualty to pay a judgment secured against 
a contractor who held one of the company’s 


liability policies. 


while doing 


Lhe Phimester, 
work several years ago had 
an employe named MeNally, met with 
an accident. It understood that MeNally 
was willing to settle for $400, but this offer 
was refused and the matter went into court, 
where judgment was finally secured against 
Phimester for $3,500. The Maryland Cas 
ualty defended the suit, paid for medical aid, 
etc., but refused to pay the judgment until 
Phimester should pay it, when it stands ready 
to pay him. He is unable to pay the amoum, 
as he is a man of small means. ‘The company 
stands on the policy, by which it agreed to 
reimburse the insured against loss by reason 
of judgments for injuries to employes. It 
holds that up to the present time he has not 


contractor, 
SOME 
who 


1s 


1s 


suffered the loss, as the judgment cannot be 
collected from him. Nearly all liability pol 
icles contain similar provisions, and it is 


sometimes necessary for the companies to fall 


| 


THE WESTERN 1 


tractors’ liability and coi 
cen. If Phimester hac 
surety company would ha 
and the Maryland Casual 
bursed it at once. ‘To th 
it i important that 
be covered by liability il 
companies will have so 
to fall back upon when th 
such judgments, and 


very 


as 


JINDERWRITER. 


itractors’ arm is 
1 been bonded, the 
ve met the judgment 
ty would have reim 
e bonding companies 

bonded contractors 
isurance, so that the 


me solvent concern 
ey aré obliged to pay 
a rule they do not 


bond contractors not protected by liability in- 


surance. ‘To the liability 
makes no difference whet 
bonded or not, 
clause 
Casualty 
derlying theory 
does not lend or 


that 


lease its 


1S 


companies it really 
her the controctor 


1S 


as they can fall back upon the 
in their policies just 
is doing in this instance. 


as the Maryland 
The un- 
a liability company 


resources to a COn- 


tractor for a certain permium, but guarantees 
to pay certain pecuniary losses for him if they 
occur. If they do not occur or if they are of 
some other character than those covered, the 
company is not liable. Jn other words, lia 
bility companies are not in the business of 
acting as financial backers to contractors to 
enable them to undertake contracts too big for 
their own resources. 


ANTICIPATE LARGER JUDGMENTS. 


employers’ 
judgments in the future « 
creased price of labor. 


liability age 


nts anticipate larger 
m account of the in- 


A jury in determining 


the amount of damage takes into consideration 


a man’s earning powers. 


With wages increas- 


ing, this will make a difference in the verdicts 


returned against the cor 


npanies. In almost 


every industry the price of labor has advanced 


few 
ts 


during the last 


year 


Ss. 
++ 


LOSS FROM FALSE PAYROLLS. 








April 14, 1904. 





- ; 
ior an accident, but the company contested, 


| charging him with making a business of de 


He 
it is said 
case Was 
amount, 


accident 
verdict 

effected 
for 


frauding 
awarded a 
cttlement, 
tried, was 
The Indiana Supreme 
a decision that material 
plans of a_ building 
surety’s liability, made 


was 
the 
ré 


companies 
of $200, but 
before the 
than that 
Court has 
deviations from the 
contract affecting the 
for a consideration and 


less 


rendered 


without the surety’s consent, will release a 
surety on a contractor’s bond. 

The case of F. A. Patrick & Co. of Duluth, 
Minn., against the Maryland Casualty has 
been transferred to the United States court. 
‘The firm is seeking judgment for $3,095.73, 
claimed to be due for damage by sprinkler 
leakage, to cover which it had a policy in the 


defendant company. 

Commissioner Barry of Michigan warns the 
public against a man reported to have been 
selling policies in the Maryland Casualty of 


Baltimore and the United States Casualty of 
New York in the Traverse Bay territory. He 
gives the name of Lee Wray, and the com 


panies disclaim having any such agent. 
Catherine Nax has secured judgment for $5, 

275 at Philadelphia against the Travelers un- 

der an accident policy of $5,000 carried by her 


lete husband, who came to his death by cut 
ting a corn, resulting in gangrene setting in. 
She claimed that the cutting was accidental, 


and the company claimed that it was a volun 
tary act 


Plate Glass 















































hack upon them to avoid paying judgments : Liability companies now lose considerable | 
for impecunious persons who undertake con | tm .— ig eee ~ the amount 7 { 
tracts kno r that tl 0 ‘ fo : | OS. 1S 1S probably rue in some 0 tne | 
oe ‘ ary nie pel sd om sorry Bo. : Fo’ | large manufacturing risks, where it is diffi- | nsu rance 
on that account, likely to be careless tre ie ra | cult to tell whether the schedule filed is cor 
the employes are injured or not, thinking that | "ct OF not, With increasing wages, the tend- | we write only one form of insurance, and 
the liability company will have the bill to pay paca Bo file false payrolls al acme than | aomne aes oan eaccaes teliene 
if there is. one. The Maryland Casualty’s a toagents. Write for particulars. 
agents say that the company has done in this independ P derwri 
case what any other liability office in the city CASUALTY NOTES. as onthe nh gga om 
would have done under the same circum The case of Dr Gouge W King of Grand Aitege - 
stances. | Rapids agains J the General Accident of Scot | H. S. WARNER, Manager. 
In this connection the close relation of con | land has been settled. King claimed $300 | 
For a DEFINITE PROMISE to PAY, well defined, no experi- \ thi th P | WV t—Th A it C tract 
mentand taking no chances that technical legal definitions of what OMe Ing G COD f dll f Mt J 01 rat N 
constitutes an accident will be used to defeat claims, BUY YOUR — , on 
INSURANCE in, and SELL the policies of ae oe wee 
‘6 TI} e Ce tral’”’ EMPIRE MUTUAL ANNUITY & LIFE 
OF PITTSBURG, PA. INSURANCE CO. OF ATLANTA, GA. 
Its management will tell you in YES or NO answers what it 
covers and what it does not cover. TH EY ARE EASY TO SELL 
AGENTS WANTED. Because they are safe and profitable to the policyholder. 
FOR PARTICULARS ADDRES! } Sire a 
5 | AGENTS WANTED 
j 
The Central Accident Insurance Co., Pittsburg, Pa. |} | | ony av over. Home Office, ATLANTA, GA. 






































FRANK D. JACKSON, President 


EIGHTEENTH ANNUAL STATEMENT 
ROYAL UNION MUTUAL LIFE INSURANCE CO. 


DES MOINES, IOWA. 
PROCRESS OF THE ROYAL UNION. 


Year. Premiums. Insurance in Force. Admitted Assets. 
1886 $6,089 $234,600 $6 576 
1890 28,620 817,400 50,244 
1893 39,906 1,324,483 109,358 


1897 = 96,148 
90! 310,893 
1902 369,205 


1003 441,715 


4,456,659 
9,505,492 
10,751,575 

12,783,263 


226,876 
153,103 
856, 317 


1,056,762 


SIDNEY A. FOSTER, Secretary 


DECEMBER 31, 1903. 


Net Surplus, 
$2,138 
4,338 

8,242 


35,396 
11,694 


8 | 164 Total Liabilities. ...00 0 PRN ESE 947,170.82 
’ BPG OD 0:22 cccccen secs 109,591.22 
193,000.00 


109,591 





Gains 1903 
Over 1902 





72,510 = 2,031,684 


200,445 





27,827 


Premium Receipts... 
Interest and Premiums ; from Re vived Policies 


‘Total Disbursements 
Balance Saved for Reserve 


Total Assets. 


Income Saved to Policyholde TS | ceases ade 
Rate of Interest Earned. ; 


J.W.A. STAUDT, State Agt., Canton, Ohio 


aapebetnen 1903: 
.... $441,715.44 
54.638.94 


Total Income $496,354.38 


~~ deal demvecte 
. $303,267.5 
193,086 41 


. $496,354.38 









alae SANT 


..$1,056,762.04 


.. 6.264 
Cood Suen t for Good Men. 
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FIRE TORNADO 


INSURANCE COMPANY 


north America| PAENIX 


PHILADELPHIA UNDERWRITERS 


WESTERN DEPARTMENT, ERIE, PA. 








INSURANCE COMPANY 


OF BROOKLYN, N. Y. 








ESTABLISHED IN 1864. Western and Southern Department, 205 La Satte Street, Chicage 
J. F. DOWNING, W.N. JOHNSON, +. Th, SEA, Goma Agnes 
General Agent. Asst. Genl. Agent. CHAS. R. STREET, Ass’t Gen’! Agent 
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BRITISH AMERICA ASSURANCE C0. on 


INSURANCE COMPANY OF THE 
a a STATE OF ILLINOIS "2cxforo. 10. 

















HEAD OFFICE, - - - TORONTO, CANADA, PAID UP CAPITAL, $200,000.00 
ASSETS, = - - 487,880.22 
WRITES FIRE, LIGHTNING and TORNADO INSURANCE 
UNITED STATES BRANCH. , Warmee’ Mink. 'state Agent for Tiliuol, 350 National 
ist JANUARY, 1904. Jona po why rg be for Wisconsin, First National 
Bank Biock, Madison, Wis. 
I oss ons cevebassvneses okeesane Cuweaseve -.. 0+. $1,427,304.89 Harry A. Sundberg, State Agent for Minnesota. 
D. L. Evans, Local Mer. | forsCook ) 350 Nat'l Lifé Bldg., 
Liabilities... “pA ~— (emt e BAe 950,557.91 J, W. Reed, Special Agt.{ County ; Chicago 
Net Surplus.........-.----- Port Tre ao 476,746.98 ~ ij ul 
HON. GEORGE A. COX, President J. J. KENNY, Vice-President 
Ss LJ N INDEPENDENT FIRE UNDERWRITERS 924°: 
j * 
Insurance Office FORT DEARBORN FIRE ASSOCIATION SLuuNos: 


OF LONDON. 


Underwriters Liability Unlimited. 
Estimated Assets, $350,000.00. 


Losses Paid Over $50,000. 


W. B. RENTON & CO. 


GENERAL AGENTS, The Temple. 


FOUNDED 1710. 


United States Branch: 

54 PINE ST., NEW YORK. 
Western Department: 

171 LA SALLE ST., CHICACO. 
Pacific Department: 


* 216 SANSOME ST., SAN FRANCISCO, 
ee 















Organized | 184 La Salle Street, | Surplus 


March, 


Lin 
1902. CHICAGO. 4 


| Solicited. 























ORCANIZED i852 


HANOVER Git INSURANCE CO. THE TITLE GUARANTY 3s TRUST CO. 


OF NEW YORK SCRANTON, PENNSYLVANIA. 


CAPITAL $1,000,000 CAPITAL AND SURPLUS, $1,000,000.00. 








Successfully passed through the con- R 

Ww OF ALL KINDS. 
flagrations of Portland, Chicago, Boston, ahaa SU ETY BONDS 
rare, Bloomington, Jacksonville, Agents and Brokers Should Acquaint Themselves 
Paterson, Waterbury and Baltimore. With our Favorable Terms and Up-to-date Methods 
Agents in all Cities and Towns D. W. BURROWS & Co., General Agents. 





164 LA SALLE STREET, CHICAGO. 


B. B. HASKINS, State Agent for Michigan. 
921 HAMMOND BLDG., DETROIT, MICH. 





WESTERN DEPARTMENT, (84 La Salle Street, CHICAGO 
C. W. HIGLEY, General Agent F. A. HUBBARD, Ass’t Gen’! Agent 























PAYROLL AUDITOR 
‘4 


ONE WHO UNDERSTANDS 
EMPLOYER’S LIABILITY 
\ INSURANCE POLICIES, 
AND WHO KNOWS ABOUT 
BOOKKEEPING IN GENERAL AND 
PAY ROLLS IN PARTICULAR. 


United States Casualty Co., 141 Broadway, N. Y. 
EDSON S. LOTT, Secretary & General Manager. 








Telephone Connection. Cable Adaress: 


A. WOODCOCK HOWE, 


SURPLUS LINES, 
No. 50 Pine Street, NEW YORK CITY. 


Insurance effected on all classes of Mercantile and 
Manufacturing properties throughuut the United states 
and Canada for ayents or assured, 


CORRESPONDENCE SOLICITED. 


Special facilities abroad for effecting insurance in 
Loneon, Lloyds and other leading foreign com panies 
writing surplus lines. 











ARE YOU SATISFIED 
with your present position and salary? If not, write 
us for plan and booklet We have openings for 
Managers, Secretaries, Advertising Men, Salesmen, 
ee etc., paying from $1,000 to $10,000 a 
year. High grade exclusively. 
HAPGOODS (Inc.), 
Suite 511, 300 Broadway, New York. 








RIGHT TO THE POINT. 

Our Manual for Fire Insurance Agents, 
“Right to the Point,” is the best instruct- 
ive book on the market. It gives in a 
clear, condensed way, that instruction 
which is regarded as essential for every 
fire insurance agent to know, besides con- 
taining explanations of the technical terms 
and such rules. forms and methods as are 
pertinent to the business. It treats of the 
relations between the agent and the com- 
pany and between the agent and the as- 
sured. Quantity prices on application. 
Single copies bound in art linen covers, 
50 cents. 

Tue Western UNbeRwRITER COMPANY, 

Cincinnati-Chicago. 











VEST POCKET TICKLER. 


Our Form 530, size 5%x2% inches, i 
a vestpocket expiration register, contain- 
ing maximum information in minimum 
space. Contains 26 pages with the fol- 
lowing data: Name and location, com- 
pany, No. of policy, amount, rate, pre- 
mium and expiration. Has ‘double rul- 
ing, which permits insertion of special 
data or memoranda. Bound in flexible 
leather and good linen stock. Invaluable 
to the agent or broker. We will send 
you this “Multum in Parvo” (much in 
little) expiration register for 25 cents. 

If you use insurance records of any 
kind you should write in for our catalog. 
Illustrative and descriptive, Our goods 
are recognized by the insurance frater- 
nity as being the “standard of excellence.” 

THe WesTeRN UNDERWRITER CoMPANY, 
Johnston B'dg , 164 La Salle street, 
Cincinnatt. Chicago. 











“Wooahowe, N.Y.” 


E WESTERN 


UNDERWRITER. 





Whit Johnson, MeCstin & Cann. 


Counselors at Law, 
1416 to 1421 Williamson Bldg., Cleveland. 0 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 





Walpole Wood. Fred A. Bangs. 
BANGS, WOOD & BANGS, 
Attorneys 
and Counselors at Law 
807, 159 La Save STREET, 
National Life Bldg. 
CHICAGO. 


SuITE 


Phone Central 277 Insurance Law a Specialty. 





CRANE, NORRIS & DREW, 
Attorneys and Counselors, 


1003-1009 Michigan Trust Co. Kidg.. Grand Rapids, Mich. 
Special Attention viven to Insurance Litigation. 





HOLMES JONES 


Counsel in Insurance Law 
27 WILLIAM ST. - NEW YORK CITY 


Retainers Ac. epted in New York Only. 





Nicholas R. Wall. F 





. Churchill Whittemore. 


We solicit business from 
agents in other cities, 


WALL & WHITTEMORE 





General Underwriters 


208 North Fourth Street, St. Louis. 
Long Distance 


Represent 19 Leading 
Phones. 


Companies. 





B. MOODEY CRITCHELL H. H RIMINGTON 


R. MOODEY CRITCHELL & CO. 

Fire Underwriters and Surplus Line Brokers, 
56-58 Pine St.,. New York. 

EXCLUSIVE REPRESENTATION OF 

English and American Stock Companies and Special 

Group on London Lloyds. 





E. T. MARSHALL & CO. 


Surplus Lines, 


189 La Salle St. 
Special facilities. 


, Chicago. 
Prompt and faithful service, 





THE EVARTS TREMAINE CO., 
General Insurance. 
805-7 WILLIAMSON LLDG., CLEVELAND, O8IO. 
Facilities for placing large lines unsurpassed. 
CORRESPONDENCE SOLICITED. 





POLLOCK AND CORTIS 


Surplus Lines 


~ 


Dutch Underwriters and European Stock Companies. 


54 MAIpEN Lane, New York City 


HARRY M. COUDREY & CO.. 


943-4-5-6-7-8 Century Bidg., ST. LOUIS. 


General Insurance Agents & Brokers 


Commissions Paid Non-Resident Agents and Brokers. 
Long Distance Telephone. 





H, R. SMITH, Prest, 





Correspondence Solicited. 
Representing Norwich Union, Hamburg Bremen, 
Newark, Indemnity, Star, Springfield, Frankfort, N. Y. 
Plate Glass, U. S. Fidelity and Guaranty Co. 








Local Agent? 


r NEED AN 
Expiration Register? <i 


Then send for a sample 
va f our No, 270, ruled for 
BL « irations per month 
for 10 vears. $2.25. 

ont $3.25, 


i Underwriter Co, 


W. M, UMBDENSTOGK & CO. 
A URPLUS LINES 


159 La Salle Street 


WESTERN AGENTS 


Atlantic City 
Fire Insurance Co. 
of Atlantic City, N. J. 
Tide Water 
Fire Insurance Co. 
of Maryland 


PLACING 


Chicago 





1846 THE 1904 


WESTERN MUTUAL 


FIRE INSURANCE CO. 
OF URBANA, 0. 
WRITES OHIO BUSINESS ONLY. 


Fifty-eight Years Continuous and Successful Operation. 


W.R. ROSS, Prest. C. A. ROSS, Secy. 
EB. T. O’KANE, Special Agent. 





UKGAN ZED 18/6, 


The Ohio Mutua! 
Fire Insurance Company 


SALEM, OHIO. 


Assets.. evccecs - $811,793.00 
Cash Surplus. stscsescceeeeee 47,089.00 


J. R. VERNON, President. 


During its entire history the Company has con- 
tinuously fulfilled every estimate of 
saving to the Policyholders 


Ohio business only through local azencies. 





CHARTERED 1851. 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO, 


DIRECTORS: 


N.S. Reed, J. W, Jenner, 
8. A. Jennings, G. A. Clugston, 
H. R. Smith, H. C, Hedges, 


W. W. Cockley, 
A. C. Cummins, 
J. A. Rigby. 
Assets, $3,600,000.00. 


R. SMITH, Secy. 





J. W. Wacner, Pres, J. M. Cook, Sec’y. 
INCORPORATED 1873, 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO, 


OF MANSFIBLD, OHIO. 
Insurance - - - - «© $4,060,000 
Premium Notes - - - 535,000 

AN AGENCY COMPANY. 
BUSINESS CONFINBD TO OHIO. 








““THE OHIO COMPANY.” 


The Bankers Surety Company 


Willlamson Building, CLEVELAND, OHIO. 
CAPITAL - $500,000.00 FULLY PAID. 
BECOMES SURETY ON BONDS. 


CHARTERED UNDER OHIO LAWS, 
$200.000 DEPOSITED WITH INSURANCE COMMISSIONER 








PITTSBURGH LIFE 
AND TRUST COMPANY 


W. HOWARD NIMICK, President. 


Contracts direct with the producer, 
agents. Nomiddle men. ‘The 
the business gets the puy. 


RENEWALS ABSOLUTELY NONFORFEITABLE. 


ADDRESS 
Wri. C. BALDWIN, Vice-Pres. and Gen'l Mgr. 
Keystone Building, Pittsburgh, Pa. 


No general 
man who pr.duces 








. 
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'\ pc DNs me “s 3 
JOHN P. MUNN, M. D. 
President. 
FINANCE COMMITTEE. 
JAMES R. PLUM, 
Leather. 
CLARENCE H, KELSEY, 
Pres. Title Guar, &T' st Co, 


WILLIAM H. PORTER, 
Pres. Chemical Nat. Bank, 


. NE ee ee 
Active and euccessful Agents who desire to make 
DIRECT CONTRACTS 
with this well established and progressive Com- 
pany, thereby securing for themselves not only an 
immediate return for their work, but also an 
increasing annual income commensurate with 
their succesa, are invited to communicate with / 
RICHARD E. COCHRAN, 3rd Vice-President,at 
the Company's Office, 277 Broadway, New York. 





























OUR MOTTO IS “SAFETY” 


We have made an 
expert study of gaso- 
line, and with our ex- 
perience, have pro- 
duced a lighting sys- 
tem that for economy, 
safety and brilliancy 
can not be equaled 
Insurance men every- 
where are pleased with 
the 


“F.-P. System” 














SURPLUS LINES. 


SEND US YOUR SURPLUS LINES TO PLACE, 


We use only the most reliable companies 














and associations and make a specialty of 
Telegraphic binders. 


Bremer, DuFour, Ring & Pinkney Co. 
90 William Street, - . NEW YORK. 


LLOYDS SYNDICATE, CHICAGO 


Joint Policy of Underwriters at 




















NATIONAL FIRE LLOYDS 
METROPOLITAN LLOYDS 


NORTHWESTERN LLOYDS 
INTER STATE LLOYDS 


FARMER & THOMPSOM, Attorneys, 155 La Salle St. 


Surplus lines in any part of the United States or Canada written at tariff rates. 


Losses paid June 20th,1901, to 245 Bans 44 &% 
te 7 


February 15th, 1904 . - 
Applications must give amount of insurance carried, latest tariff rate and 
partial list of companies carrying the risk. 























OD aD PD (OT OOF OG 


Federal Fire Underwriters 


OF ILLINOIS, 


ISSUE NEW YORK STANDARD FORM OF POLICY. 
LIBERAL AMOUNTS PLACED ON SPRINKLED RISKS. 


Surplus Lines Solicited and Placed 


at Tariff Rates. 


L. M. COSLINE, Atty. and Mer., 
New York Office, 100 William St. 342, 159 La Salle St., Chicago. 


Rg OD ae IT IID 





Send for booklet describing same. We should 
also be pleased to send you a booklet entitled 
‘«Nature of Gasoline.’’ 


The Incandescent Light & Stove Co., 


CINCINNATI, OHIO. 














ASSETS $106,656,31 1.60 


The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
THE COMPANY OF THE PEOPLE. BY THE PEOPLE. POR THE PEOPLE. 





PROOP OF PUBLIC CONFIDENCE SIGNIFICANT PACTS 


This Company has more pre- 
mium-paying business in force in 
the United States than any other 
Company, and for each of the last 
10 Years has had more New Insur- 
ances accepted and issued than any 
other Company in the World. 


The Number of Policies In force {Is greater 
than that of any other Company fn America, 
reater than all the Regular Life Insurance 
mpanies put together (less one) and can 
only be appreciated by comparison. Itisa 
greater number than the Combined popula- 
tion of Greater New York, Chicago, Phila- 
deiphia, Boston and St. Louis. 








This Company's Policy-claims paid in 
1903 averaged in number one for each min- 
ute and a third of each business day of 8 
hours each, and, in amount, $89.00 a min- 
ute the year through. 

THE DAILY AVERAGE OF THE COMPANY'S 
BUSINESS DURING 1003: 


359 per day In number of Claims Paid. 


f Polict 
6,297 pe ay in number of Policies 


1,303,559,06 bet dey tn New Insur- 
98,082.16 Fo Stadtn and sas 





$53,844 A8 per day In Increase of Assets 





Full particulars regarding the plans of the Metropolitan may be obteined of its 
Agents in all the principal cities of the United States and Canada, or at ite 


HOME OFFICE, § MADISON AVENUE, WEW YORK CITY. 








LAAVEAABERABEAAD CHAD CHAD CHAD CHAD EAI 


‘ Over $50,000.00 Paid in Fire Losses. 
ORCANIZED 1901. 


{ AMERICAN FIRE UNDERWRITERS 


Of Chicago, Illinois. 


i EQUITABLE FIRE UNDERWRITERS 


¢ Of illinols. 
¢ 


COLUMBIA FIRE ASSOCIATION 


Of America. 


Home Office, No. 184 La Salle Street, ‘‘The Temple,’’ Chicago, It. 
JOHN L. LUCAS, Manager and Attorney. 
Surplus Lines at Tariff Rates. 
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FORTY-FOURTH YEAR 


HOME LIFE 


Insurance Company of New York 


* GEORGE E. IDE, President 





Admitted Assets 
Policy Reserve, etc...... 2... cccecccsee cee seeeae seeeeeeenees 
Dividend-Endowment Pund.... .....-.... e005 cece cree eeeeeeee 


(Deferred Divideads) 
Net Surplus... .....000cececees cece sees ccesascensceesseseees , 


$15,102,840.00 
12,784,653 .00 
1,142,219.00 
1,126,769.00 
69 410,582.00 


Emsurance 18 POrce .... 2.100 cess cece ce cece seer seer aceeces 









































ILLINOIS LIFE 


INSURANCE COMPANY 
CHICACO 


JAMES W. STEVENS, President 
Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to enter, 
the business of life insurance. 


Address the HOME OFFICE, 
Fort Dearborn Bidg., 134 Monroe 8t. 















L. W. NOYES, President. E. C, BRAINARD, Secretary. 


THE MUTUAL LIFE 


Insurance Company of Illinois 


Cordially invites communications from reliable, energetic men of extensive 
acquaintance, with or without life insurance experience, with a view of em- 


ployment 


As District Managers 


under desirable contracts, providing liberal compensation for an extended 
period. Address 


ROY M. MARSH, Superintendent of Agencies, 
Merchants’ Loan and Trust Bullding, CHICACO, ILLINOIS. 








66th ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 


i sc ee cewseneanbeees ews 


Liabilities... . 
Surplus.... 


ore ee eee eee eee ee eee eee eee 


SSeeCeeeSeeCeeoCeCeeoetesgpeneeasecenensse@ 


ee baeweeee $12,056,918.50 
6,896.376.15 


5,160,542.35 








New York Office, 45 William Street. 
J. M. DE CAMIP, General Agent Ohio, Indiana, Kentucky, 
Tennessee, Arkansas and West Virginia at Cincinnati. 


Northwestern Department: 
205 LA SALLE STREET, . ~ « 
WILLIAS1 S. WARREN, 


Resident Secretary. 


CHICAGO, 


GEO. H. MOORE, {| Ass’t; Secretaries. 


JOHN V. THOMAS, 





INCORPORATED 1866. 


GERMAN INSURANCE CO. 


OF FREEPORT, ILL. 
The Largest 2nd Most Successful Fire Insurance Company in the West, 





NIE RNG occ s cncaas edad wend ers sacen cecal $4,910, 606.82 
REE arte ere r nr Sie run a nr 200,000.00 
Liabilities, including reitsurance............ ........... 3,207.011.21 
I as ak ike o5 "dah Roi ated bias Leh wie aie asad edhe 1,503,595.61 





©, O. COLLMAN, Pres 
HENRY BAIER, V.-Pres. 


D. B. SCHULTE, Treas. 
THOS. H. SMITH, State Agent, Dayton, Ohio. 
CARL H. SMITH, Special Agent, Dayton, Ohio. 


WM. TREMEBOR, Beco. 
BF. M, GUND, Asa’t See 


The North German Fire Insurance Company of New York 
2 LIBERTY STREET 
STATEMENT ey 31, 1903. 


City of Now York Bonds...........ccccccecscccesccscccccssccccscscsccccce $206,860.00 
i ry Cr. PUNE 650565 duenobbens enebensees.ccteeces cosh 26,812.50 
Union Pacific First Mortgage 4% Bonds ............ 25,312.50 
UO RL 8 ee elem 34,000.00 
rr Cb cindied nike buneriniadeies SMbueiwanenebesens 32,000.00 


interest Accrued .... 


I cs aan ata et aaah Kemah kee cane coe 25,993.28 

Net Uncoliected Premiums, less than three months due............... __ 62,857 85 
LIABILITIES. $417,078.30 

ES Ty IND UMN ang cone saew oun died csavbnes.ccstaune neem $172,318 90 

ee SIN ION, 6:00cdvciuedhépemapnaneeeansy-eebied aeaaceeweses 16,513.21 

Cantal... cc ccccccccccees $200,000.00 

la ndne ctins:cenenedaanesenvesse0 28,246.19 

SEE FO Pe er 605 6 occ ce cocecc cons cece cces secseccescee 228,246 19 


OFFICERS $417,078.30 
Apoupa Lose, President W. J. Wotiman, Second Vice-President 
Leo A. Logs, Vice-President Henry C. Timm, Gen’l M’ng'rand Sec'y 
DOLPH LOEB & SON, MANAGERS, WESTERN DEPARTMENT, 159 La Salle St., Chicago 





ORGAN'ZED 1870. 
341TH ANNUAL STATEMENT OF THE CONDITION 
oF THE 


CONCORDIA FIRE INSURANCE COMPANY 


Of MILWAUKEE, WIS. 
DECEMBER 31, 1903. 


CASH CAPITAL - - - - - - $200,000.00 
Reinsurance Reserve - - - - - - 683,404.46 
Reserve for all other Liabilities - - - 98,320.66 
Net Surplus - - ° - - - : - 134,860.25 
TOTAL ASSETS - - - - - - 1,016,575.37 


GEORGE BRUMDER, President. 





FRANK DAMKOEHLER, Secretary. 





The Indianapolis Fire Insurance Company. 


Capital paid upincash, - $200,000.00. 
JOHN H. HOLLIDAY, President. H. C. MARTIN, Secretary. 





Sommary of Annual Statement, December 31, 1903. 


TE MNS areca cancviensdoceseiswaranwoonnes $482,557.60 
Reserve for unearned premiums............ $161,005.92 
Reserve for unpaid losses ...............00- 15,611.00 
Reserve for all other liabilities. ............. 1,156.36 
Total liabilities except Capital Stock........ $177,773.28 














RRO s 126) _seenchee SOOO 
W. B. BIERCE Surplus over Capital Stock and all other liabil- 
Btate Agent Michigan and Ohio, Whitney Opera House Block, Detroit, Mich. — nT eae ee ee oe ee eca7Oe.32 — 
H. A. BARTELS, speciat acent. INI 0:1 sas adem emumeaduien tenes aitan $482,557.60 
Gist ANNUAL STATEMENT FIRE INSURANCE 
COMPANY... 
° ORQANIZED 1869. 
4 e 62 and 64 William Street, Cor. Cedar, NEW YORK. 
- of WatertomnK.B! 


A. MH. SAWYER, Prosident. W. H. STEVENS, Secretary. 


Capital, - : . - $ 500,000.00 


Assets (to protect policyholders), 2,617,755.75 
Net Surplus to Policyholders, - 1,211,596.58 
Net Surplus to Stockholders, = - 711,596.68 


N. T. JULIAN, Special Agent for Ohio, West Virginiaand Michigan, Columbus, Ohio. 
FP. W. ALEXANDER, Special Agent for Indiana and Kentucky, Indianapolis, Indiana. 
L. S. MacBNANBY, State Agent forlil., Wis. and No. lich., 195 La Salle St.,Chicago. 








Statement, January 1, 1904. 


nate ileniledl ate ide stns han ants wade unapnidedusde sandicondiew eine $1,000,000.00 
veceseccteccces SL TOOSETS 

: "153,325.78 

2,518,464.11 


Total Assets......-... seve cere ss $5,849,863.33 





HUGO SCHUMANN, President. 
Fr. Von Beenuts } 


i CHARLES RuyKuavenr, Secretary. 
Gzo. BK. Epwarps ( V!¢e-Presidents. 


Gustav Keun, Ass't Secretary. 
WESTERN DEPARTMENT. 
E. G. HALLE, Manager. Royal Insurance Bldg., Chicago, HI. 























